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RESTRICT THE COMPANIES 


NEW YORK AT DISADVANTAGE 





Corporations Are Required to Hew 
to Line—Other States Are More 
Liberal 





New York, May 9—(Special Corre- 
spondence)—The announcement that 
the Connecticut General has had its 
charter amended to do an accident and 
health business and that the Conti- 
nental Casualty of Chicago would en- 
ter the life insurance field with a sepa- 
rate company brings up anew the ques- 
tion here whether the insurance com- 
panies incorporated under New York 
law should not be permitted, if a life 
company to write accident and health 
business—even if not all casualty lines 
—and if an accident or casualty com- 
pany to have the privilege of writing a 
life insurance business. 

It is pointed out by the officers of 
New York companies that under pres- 
ent laws in this state a domestic com- 
pany is discriminated against by its 
own legislature which, although it has 
amended from time to time the section 
of the insurance statutes designating 
what classes of insurance a company 
may write, has yet nevertheless never 
made it legal for a domestic life com- 
pany to write casualty lines or a cas- 
ualty company to do a life business. 

Have a Big Advantage 

In this way the western companies 
and some of the southern ones as 
well, have the advantage of New York 
companies, while companies with a Con- 
necticut or Massachusetts charter are 
enabled to do additional lines. There 
seems to be no good reason for this 
prohibition in the eyes of conservative 
underwriters. This is especially true 
of the accident and health business 
which is so closely allied with the life 
business because both branches cover 
the individual against possible loss to 
the person. Such distinctions are not 
made in Great Britain where most fire 
companies either control or own out- 
right a life or casualty company or 
both. 

Poreign Fire Companies Active 

In New York at the present time the 
British fire companies are particularly 
alive to this condition and so have 
entered casualty companies which they 
Own or control to gather in American 
business, The Commercial Union 
bought the Ocean Accident’s control 
It is believed solely to have a company 
for this purpose in the United States, 

(CONTINUED ON PAGE 23) 
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STARTS A GREAT WORK 


LINES FOR FUTURE PLANNED 








Insurance Institute of America Holds 
Third Conference in Chicago— 
Five Clubs Represented 





Louis A. Tanner of Chicago was 
elected president of the Insurance In- 
stitute of America at its third annual 
meeting in Chicago on Tuesday. John 
H. Kenney of Philadelphia was elected 
secretary and treasurer. The next 
meeting will be held in Boston in May, 
1912. 

Edward R. Hardy of New York, who 
has been foremost in bringing about 
the system of examinations, the first 
of which will be held next month, was 
named as chairman of the committee 
on examinations. The committee will 
consist of not more than three mem- 
bers of each club represented in the 
institute, to be chosen by the clubs 
themselves. It was decided that ex- 
aminations shall be offered in fire, life, 
marine and casualty insurance. It was 
thought inadvisable to give those who 
pass an examination in one or two 
years’ work any kind of a certificate. 
The institute will publish their names 
and when they have taken the third 
examination, completing the work, they 
will give a suitable certificate. Those 
who secure marks of 60 percent or bet- 
ter in examinations will get the grade 
“pass.” Those who secure 80 percent 
or more will be in the honor class. 

Other Business Transacted 

D. N. Handy of Boston reported at 
length on the subject of indexing cur- 
rent insurance literature, and it was 
concluded that any such work is too 
large for the institute to undertake, 
especially at its present stage, when 
it has so much else to do. 

The question of the publication of 
an annual volume of insurance litera- 
ture was referred to Mr. Handy as a 
committee, together with a suggestion 
offered by the Chicago delegates that 
the institute undertake a monthly pub- 
lication to take the place of the bul- 
letins issued by the individual clubs. 

The membership fee for this year was 
fixed at $25 for each club represented 
in the institute. 

Scope of the Institute 

This was the third conference of the 
Insurance Institute of America. It was 
organized at Philadelphia two years ago 
by delegates from the various insur- 
ance clubs and institutes of the coun- 
try. Its purpose is educational and its 
chief specific work at present in the 

(CONTINUED ON PAGE 15) 
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NEWS ABOUT COMPANIES 
AGGRESSIVE CAMPAIGN IS ON 


Citizens of Missouri Western General 
Agents Pleased With Its Receuit 
Move to Chicago 


Dugan & Carr of Chicago, general 
agents of the western department of 
the Citizens of Missouri, have sent a 
letter to agents, stating that the wis- 
dom of locating the department at Chi- 
cago, is apparent even at this early day 
as greater assistance can be rendered 
agents. The agents have appreciated 
the larger service and its business has 
increased. The company is now mak- 
ing an aggressive campaign for busi- 
ness along safe lines. 

The last statement of the company 
shows assets $882,038, reserve $458,- 
911, policyholders surplus $364,529. It 
has paid in losses since organization 
$11,000,000. The Citizens is the oldest 
western stock company, having been 
organized in 1837. It has passed 
through all the big conflagrations with 
great credit and met its losses without 
a whimper. 


TWO COMPANIES WILL MERGE 


Milwaukee Mechanics Takes Over 
Milwaukee Fire, Which Gives the 
Former $1,000,000 Capital 


The latest merger is the Milwaukee 
Fire with the Milwaukee Mechanics, 
the name of the parent company to be 
continued. The Milwaukee Fire agents 
will be continued by the German Un- 
derwriters, whose policy is guaranteed 
by the Milwaukee Mechanics. The 
companies have both been under the 
same management but with separate 
field men. The parent company doubt- 
less believes that more effectiveness 
and economy will result from a single 
larger company. The Milwaukee Me- 
chanics has an honorable business rec- 
ord of nearly sixty years’ standing. 

Each holder of one share of the 
capital stock of either company will 
receive one share of the capital stock 
of the new corporation. ; 

The merger will give the Milwaukee 
Mechanics capital of $1,000,000, total 
assets of over $4,000,000 and net sur- 
plus over $700,000. , 

The amalgamation of both companies 
has had the careful consideration of the 
directors and officers of both compa- 
nies, and it being their opinion that the 
best interests of all concerned will be 
far better served by the amalgamation. 
No change in the officers will take 
place. ’ 

The Milwaukee Fire was organized 
in 1898. Its last statement shows cap- 
ital $200,000; reserve $860,000; net sur- 
plus $228,965; premiums $342,536; losses 
$159,287; loss ratio 45.9; expense ratio 
44.8. It has paid no dividends during 
the last four years. 


Rochester German Underwriters 

New York, May 10—(Special)—Su- 
perintendent Hotchkiss of New York 
today ratified the merger between the 
German-American and Rochester Ger- 
man. The Rochester German Under- 
writers will at once succeed to the 
plant and business of the Rochester 
German, which will cease as a separ- 
ate company. Geo. H. Batchelder of 
Chicago, who will be assistant mana- 
ger at the home office is now expected 
to go to Rochester at once to take 
charge as Manager F. W. Jenness can 
not get away from Syracuse where he 
is secretary of the Underwriters’ As- 
sociation of New York, until June 1. 

x *« * 

Rossia—The company has changed its 

United States headquarters to the Na- 


tional building, Hartford, Conn., moving 
from New York. ~ » 

of Edinburgh—This company, 
which is now doing a surplus line busi- 
ness on this side, will enter for regular 


(CONTINUED ON PAGE 30) 





RESULTS IN NEW YORK SEEN 


What the Figures Show from the Gain 
and Loss — for Last 
ear 


The New York department in com- 
ment on the annual fire report, says: 

The total result of the companies’ un- 
derwriting and investment returns shows 
that the 204 fire, fire-marine and marine 
companies reporting to this department 
for the year 1910 made an underwriting 
gain of $18,626,339. The gain from in- 
vestments of these companies was $14,- 
842,846, a total of $33,469,185, from which 
must be deducted a loss in surplus of 
$21,018,523, on account of dividends paid, 
changes in special reserves and balance 
of remittances to and from home offices 
of foreign fire and marine companies of 
other countries, making the total net gain 
in surplus for the year $12,450,662. 

The fire companies wrote in New York 
during 1910 $5,682,609,591 of insurance, 
an increase of about $304,000,000 over 
the previous year. The excess of fire 
premiums received over fire losses in- 
curred and estimated expenses on New 
York state business for the year was 
$8,272,808 and is classified as follows: 
New York state companies... .$2,640,352 
Companies of other states 3,099,649 
Foreign companies 2,532,807 

The above summary of the results of 
the operations of the companies for the 
past year shows that 1910 did not prove 
a very profitable one; the material in- 
crease in fire losses and the relatively 
low values of securities both had their 
effect in reducing the amount of the in- 
crease in surplus funds at the end of 
1910 by nearly $15,000,000 from that 
shown for 1909. 

The fire losses in this country and 
Canada for 1910 are stated as $234,500,- 
000, being some $31,000,000 in excess of 
those of the previous year. In the above 
figures no account is taken of the neces- 
sarily large amount of indirect loss 
which is always an important factor. In 
considering this enormous and permanent 
loss of property value, it is at least 
gratifying to note that owing to the sad 
and apparently needless_ sacrifice of 
human life in the recent fires in manu- 
facturing plants in Newark and New 
York, the authorities of the larger cities 
of the country are at last, though tardily, 
waking up to the fact that more stringent 
fire prevention ordinances and building 
laws must be enacted. There should be 
no delay in overcoming present conditions 
by such remedial legislation as will serve 
to largely reduce the tremendous amount 
of property waste by fire and prevent 
=e as those above men- 
tioned. 





Union Committee Changes 

Several changes have taken place in the 
recently appointed committees of the 
Western Union. E. T, Campbell, president 
of the American Central goes on the gov- 
erning committee in place of Lovejoy & 
Spear, of the Phoenix of Hartford. George 
E. Haas of the Atlas succeeds Charles W. 
Higley of the Hanover on the grievance 
committee, S. T. Collins of the Providence 
Washington succeeding Mr. Higley as 
chairman. The committee appointed to 
revise the rules of the Western Union 
has written the members asking for any 
suggestions or changes or improvements, 
all answers to be in by May 15. 





Features of the Week 








GENERAL 


Insurance laws of three states 
New York companies restricted 
Editorial page 

Personal mention 

Fire and life compared 


FIRE 


Insurance Institutes meeting 
News of companies 
Missouri rating situation 
Field changes 
London & Lancashire’s move 
List of union companies 
M. O. Rowland’s move 
Michigan fire prevention meeting.. 
“Old Detroiter’s” letter 
Michigan underground law 
Badger Mutual branches out 
Acts against separation rule 
Fire protection news 
LIFE 
Life Underwriters’ Supplement..... 
Equitable agents’ meeting 
Ohio National’s plans “ee 
SE BOOM MPUNOM, cewccecescccnces 
Mutual Life meeting in Chicago 
Decision on rebating case 
New company at Cleveland 
Travelers and John Hancock rates... 
News of western companies 2 
Cincinnati agents meet 
Germania’s new home office 


CASUALTY 


Equitable Surety in Chicago 
Mo. Fidelity & Casualty’s plans 
American Liability in Ohio 
Gets out compensation form 
Ohio casualty returns 
Western company news 





The Western Reserve Insurance Company 


MARS E. WAGAR, 
December 31st, 
$402,578.38 
$30,989.76 
83,914.40 


4,200.00 
283,474.22 


$402,578.38 


OF CLEVELAND, OHIO 
President F. P. BICKFORD Secretary 


1910 February 28th, 1911 
$405,172.75 





STATEMENT 


ASSETS 
LIABILITIES 
Unpaid Losses 
Reinsurance Reserve 
Unpaid Bills and Taxes 
Surplus to Policyholders 


$ 27,856.20 
88,482.58 


288,833.97 
$405,172.75 








Liverpool & London & Globe Ins. Co., Ltd. 


ONE HUNDRED and TWENTY-THREE MILLION DOLLARS 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,745,408.53 
UNITED STATES NET SURPLUS, 5,155,974.57 


New York Office, 45 William St. 


3. M. DE CAMP, General Agent. 


Ohio, Indiana, Kentucky, Tennessee, GEO. H 
West Virginia at Cincinnati 
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Northwestern Department: | 
137 S. La Salle St., CHICAGO 
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COMPANIES STILL AT SEA 


BLAKE COMMENTS ON THE LAW 





Missouri Rating Situation Is Still in 
Very Much of a Muddled and 
Perplexing Condition 


The Missouri situation seems more 
complicated than ever. The companies 
have filed their basis scheduies, charges 
and credits with the insurance com- 
missioner, but he refuses to allow any 
specific tariffs filed until he is con- 
vinced that the basis schedules are “rea- 
sonable.” He claims that he sent out 
a circular for information whereby he 
could reach some conclusions as to the 
basis schedules but the companies are 
not giving it to him. 

The general impression prevails that 
Commissioner Blake is hunting for 
some way to force the companies to 
reduce rates. The companies have 
ninety days in which to file specific 
rates and the commissioner may ex- 
tend the time, if he thinks it desirable. 
When the ninety days roll around the 
companies are wondering what he will 
do. Will he order a reduction as the 
price to pay for continuing to operate 
in the state? The fact that he has not 
given the companies official rulings in 
writing is causing apprehension. The 
companies are afraid of the antidis- 
crimination feature of the law and do 
not know how far to go. 

Afraid of Discrimination Feature 

The main feature that is worrying the 
companies now is the antidiscrimination 
feature of the law after the ninety days 
are up. Commissioner Blake says he 
will extend the time for filing specific 
rates but he has no authority for ex- 
tending the time of the antidiscrimina- 
tion part of the law. The ninety days 
are up June 17. Commissioner Blake 
declares he will not prosecute the com- 
panies for writing at the cut rates as 
at present but the companies are ex- 

posed to the prosecuting attorneys in 

all the counties. At present discrimina- 
tion is practiced by order of the insur- 
ance department. Companies are in- 
structed to write at the cut rates pre- 
vailing. They are not allowed to write 
at the tariff if the rate on a risk has 
been cut. All discrimination must 
cease June 17. What action will the 
department take if the companies be- 
gin writing at the tariff at that time? 
Opposed to the Law 
Commissioner Blake is known to 
have been opposed to the law right 
along. The agents in getting it passed 
promised a 20 percent reduction. The 
companies were not a party to the 

Promise but the department is trying 

to make the companies back up the 

promises of the agents. Commissioner 

Blake evidently has gotten many of his 

ideas from his fantastical “expert,” H. 

B. Seeley of the Policyholders’ Union 

of Chicago. Seeley makes the com- 

missioner believe that the companies 
are trying to “put something over” on 
him. Seeley’s sole mission is to force 
the companies to reduce rates whether 

a reduction is justifiable or not. 

Attorney Thomas Bates of Chicago 
and Manager G. H. Lermit of the 

Northern of London will be in Jeffer- 

son City Friday and Saturday to confer 

with Commissioner Blake and Governor 


Hadley about the law and its opera- 
tions, 









Comment on the Law 
Commissioner Blake comments on 
the new rating law in his preliminary 
Teport. He says: 


at? fire companies made no organized 
- ort to prevent the passage of the Oli- 
tie, bill, but they all oppose such legisla- 
— They contend that no state has the 
Pateitutional power to fix fire insurance 
notes’ that the fire insurance business is 
~ a business “affected with a public in- 
—. and the price of fire insurance 
th no more be regulated by a state law 
oa the price of flour, bread or meat. 
i © years ago Kansas enacted a law, 
remewhat similar to the Missouri law, 
Gulating fire insurance rates, and the 
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the federal court. It was argued and sub- 
mitted last fall, and a decision may be 
expected any day. 
They Simply Wont Compete 

All stock companies will probably file 
the same rates under the new act, for they 
have all been using the same rate books. 
For years the state has endeavored to 
compel the companies to compete one with 
another, but there has never been any 
real competition between the companies. 
Each company, whenever possible, has ex- 
acted the rates as shown by the rate 
books. In many cases the agents have cut 
rates to individuals who protested against 
paying the scheduled rate, but the same 
agent would exact the scheduled rate 
whenever he could. This is not the kind 
of competition which the law contemplat- 
ed. It is not a competition of company 
against company. If the people get any 
relief under the new rating law, it will 
be because the present tariffs are more 
than sufficient to compensate the 
nies for paying the losses and leaving 
them a fair profit. The rates are based on 
the losses. If the fire hazard is great, 
losses will be large and the rate corre- 
spondingly high. If the fire waste is re- 
duced, the losses will be reduced and a re- 
yr baer in the premium rates necessarily 
ollows. 


Assured Should Be Shown 


The insurer is entitled to know whether 
the rate he is charged is fair and just. 
He knows that if the company he insures 
with sells insurance below cost to all its 
policyholders, it will not in the end be able 
to indemnify him in case he suffers a 
loss. The cost of fire insurance is virtu- 
ally a tax upon the people, and viewed as 
a tax, it is not fair and just for a portion 
of the policyholders to get their insurance 
below its actual cost, while all others 
pay a price which will be more than com- 
pensatory to the company, for, on the law 
of averages, if a portion of the insured 
have their risks carried at rates which 
are not compensatory, other policyholders 
will, of necessity, be compelled to pay 
more than their just share. Every effort 
on the part of the state to bring about 
real competition between fire companies 
has failed. Prosecutions have been in- 
stituted under the antitrust law and fines 
inflicted, but the people in the end paid 
the fines, for they were saddled back up- 
on them by increased premium rates. 
Antitrust Laws Not Sufficient 
The state, therefore, by the passage of 
the Oliver bill, confesses that the anti- 
trust laws are not equal to the situation 
and turns right about face. Instead of 
attempting to force the companies to com- 
pete with each other, it recognizes the 
business as a trust or monopoly. It 
sanctions what heretofore has been con- 
sidered a violation of the law; that is, the 
employment by two or more companies of 
one man or one bureau to make the rates. 
It virtually says to the companies, get 
together if you desire and have your ex- 
perts agree upon your rates and file them 
with the superintendent of insurance. If 
they are reasonable and nondiscrimina- 
tory, they shall stand; if not, they shall 
be reduced. The public has a right to 
demand that in return for the right to 
combine, the companies shall furnish 
equitable rates, and must at all times be 
able to justify and defend any rates 
which they exact. 
Theory of the Legislation 
The theory underlying this legislation, 
and upon which its constitutionality must 
be sustained, is that the fire insurance 
business is a business similar to railroad- 
ing, of a quasi public nature, and “affected 
with a public interest or use,” and should 
be regulated in the same way that the 
business of a public service corporation 
is regulated, under what is known consti- 
tutionally as the police power of the state. 
In monopolies regulated by the law, and 
especially in cases where the price of any 
commodity is fixed by the law, each citi- 
zen must stand on an equal footing in 
dealing with such monopoly or in pur- 
chasing its commodities. Railroads are 
such monopolies. They are corporations 
partly public and partly private. The peo- 
ple are compelled to patronize them when 
they desire to travel or transport their 
freight, and the laws provide that rail- 
roads shall not discriminate between 
patrons. They cannot charge one citizen 
one rate for passenger fare or for a 





Companies are contesting its validity in 


ent rate for the same service rendered. 
This is the theory of the fire rate regula- 
tion bill under discussion, and, under it, 
it is made unlawful for rates to be cut 
or rebates to be given favored individuals. 


Same Rate for All 


After a rate is fixed by the company, 
or by the superintendent, and put in force 
by the companies, that shall be the rate 
charged to all. No large insurer can get 
a reduced rate on account of the large pre- 
mium he pays, or secure insurance below 
actual cost. Under the present system, 
those who carry large lines of fire insur- 
ance are in many instances favored by 
receiving a greatly reduced rate. The 
small insurer pays the scheduled rate, 
and, in a way, helps carry the risk of the 
large insurer who pays the reduced rate. 
This is not just or equitable. The com- 
panies all favor a law leveled against re- 
bating and rate cutting. They want such 
laws passed, but do not want the state 
regulating feature included. In my judg- 
ment, it is absolutely necessary to have 
the regulating feature go hand in hand 
with the antidiscriminatory paragraph. If 
the state has no constitutional authority 
to supervise or review the rates made by 
the companies, the whole act will be nuga- 
tory, including the paragraphs leveled 
against rebating and rate cutting. In my 
opinion, this is as it should be, for it 
would be better to continue the cutting 
in rates and the rebating now indulged in, 
than to prohibit it by a law not vesting 
in some state officer or board the power 
to reduce the rates when they are unrea- 
sonable or unjust. 


Should Act in Good Faith 


Representatives of the fire companies 
operating in Missouri state that they want 
to be fair to our people and will file 
rates which are just and equitable. They 
have thirty days under the act to file the 
basis schedules, and until they are filed, 
it will not be known whether or not they 
intend to act in good faith with the peo- 
ple. The result of the legislation will be 
awaited with interest by many policyhold- 
ers and by the department. If it is a 
good thing, we will soon know it; if it does 
not work out satisfactorily or result in 
cheaper fire insurance protection to the 
majority of the people, then it should be 
set aside as soon as possible. I believe 
that if intelligently and honestly admin- 
istered it will be satisfactory when we 
are once adjusted to it, provided the com- 
nies act in good faith, give the people a 
“square deal” and do not throw any ob- 
stacles in the way of carrying out its 
spirit. If the companies give back to the 
people, generally, benefits commensurate 
to those they have received under the act, 
the situation will be improved from the 
standpoint of both company and policy- 


holder. 
Department Will Be Pair 


The insurance department will use its 
best endeavors to administer the law in- 
telligently and be fair to both company 
and policyholder. If the question is ap- 
proached in the same spirit by the com- 
panies, this experiment in legislation is at 
least worth a trial. It will, I know, be a 
difficult task to administer the act in 
such a way as to satisfy all the people. 
Some of those who have been favored by 
receiving fire protection below its actual 
cost, will, no doubt, complain; but they 
should not be permitted to stand in the 
way of its enforcement any more than 
those citizens who received large rebates 
from the railroads in former years, who 
complained when the government authori- 
ties enforced against them the provisions 
id the federal law against railroad rebat- 
ng. 

There are rules of equity underlying all 
fire rates and schedules, and while the 
subject is technical, it is not so profound 
that intelligent men cannot determine just 
what rates are fair and just. The Inter- 
state Commerce Commission deals with 
more complicated situations in deciding 
what railroad tariffs are just, and cer- 
tainly the state, with the aid of such ex- 
perts as are available, can determine what 
rates should be charged for fire protection 
by insurance companies. 


Threatens the Companies 
Commissioner Blake lets it be known 
that he will supend the license of any 
company that“ tries to increase rates 


He says that complaint has been made 
to him that some companies in spite 
of his warning are trying to get the 
full tariff instead of the prevailing cut 
rates on risks. He states that the 
Kansas department allowed companies 
to file their specific tariffs before the 
superintendent looked into the reason- 
ableness of the basis schedules, and 
when an attempt was made to reduce 
rates the companies were up in arms. 
Wants a National Investigation 


Commissioner Blake declares there 
should be a national investigation of 
fire insurance rates by Congress, and 
he thinks Governor Hadley can bring 
this about. He says as to the rate situ- 
ation: 

The fire companies have filed their basis 
schedules with the insurance superin- 
tendent, as required by the new act pro- 
viding for the regulation of fire insur- 
ance rates. The law provides that the 
specific rates on each of the risks in each 
city and town of the state shall be filed 
within ninety days, but this time can be 
extended by the insurance superintendent. 
The companies have been notified that the 
superintendent will investigate as to the 
reasonableness of the basis schedules be- 
fore permitting any specific rates to be 
filed, and, pending this investigation, the 
rates actually charged and which prevailed 
before March 18, 1911, the day the bill 
was signed, are to govern. The compa- 
nies have been called upon by the super- 
intendent to justify as reasonable the 
basis schedules already filed and to sub- 
mit test rates on specific risks, so that it 
may be determined just what effect the 
rates made up from the new schedules 
will have on the existing rates. 


Hits at the Companies 


Complaints have been raised from St. 
Louis that if the basis schedules are ap- 
plied to risks in St. Louis that the new 
rates will be higher than the present rates, 
It will take some little time for the de- 
partment to make an investigation as to 
the reasonableness of the basis schedules. 
If the companies would readily furnish 
the information called for by the super- 
intendent, this work would be simplified, 
but most of them are not inclined to dis- 
close their experiences on the various 
classes of risks, claiming that they do not 
keep statistics thereon. 

The insurance department is somewhat 
handicapped in making investigations un- 
der the rating act, because no appropria- 
tion was made by the legislature for that 
purpose. However, financial aid can prob- 
ably be secured from some of the com- 
mercial and business organizations of the 
large cities, where there is dissatisfaction 
on account of rates charged. The money, 
if advanced by such organizations, could 
be repaid by a deficiency appropriation 
made at the next session of the legisla- 


ture. 
Try to Get Higher Rates 


Some of the companies and a few of 
the agents, have attempted to charge high- 
er rates since the bill was passed than 


before, but such increases can not law- 
fully be made under the law. Until the 
superintendent completes his investiga- 


tion of the basis schedule and permits the 
specific rates to be filed, the conditions, 
so far as the rates charged are concerned, 
are to remain the same as they were be- 
fore the act was signed. Rates can be cut 
or reduced as heretofore, for the new 
act, as construed by Superintendent Blake, 
does not make it mandatory for the agents 
to exact a uniform rate until the specific 
rates are filed. The superintendent has 
notified the companies that rates must not 
be raised over what they were on March 
18, the day the bill was signed, and he ad- 
vised them that if they do exact higher 
rates, that the act will be deemed a hos- 
tile one, and that he will feel justified in 
taking all steps within his power to pre- 
vent such increases whether by suspend- 
ing the license of the offending company, 
or otherwise. 





The Amazon Fire is the latest insur- 
ance proposition from Texas. It is be- 
ing promoted at Dallas by R. C. Ayres 








freight haul, and another citizen a differ- 


pending the filing of specific tariffs. 


with a proposed capital of $1,000,000. 
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OHANGES IN THE FIELD 
F. M. FARGO MADE NEW DEAL 


Slated for the Rochester German Un- 
derwriters, As Is W. J. Ciscel 
and C. G. McCray 


The Rochester German Underwrit- 
ers is fast shaping up its western field 
plans. F. M. Fargo of Chicago, gen- 
eral agent of the Washington Fire east 
of the Rockies, and former western 
special of the United Firemen’s, it is an- 
nounced, will be assigned to Minnesota 
and the Dakotas. He will reside in 
Minneapolis. Mr. Fargo is a promi- 
nent and strong field man, who has 
a large following and is very capable. 

W. J. Ciscel of Des Moines, special 
agent of the O. C. Kemp General 
Agency, is slated to take the moun- 
tain field, Kansas and Nebraska for 
the Rochester German Underwriters. 
He was formerly with the American 
Central in Iowa and formerly in Wis- 
consin. He is a young man of su- 
perior ability. 

Ohio and Michigan are to be handled 
by C. G. McCray of Columbus, Ohio, 
who resigns as special agent of the 
German American and German Alli- 
ance. Mr. McCray has done excellent 
work in Ohio and now moves up to a 
place of larger responsibility. 

Raymond Waldron, executive special 
for the O. C. Kemp General Agency, 
as already announced, goes with the 
Rochester German Underwriters. He 
will be assigned to Indiana, Illinois 
and Wisconsin. 

Iowa and Missouri are to be provided 
for, arrangements having practically 
been completed. 


H. H. Thatcher 

H. H, Thatcher, Michigan state agent 
of the Hanover, has resigned to become 
associated with the Overland automo- 
bile people. Mr. Thatcher, in addition 
to traveling in the field, has maintained 
a local agency at Pontiac, Mich. He 
stands high with his fellows in the 
field who regret to see him step out of 
the ranks. 


George W Briggs 

George W. Briggs, who is one of the 
adjusters connected with the Western 
Adjustment Company’s St. Louis of- 
fice, has resigned as of June 1. Mr. 
Briggs will likely return to field work 
in which he has had considerable ex- 
perience. He resigned as Illinois state 
agent of the Providence-Washington to 
go with the adjustment company. Mr. 
Briggs is-a son of the well known 
Illinois state agent of the North 
British, N. E. Briggs. 


Jay M. Allen 

Jay M. Allen of Decatur, IIl., former- 
ly with the local agency of E. G. Allen 
& Son, has been appointed Illinois 
special for the St. Paul to assist State 
Agent W. J. Sonnen. Mr. Allen is a 
hard worker and will develop the com- 
pany’s plant in the smaller points. 


G. Y. Wilkinson 

G. Y. Wilkinson, of Milwaukee, has 
been appointed special agent of the 
North British & Mercantile to assist 
Fred B. Barnes, state agent in Wiscon- 
sin. Mr. Wilkinson is in the local 
business in Milwaukee as a member of 
J, O. Myers & Co., and will retain his 
local interest. He has had considerable 
experience in field work and adjusting. 
He is secretary of the Wisconsin Local 





Cash Capital, 
Total Assets, 


W. N. JOHNSON, General Agent. 


Insurance Company of North America 


STATEMENT OF a seaeaieeescad 1, 1911 


Total Liabilities (except Capital) - ° 
Surplus to Policy Holders, 


AGENTS WANTED EVERYWHERE 
WESTERN DEPARTMENT, 76 West Monroe St., = ILL. 


LAD y, LPHIA, PA. 

> - $4,000,000.00 
16,001,411.66 
8,257 ,431.49 
7,743,980.17 


L. WEST, Assistant General Agent 
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Plinsis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” Literal Commissions 


Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 


WRITE TODAY Attractive Contracts 











Agents Association and a most capable 
man. 


Martin Brown 

Martin Brown, of Jackson, Mich., 
for six years connected with the dis- 
trict office of the Michigan Inspection 
Bureau at Jackson, has been appointed 
Michigan special of the Liverpool & 
London & Globe to assist State Agent 
Carver. 


W. H. Kinney 

W. H. Kinney, of St. Louis, general 
adjuster for the Fidelity-Phenix, has 
resigned to go with the General Ad- 
justment Company at Pittsburg. Mr. 
Kinney served the old Phenix for a 
long time in the Illinois field and later 
took charge of the adjustment work 
with headquarters in St. Louis. He is 
well thought of and is an excellent 
loss man. 


Guy E. Sterling 
Guy E. Sterling, of Detroit, son of 
W. F. Sterling, of Charlotte, Mich., 
has been appointed special agent of the 
Williamsburg City Fire to assist State 
Agent H. H. Ingalls in Michigan, Illi- 
nois and Indiana. 


W. E. Walker 

W. E. Walker of Chicago, special 
agent in the west for the Union and 
State of Pennsylvania, has been ap- 
pointed Missouri state agent of the 
Glens Falls and will: begin work in that 
state May 15, making his headquarters 
eventually in Kansas City. Mr. Walker 
was formerly superintendent of agents 
in the Montgomery & Funkhouser gen- 
eral agency at Chicago and has been 
connected with two or three other west- 
ern departments. He is a very sub- 
stantial man who bears the highest 
reputation. Manager Whitlock of the 
Glens Falls has waited for some time 
to secure a worthy successor to his 
late state agent in Missouri, Captain 
Little. 


J. B. Tallman 
J. B. Tallman of Chicago, state agent 
of the Royal Exchange, has moved his 


office to 1001 New York Life building, 
Chicago. 





Established 1906 


TOTAL RESOURCES OVER $4,000 


THE REISCH INDEMNITY COMPANY 


A PARTNERSHIP 
DRAM SHOP DEMNITY 





Home Office: 
The Reisch Indemnity Building 
SPRINGFIELD, ILL. 


1215-1216 Corn Exch + Building 


le Street 





CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 
GEO. W. BROOKS, Secretary 


W. E. DEAN, President 
585.06 
Losses Paid in San onic Fire $2,580,000 without discount. 
HENRY Je WOESSNER 


MANAGER WESTERN DEPARTMENT 
So's. La Salie Street, Chicago 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin, Miss- 


ouri and Ohi 








INCORPORATED 1804 CHARTER PERPETUAL 


THE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 


J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, Ist Vice-Pres. E. R. DANNELS, Sec’y 





58th ANNUAL STATEMENT 


Capital - $ 500,000.00 
ye a (to protect policyholders) . - 3,761,805.29 
Net Surplus to policyholders - - »800,599.27 
Net Surplus to stockholders - -  1,300,599.27 


W. 8. STEVENS, President JOHN Q. ADAMS, Secretary 
STUART MORGAN, State Agent, Michigan, Detroit 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
GUS M. WISE, Special A ent, Indiana and Kentucky, Indianapolis 
P. P. WIPPELL, State gent, Il inois and Wisconsin, 159 a Salle St. » Chicago 
RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 


W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-Pres. OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


39 S. La Sallie Street, CHICAGO 


Reliable Surplus LineInsurance 


Representing as we do the following well known Companies, Agents are guaranteed 
that all Surplus Lines placed with us will receive the same careful and honest handling 
that has made this office one of the best known and most reliable in the West. 


North River Insurance Company of gt York 
Nassau Fire Insurance pany of New York 
— wk Fire gg wee Company of New York 
Fire Insurance Company of New York 
nites States Fire Insurance saan leas New York .- 
New Amsterdam Fire Insurance pany of New York 


GOOD SURPLUS LINES SOLICITED AND PROMPT SERVICE GUARANTEED 


R. W. HOSMER & CO., ™ Srxier”* Chicago 
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AS VIEWED FROM CHICAGO 


WILL ENTER THE UNION 
There has been some doubt as to 
whether the new American Union of 
Philadelphia would enter the Western 
Union in view of the fact that it ac- 
quired the Monongahela, which was a 
nonunion company. The American 
Union has not yet made application 
to join the Western Union, but will 
do so in the near future. President 
Stone will be in Chicago the latter part 
of this week to take up the matter. 
He will be accompanied by W. G. Whil- 
den of Whilden & Hancock of New 
York City, who are the general agents 
of the Monongahela Underwriters, 
which is now backed by the American 
Union. Arrangements will have to be 
made for sufficient time to enable the 
Monongahela Underwriters to get on 
a union basis. The Monongahela Un- 
derwriters is now represented in the 
west by H. P. Magill & Co. of Chicago, 
and a new arrangement will perhaps 
have to be made as President Stone 
has notified the general agents of the 
American Union that there is no ques- 
tion but that the American Union will 
be a union company and take with it 
the Monongahela Underwriters. 
General Agent Manning of Texas, 
who has the American Union in Okla- 
homa, was admitted to the Western 
Insurance Bureau. As Oklahoma is in 
Western Union territory, he will have 
te withdraw his bureau membership. 
ATLAS SEEMINGLY IS OUT 
_ The Atlas of Des Moines seemingly 
is no longer a member of the Western 
Union. When President William Wil- 
kinson retired during the factional fight 
no one applied for admission. The 
Western Union no longer has the com- 
pany on its official list. 
* * * 
LONDON & LANCASHIRE’S MOVE 
The London & Lancashire Fire has 
been authorized by the Illinois depart- 
ment to do a casualty business. The 
company has qualified to do two of the 
seven varieties of business mentioned 
in the casualty act, burglary and theft, 
and insurance against automobile prop- 
erty damage under paragraph 7. 
This action on the company’s part 
permits it to issue automobile policies, 
including insurance against theft and 
collision. This business was being 
done by the company until recently, 
when Manager Dox wrote to the Iili- 
nois department asking for an approval 
of one of his company’s automobile 
Policies. The department pointed out 
that clauses 2 and 4 of the form were 
casualty business and the fire com- 
Pany was unauthorized to issue poli- 
cies containing these clauses. The 
company thereupon applied for admis- 

















(: Policy placed in the 
ROYAL seldom leaves 








THE WORLD'S GREATEST FIRE COMPANY 


West Dep’t 
its books. It is a tower ROYAL INS. "Brivo. 
of strength, especially 160 W. Jackson Bivd. 
during troublous times R cago 
ERE : - 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 
“Settled in full promptly on adjustment without cash discount. Its loss was heavy, and the company is highly commended. 
Gross loss was about Six Million Seven Hundred Thousand Dollars.” 
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sion under the casualty act giving it 
authority to transact the business re- 
ferred to. 
A number of other fire companies are 
either amending their charters or mak- 
ing provision to apply for a license to 
do business under the casualty act in 
order to issue these automobile forms, 
but Manager Dox is the first one to 
bring his company under the wire. 
This is the first fire company ever 
authorized to do a casualty business in 
Illinois. 
x * * 

HOME FIRE MEN IN CHICAGO 

President John C. Billheimer, secre- 
tary Cyrus W. Neal and other repre- 
sentatives of the Home Fire of In- 
dianapolis were in Chicago this week, 
looking over the underwriting talent 
and interviewing managers. The com- 
pany will soon appoint an underwriter 
and the officers were endeavoring to get 
a line on good timber. The Home now 
has $1,100,000 subscribed. It will not 
begin business until it has its $1,000,000 
capital all paid in. Its surplus will not 
be less than $600,000. It announces its 
intention to become a member of the 
Western Union. Almost all its stock 
so far has been subscribed in Indiana. 
It already has 2,500 subscribers, being 
bankers, business men and capitalists 
of the state. The company has at- 
tracted considerable attention because 
of the prominent men connected with 
it and the ease with which the stock 
is being sold. President Billheimer says 
that it will not be ready for business 
until Jan. 1. 

*x* * 

L. H. PARKER VISITS THE WEST 

L. H. Parker, manager of the Lum- 
ber Underwriters’ of New York, has 
been visiting the west. Mr. Parker is 
well known as the former western field 
man for the Svea. The Lumber Un- 
derwriters in “addition to writing its 
specialty, lumber and woodworkers, has 
branched out and will now take sprink- 
lered risks of any kind. It has re- 
duced its former large lines on its spe- 
cialty classes. Its loss ratio so far this 
year is 40 percent. This institution is 
being regularly admitted to a number 














GOOD INSPECTOR WANTED— 


A man who is familiar with general mercantile hazards and who 
is well posted on the Dean Schedule as well as the Universal. 
Are willing to pay the right salary to the right man. Position 
would require traveling most of the time in the Pacific Coast 
States. Good prospects for advancement. Address 


=I, Care The Western Underwriter. 


FREDERICK A. BROWN 


Insurance Lawyer 
Tacoma Bldg. 











CHICAGO 
CHILDS, YOUNG & WOOD 


19 South La Salle Street, Chicago, Y. M. C. A. Bldg. 


TELEPHONE RANDOLPH 2379 
Cook County Managers 











WILLIS S. HERRICE BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Ins. Co., of Philadelphia, Inc. 1854 
Pittsburgh Ins. Co., 0 Pittsburgh, Inc. 1851 
Lumbermens Ins. Co., of Philadelphia, Inc. 1873 
German Fire Ins. Co., of Wheeling, Inc. 1867 


GOOD ACENTS WANTED 116 S. LASALLE STREET 
CHAS. E. MANN, EXECUTIVE SPECIAL CHICAGO, ILLINOIS 
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GIRARD FIRE & MARINE 


Insurance Company of Philadelphia 


W.E. ROLLO & SON, Managers 
29 South La Salle St., CHICAGO, ILL. 
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Organized in 18538. Agents Wanted 


HAWKEYE & DES MOINES FIRE 
INSURANCE CO. 


DES MOINES, IOWA 


The consolidation of 2old and substantial lowa 


companies under a conservative management 
which has strengthened the policy contracts of both. 


H. R. HOWELL, President 
G. G. HUNTER, Vice-Pres. 
C. S. HUNTER Sec'y 
SKINN R, Treas. 
R. S. HOWELL, Asst. Sec’y 


Capital Paid in, $300,000 Surplus Paid in, $300,000 


JAMES B. HOBBS, Pres. HENRY P. MAGILL, Genl. Mgr. 
FRANK M. RICE, Secy. 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 


108 S. La Salle Street, Chicago 


First Class Agents wanted in Ohio, Indiana, Illinois, Michigan, Wisconsin, Minnesota, 
the Dakotas, Iowa, Nebraska, Missouri and Kansas 
FARM DEPARTMENT 


Excellent Reinsurance facilities at disposal of deserving Agents. 
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D. H. DUNHAM, President CHARLES COLYER, Vice-President A. H. HASSINGER, Secretary 


FIREMEN’S comeany or NEWARK, Nv. J. 


ORGANIZED 1855 


ASSETS $6,121,382.27 CAPITAL $1,000,000.00 
SURPLUS TO POLICYHOLDERS ............--:seeeeues $3,841,939.41 


137 S. La Salle Street 


NET SURPLUS $2.841,939.41 


Western Department ‘ . * ‘ . 
NEAL BASSETT, Manager 


Arkansas, Colorado, Illinois, Indiana, lowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana, 





WESTERN RESERVE INSURANCE CO.,CLEVELAND, OHIO 





Nebraska, Ohio, Oklahoma, Tennessee, Utah, Wisconsin, Wyoming, Province of Manitoba, Canada. 
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of states that have laws permitting 
Lloyds to enter. 
* * 
RULING AS TO ANNEXES 

The executive committee of the Chi- 
cago board, in view of the rapid or- 
ganization of “underwriters agencies” 
has ruled that no board membership 
can be maintained by such an institu- 
tion alone. The committee decided to 
pass on the question before any specific 
case came up so that all personality 
in a ruling could be eliminated. So 
far this ruling does not hit any mem- 
ber. Those that have “underwriters’ 
agencies” have other companies that 

qualify them for membership. 


MANAGER WHITLOCK’S VIEWS 

Manager J. L. Whitlock of the Glens 
Falls in a ietter to agents on the pres- 
ent situation, says among other things: 

The deplorable conditions in fire un- 
derwriting, existing today, appear no dif- 
ferent to the careful student of fire un- 
derwriting, from that which he fore- 
shadowed ten years, or more, ago: “As 
ye sow so shall ye reap.” Scores of com- 
panies have been burning the candle at 
both ends, overloading with liabilities at 
inadequate rates and paying excess com- 
missions to obtain the business. Compa- 
nies of this class are reaping their re- 
ware. Something like a dozen such have 
already discontinued business, in one form 
or another, @uring the past few months; 
and quite an army of such companies 
also will fall into the pit of their own 
digging in the near future. 

. 2S 


GET THE NEW JERSEY FIRE 
H. P. Magill & Co have secured the 
Chicago local agency and the Illinois 
general agency of the New Jersey Fire, 
that recently completed its organiza- 
tion, and is now entering Illinois. 
For the time being it will probably 
not enter other western states. Wil- 
liam G. Whilden of the New York City 
general agency firm of Whilden & Han- 
cock is president. 
* * & 
HAS PHILATELIC DEPARTMENT 
The Providence Washington has ar- 
ranged to issue policies on stamps in 
transit, and as soon as the department 
is fully organized, will write special 
fire and burglary policies on collections 
in homes. It has established a phila- 
telic department at 79 Beekman street, 
New York, in charge of S. B. White- 
head, who is a practical stamp man. 
x * * 
FIRE ASSOCIATION MEETING 
All the field men of the western de- 
partment of the Fire Association are in 
Chicago this week at the annual con- 
ference called by Manager J. W. Coch- 





ran. President Irvin and Vice-Presi- 
dent Morton are on to meet the field 
force. The banquet was held Wednes- 
day evening. 
* * 
LIST OF UNION COMPANIES 

The following is a list of companies 
in the Western Union, corrected up to 
date: 


*Aachen & Munich. 
* Aetna. 
Alliance, Phila. 
Atlas, Eng. 
British-Amer. 
*Caledonian. 
Cale.-American. 
*California. 
*Calumet. 
Capital, N. H. 
Citizens, W. Va. 
*Coml. Union. 
Commonwealth, 
N. Y. 


*Consolidated. 
Continental. 
Detroit. 

*Equitable. 

*Fidelity-Phenix. Pelican. 

*Fidelity Und. *Pennsylvania. 

*Fire Assn. *Phila. Underw. 

*Fireman’s Fund. *Phoenix, Ct. 

*Franklin, Phila. Phoenix, Eng. 
General, Paris. *Prov., Wash. 
Georgia Home. *Queen. 

*German Alliance. *Royal. 

*German Alli. Assn. Royal Exchange. 

*German-American. Scottish Union. 
Globe, S. Dak. Sovereign. 
Granite State. *Springfield. 
Hamburg-Bremen. Standard, Ct. 

*Hanover, N. Y. State, Eng. 

*Hartford. *State, Neb. 

Henry Clay. *St. Paul. 

*Home, N. Y. Sun, Eng. 

*Imperial. Sun, N. O. 

*North Amer. Svea. 

*L. & L. & G. Eng. Virginia F. & M. 

*L. & L. & G., N.Y. *Westchester. 
London. Western, Ont. 

*London & Lan. West. Reserve. 
Mass. F. & M. West. & Atlantic. 

*Mech. & Traders. *Woodmen, Neb. 


*Writes Tornado. 
UNDERWRITERS AGENCIES 


British. New York. 
Fidelity. Niagara-Detroit. 
English-Amer. Philadelphia. 
German Alli. Assn. Roch. German. 
Imperial of Canada. Royal. 

New England. Sun. 


Mercantile. 

Mich. F. & M. 
*Middle West. 
Minneapolis. 
*National, Ct. 
Newark. 

*New Hampshire. 
*N. Y. Underwriters. 
*Niagara. 

Nord Deutsch. 

*N. B. & M., Eng. 
°N., B. & M., N. . 
*Northern, Eng. 
*N. . BF. & M. 
*Norwich Union. 
*Orient, 

*Osage. 

*Palatine, 





Lermit Is President 


G. H. Lermit of the Northern was 
elected president of the Western Factory 
Insurance Association at its annual meet- 
ing. Walter H. Sage of the German- 
American was elected vice-president, and 
Cc. R. Street of the Fidelity-Phenix, secre- 
tary and treasurer. C. R. Tuttle of the 
Continental and C. H. Barry of the Penn- 
sylvania were elected directors, succeed- 
ing W. L. Steele of the Niagara and T. E. 
Gallagher of the Aetna. 





The General Fire of Paris has entered 
Maryland. Parr & Parr have been ap- 
pointed agents for Baltimore. 


POINTS FOR GEO. H. HOLT 


FIRE AND LIFE COMPARISON 


: President of the Policyholders’ Union 
Should Have Companion Piece 
in the Legislature 


The statement is frequently made by 
both life insurance and fire insurance 
men that there are but few, if any, 
points of similarity between the two 
classes of insurance business. An an- 
| alysis, however, of the premiums paid 
on one form of life insurance, namely, 
term insurance, will indicate that this 
kind of insurance very closely re- 
sembles fire insurance, in so far as 
the component parts of the premium 
on a term policy of life insurance, for, 
say, five years, and the premium on a 
fire insurance policy running for the 
| same length of time are concerned. 

Made Up of Two Parts 
| The five year life policy on the term 
| plan, and, in fact, any life policy for 
any period on the term plan is made up 
| of two parts, mortality charge and the 
; expense loading. The premium on a 
: fire policy for the same length of time 
is also made up of two parts, the 
burning charge and the expense ele- 
ment. It will be readily seen that, 
eliminating the expense element in 
each case, the burning charge in the 
premium on a fire policy and the mor- 
tality charge in the premium on a life 
policy are practically one and the same 
thing, representing, as they do, the 
losses of the business either by fire 
or death. 
Close Resemblance Seen 


As there is a mortality charge in every 
premium paid on a policy of life insur- 
ance, no matter on what form it is writ- 
ten, it is evident that the exposure in 
mortality experienced by a life company 
from year to year corresponds very close- 
ly with the risk from fire to which the fire 
companies are subjected. The main dif- 
ference between the two propositions is 
that while the life companies have a 
standard in the way of a table of mortal- 
ity based upon experience on which to 
base their rates, the fire companies have 
no such table, and, therefore, cannot base 
their premiums with any great degree of 
security from past experience. 

Improvement in Mortality 

While it is true, however, that life com- 
panies use the table of experience as a 
standard, usually the American table, yet 
the actual experience of the life compa- 
nies varies greatly from year to year. 
Another fact is apparent also in this 
connection, and that is that deaths in re- 
cent years do not begin to occur as fre- 











quently as the table would indicate, and 
the tendency even in the older companies 
seems to be toward a lower mortality 
rate. Every life man who has given any 
thought to the subject knows that this is 
due, to some extent, to improved methods 
of sanitation, greater medical skill, and 
other factors of our present day civiliza- 
tion. It is hardly thought probable, how- 
ever, that the American table of mortal- 
ity will be revised in the near future be- 
cause a great many of the companies re- 
turn to the insured at the close of each 
year, or at the close of_a given period, 
the overcharge or dividends of which sav- 
ings from mortality is such a potent fac- 


tor. 
Inconsistency Is Seen 


One would hardly assume that any offi- 
cial of a life company, conversant with 
these facts, would be put in the position 
of abusing fire companies for collecting 
an adequate burning charge, subject to 
reduction by improved methods of fire 
prevention, but there is one startling ex- 
ception to this. One of the vice-presidents 
of an eastern life company, which is do- 
ing a nonparticipating business only, is 
at the present time busily engaged in at- 
tempting to demonstrate to the insuring 
public, to department officials, and even 
to expert fire insurance men, that the 
burning charge in fire premiums is entire- 
ly too high. He is advocating legislation 
giving the state the right to lower the 
burning charge in fire premiums if the in- 
sured at any time thinks it is too high. 
While he has no expert knowledge of the 
fire business, yet it seems that his main 
purpose in life is to dissatify the public 
with existing fire rates, instead of at- 
tempting to educate it in methods of low- 
ering the fire waste and thereby reduce 
burning charges. 


Experience of Life Company 


It will be of great interest to fire men 
to know, in view of the comparison be- 
tween the burning charge in a fire pre- 
mium and the mortality charge in a term 
policy of life insurance, that the life com- 
pany of which this gentleman is vice- 
president, collected from its policyholders 
during 1910 as a mortality charge the 
sum of $372,079.48, while at the same 
time its “actual mortality on net amount 
at risk’ was, during the same period, 
$166,653.88, and the “gain from mortality 
$205,425.60.” These figures are taken from 
the sworn statements of the company filed 
recently in the insurance departments of 
the various states, including Illinois, in 
which it does business. They speak for 
themselves. It will be noticed that the 
actual mortality was less than 45 percent 
of the premiums charged for mortality, 
and the gain, which was chiefly to stock- 
holders, as the company does only a non- 
participating business at present, was 55 
percent of the actual mortality charges 
collected, 


Colonel Holt Should Get Busy 


Just why Colonel George H. Holt of 
Chicago, vice-president of the life com- 
pany mentioned, who is advocating the 
reduction of burning charges by state in- 
terference, does not also advocate a re- 
duction of mortality charges in life com- 
panies by state interferenc, in view of the 
facts, is a mystery to those concerned. 
How would Colonel Holt like a law passed 
which would give the state authorities 
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ORGANIZED 1837 


CITIZENS INSURANCE COMPANY 


OF MISSOURI 


CASH ASSETS - 

REINSURANCE RESERVE 
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LOSSES PAID OVER 


This Company adjusts and pays its losses promptly, does not engage in overhead writing, and conserves the Agents’ interests as 
far as consistent with safety and principle. 
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the power to reduce mortality charges in 
life insurance policies upon complaint by 
the insured because it can be shown that 
the mortality experience of a life com- 
pany does not always approximate the 
standard set forth by the table. 

Should Have a Companion Piece 


Colonel Holt, to be consistent, should 
at once have a bill introduced to lower 
mortality charges by law as a companion 
piece of legislation to his proposal to 
lower burning charges by the same meth- 
od. Men of good judgment engaged in 
either the life business or the fire busi- 
ness hardly think that either proposition 
is tenable, but it is evident that both 
stand or fall together. The logical way 
to lower the burning charge is to reduce 
the burning waste, and the logical way 
to lower the mortality charge is to reduce 
the mortality, both to be done by efforts 
on the part of the insured and the compa- 
nies, and not by statute. 

A Glimpse at Expenses 

Colonel Holt has had a great deal to 
say, also, both in the literature of his 
Policyholders’ Union and public addresses, 
about the excessive expense element of 
the fire rates, and it will perhaps be in- 
teresting to note what his life company is 
doing in that regard. The sworn state- 
ments referred to show “loading on gross 
premiums of the year (averaging 18.6 per- 
cent of the gross premiums), $238,480.58.” 
The statements also show “insurance ex- 
penses incurred during the year, $411,- 
673.57.” This shows a loss on account 
of expenses of $173,192.99, or, in other 
words, this is the amount that the com- 
pany used for expenses in excess of its 
expense loading. Instead of using 18.6 
per cent, which was a fair loading on non- 
participating business, the company used 
32 percent. The colonel will surely rem- 
edy this situation at once. 

The figures quoted indicate that there is 
a large beam at present in the colOnel’s 
eye which should receive his serious at- 
tention before any attempt is made on his 
part to interfere with the motes in the 
eyes of his fire insurance brethren. The 
colonel should at once organize a Policy- 
holders’ Union for insurers under life 
policies. 


ROWLAND TO HEAD COMPANY 








Deputy Commissioner of Michigan 
Will Be the President of the 
Detroit National Fire 





Marion O. Rowland, deputy insur- 
ance commissioner of Michigan, re- 
signs to take the presidency of the 
Detroit National Fire, of Detroit, a 
company that has already been men- 
tioned as being organized. The First 
National Life of Chicago that is be- 
ing organized desired to secure Mr. 
Rowland as an official, but the De- 
troit National Fire opens greater op- 
portunities and will keep him in the 
state. Mr. Rowland is in sympathy 
with the new company spirit and be- 
lieves there is a big enough space for 
another Michigan company. He has 
been connected with the Michigan de- 
partment for ten years and served with 
distinction in that bureau. 

The proposed company will have $1,- 
000,000 authorized capital. One of the 
chief backers is C. C. Quinlan, who 
assisted in organizing the Detroit Life. 
He comes from the Quinlan family of 
Petoskey, who have a large agency 
there. 

The vice-president is Philip Breit- 
meyer, president of John Breitmeyer’s 
Sons, vice-president of the German- 
American Savings Bank, and former 
mayor of Detroit. The secretary is 
Ernest G. Hall, former cashier of the 
Thumb Bank of Kinde, Mich., and the 
treasurer is Henry Guthard, vice-presi- 
dent of the Metropolitan State Bank 
of Detroit, and treasurer of Jacob 
Guthard _& Son, one of the leading 
Detroit insurance firms. J. Edward 
Ready, former cashier of the State Bank 
of Carlton and county clerk of Mon- 
Toe county, is assistant treasurer. 





Change in Membership 

The Western Sprinkled Risk Associa- 
n, made up of the Western Insurance 
Rureau companies, has dropped the 
pchester German, the Union and the 
ate of Pennsylvania because of amal- 
emation with other companies, and has 
oy 8 in the Firemen’s of Newark and 
be ubuque Fire & Marine, giving it a 
embership of twenty-six companies. 


ti 





h The New Jersey Fire of Newark, N. J., 
pee been authorized to transact business 
n New York. Whilden & Hancock are 
metropolitan managers. 
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AGENTS WANTED IN OHIO 


“NATIONA 


INSURANCE 
COMPANY 


oF CINCINNATI 


G. W. POHLMAN, JR., President 
E. A. WINTER, Secretary 





OHIO AND WEST VIRGINIA 


HAS SECOND LARGEST AGENCY 








Sherr-Morton Company, of Charleston, 
W. Va., Looms Up Extensively in 
Central Part of State 





The Scherr-Morton Company, of 
Charleston, W. Va., has the distinction 
of having the second largest agency in 
central West Virginia. It has moved 
into new quarters in the Alderson- 
Stephenson building. This office con- 
trols a large amount of the business 
written in Kanawha and the adjoining 
counties of all classes including a num- 
ber of special hazards. The amount of 
fire risks in force in the office March 
1, aggregated $3,300,000 not counting 
casualty and bonds. 

The companies represented are Na- 
tional Union, Delaware, Orient, Fire- 
men’s, Jefferson, Continental, North 
River, Fireman’s Fund, Buffalo Ger- 
man, New Hampshire, Fidelity Under- 
writers, Security of New Haven, West- 
ern Assurance, London Assurance, 
Williamsburg City, Globe & Rutgers, 
Citizens of Missouri, Colonial Under- 
writers, Pennsylvania Fire, Aetna Life 
(accident and liability department), 
Maryland Casualty, Hartford Steam 
Boiler, New York Plate Glass, and 
American Surety Company. 

The agency as now conducted was 


organized on Feb. 1, 1910, by the con- | 


solidation of the A. E. Scherr Company, 
which was founded in 1905, and ‘the 
Morton Agency Company, which was 
founded in 1907. The president, A. E. 
Scherr, and the treasurer, C. W. Mor- 
ton, give their undivided time to the 
work. 





Second Bill is Passed 

The Ohio house has passed the sec- 
ond Donson building code bill, apply- 
ing to workshops, factories and mer- 
cantile buildings, and also has passed 
the Donson bill giving the building 
code commission until the next session 
of the legislature to complete its re- 
port. The senate has passed the Rey- 
nolds bill requiring fire drills in work- 
shops and factories when ordered by 
the chief of the fire department. 





Outing Committees Appointed 

The committees of the Ohio field 
men’s organizations which will arrange 
for the joint summer outing are as fol- 
lows: 

Blue Goose—C. T. Deatrick, Home; 
Lester E. Cate, Boston, Michigan Com- 
mercial and Old Colony; Neal C. Row- 
land, London, all of Columbus. 

Field Club—B. T. Duffey, Royal, 
Cleveland; Deatrick and Rowland. 

Ohio League—Cate; W. E. Jones, 
Security; George G. Gross, Firemen’s, 
all of Columbus. 

This gives each body a representa- 
tion of three, but the total member- 
ship of the committee is six. The out- 
ing probably will be held in July or 
August, and is expected to include a 
meeting in Cleveland and a meeting 
with the Michigan underwriters in De- 
troit, with a lake trip between. 


To Get Ohio License 
_ The Prussian National will receive its 
license in Ohio this week, having com- 
pleted the necessary arrangements for 








KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. Monongahela Insurance Co. 
German American Insurance Co. Union Insurance Company 


All of Pittsburgh, Pa. 
Se a ee ee eee: $ 900,000.00 
REE aie cu ds cdc beset cbksanen baw ele 2,639,656.00 
Surplus to Policyholders..................... 1,453,147.00 
ASPER E. WILHELM HENRY WACHTER 
J Special Agent ee ee Manager é 
Alliance, Ohio i 218 Fourth Ave., Pittsburgh 





‘TIS AN ADVANTAGE—OHIO AGENTS 


To represent Four Companies. To report to but one office forall. To find it necessary 
to_write but One Policy binding these four companies. Quite an advantage 
to yourself and customer when writing larger risks. Report to 
One Office. Losses paid from one office immediately. 


Write me and have these advantages for yourself. 
F. F. MURRAY, Special Agent 
Commercial Tribune Bldg. CINCINNATI, O. 
CRUM & FOSTER, UNITED STATES UNDERWRITERS’ POLICY 


teat North River Insurance Co. Empire City Insurance Co, 
General Agents, NEWITORE i siias Fire lnsuranee Co. United Stascs Fire Insurance Co 
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OHIO FARMERS INSURANCE COMPANY 











LEROY,*-OHIO 


FIRE, LIGHTNING AND TORNADO INDEMNITY 





STATEMENT JANUARY |, 1911 
Reservefor Reinsurance - - - =~ = $1,640,27648 
Reserve for 6 - - « a. 9,285.5 
Reserve for Contingencies - - a ee oe 125,000.00 
Reserve for all other Liabilities s” ene 950. 
Net Cash Surplus oe wy se eo’ 844 .367.00 
TotalAssets - - - = <= $2,684,879.14 


JAS. C. JOHNSON, President 
W. E. HAINES, Secretary 


Organized in 1848 
LOSSES PAID MORE THAN $15,000,000.00 





The value of otenatire, useful and durable novelties as advertic- 
ee isemocmraced, SUSZeStONS and Business Getters for you 
-turned Specialties, Metal Specialties, Desk 

Clocks, Celluloid Cards, 


Aluminum or Leather Goods, Wood 
irrors, Diaries, Memo Books, Identification-Card Cases, Emblematic Goods, eto. 
Write for the latest novelty, or tell us what you want, and we will make it, 
LNCHLY NOVELTIES C2. J, GOODELL, Jr., Inc, smc: . ESTs 
HOTEL EUCLID 


Euclid Ave., Huron Road & E. 14th St. 
CLEVELAND, OHIO 


Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


UP-TO-DATE NOVELTIES 


Lead Pencils, Card Coosa, 





Whea in Cincinnati stop at the 


GRAND HOTEL 


Insurance Men’s Headquarters 


Cuar.es H. Mitier, Manager 








An increasing number of Insurance 
Men are stopping at “The Grand” 








FRED S. AVERY | NEW QUARTERS THE BUSINESS MEN’S CLUB 


WE ARE IN A POSITION 


to handle desirable lines located in Cincinnati 
Representing 
Aetna, Connecticut, Standard of Hart- 
ford, Empire State Surety Company 
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CINCINNATI 
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a $100,000 deposit with the state. 
Assistant General Manager George S. 
Valentine was in Cincinnati this week 
looking over the ground with a view to 
the appointment of an agent both for 
the Prussian National and for the 
Prussian National Underwriters. 


Companies Win the Point 

In an opinion Attorney-General 
Hogan of Ohio holds that the Buckeye 
Fire and Central Fire, assessment fire 
associations of Cincinnati, are not pro- 
hibited from operating on the plan of 
receiving deposits in advance as secur- 
ity for losses and expenses by the act 
cf May 18, 1910. 

The companies contended that the 
act was not retroactive and applied 
only to corporations organized after its 
passage. The ruling affects a number 
of such associations. Thinking that the 
law affected them, the insurance de- 
partment, on March 6, declined to re- 
license the Buckeye and Central Fire. 
The license will now be granted. 


Fire Loss at Sidney 

Frank Hussey, who, in conjunction 
with his father, owned the livery barn 
and contents which burned at Sidney, 
O., last week is a local agent. He rep- 
resents the Phoenix of Hartford, 
Springfield and American Live Stock. 
The loss on building was total and part 
of the insurance was with other agents. 
Very little of the contents was saved 
and twenty-two horses perished. 

The Wagner hotel across the alley 
from the fire was scorched and in dan- 
ger for considerable time guests pulled 
out the fire hose and played a stream 
on the barn from the second story of 
the hotel. When the water pressure 
was increased the hose burst and con- 
siderable damage from water resulted. 
This only emphasizes the well known 
fact that much interior fire equipment 
in hotels and factories is next to worth- 
less from age and inattention. 


Transfer at North Baltimore 

The companies interested in the Way 
& Rhodes agency of North Baltimore, 
Ohio, had field representatives visit 
that agency last week and after look- 
ing over the situation they all trans- 
ferred to Fulton & Watters. It seems 
Way moved to Idaho about the first of 
the year to satisfy a claim drawn from 
the government and Rhodes not be- 
ing satisfied with conditions sold his 
interest to S. P. Harrison an attorney. 
The companies did not desire to trans- 
fer to him. He then petitioned the 
court for sale of the agency. The 
representatives called and found the 
doors closed. They did not receive 
their supplies until after they threat- 
ened to bring a replevin suit, after 
which transfers were made to George 
B. Fulton another agent in that city 
and Miss Lelah Watters formerly a 
clerk in the Way & Rhodes office. All 
of the companies have transferred. 


Ohio Agency Appointments 


Atlas, Eng.—Virgil Stockon, Garrollton; 
G._8. Bain, Marion; E. E. Bailey, Eaton. 
Balkan Natl., Bulgaria—F. J, Macklin, 
Columbus. 
Caledonian—L. L. Dick, Jefferson; G. E. 
= Bucyrus; O. F. Murphy, Mt. Ver- 
n. 
Camden—G. W. Memmer, Akron. 
Cen. Natl.—Carr & Barnes, Piqua; H. S. 
Martin, Marion; A. C. Lloyd, Fostoria, 
Columbia, N. J.—Baker-Herbig-Royer 
Company, Coshocton; Maxson & Perdue, 
Cleveland. 
Commercial, D. C.—P. A. Kahle, Lima; 
J. W. Corbet, Bellaire; H. A. Carver, 
Bridgeport; P. V. Mackall, East Liver- 
ool; Barry Bros. Company, Cleveland; O. 
. Hunnicutt, Columbus; J. A. Pentland 
Company, Cincinnati; Theodore Bayless, 
einetey: C. J. Prentiss, Napoleon; A. Bren- 
dell, Piqua; S. E. Corsen, Zanesville; G. C. 
Ball, Ravenna; P. Fleming, Massillon. 
Coml. Union, N. Y¥.—D. M. Harrison, 
Middleton. 
Coml. Union, Eng.—J. H. Burris, Sabina; 
L. M,. Goodman, Youngstown. 
Connecticut—C. H. Teter, Leesburg. 
County, Pa.—A. Z. Wheeler, Massillon. 
Dutchess—Hunnicutt & Vallance, Co- 
lumbus. 
Federal—cC. O. Loesch, Cleveland. 
Delaware—Albert Henry & Co., Ashta- 
bula; W. T. Harrison, Middletown; G. E. 
West, East Liverpool; Bale & Main, Del- 





aware; C. M. Griffith & Son, Washington 
C. H.; O. I. Gunckel, Dayton; D. S. Hoover, 
Mansfield; W. D. Pearce, Fremont; G. L. 
Campbell, Niles. 

, Son, Hamil- 
ton; A. B. Rebert, Springfield; A. R. Davis, 
Phypers Bros. Company, J. A. Wigmore 
Company and Scherer-Schwartzer Com- 
pany, Cleveland. 

Franklin, Pa.—J. L, Hoffman, Cleveland; 
Ellis Katz, Marion; C. W. Stillson, 
Youngstown. 

Ga. Home.—Bronson’s Real Estate Ex- 
chmees, Defiance; M. M. Linson, Bellefon- 
aine. 

Ger. All.—E. D. Webb Company, Lima; 
J. B. Leonard and Auck Bros., Bucyrus; 
A. E. Jones, J. W. Shawhan, 
Lebanon. 

Ger. Amer., N. Y.—R. P. Coxey, Athens; 
J. B. Leonard, Bucyrus; Stewart Miller, 
Sherwood; C. A. Barr, Amanda; S. T. Kell- 
er, Baltimore; J. H. Kellogg, Madison; 
Patton & Ross, Johnstown; A. M. Tucker, 
Brookville; 8S. D. Findley, Ashville; W. M. 
Ellett, Alliance. 
> Glens Falls—Faris & Dumisnil, Lynch- 

urg. 

Home—R. H. Barrett, New Hampshire; 
Cc. A. Barr, Amanda; Gates & Clutter, Mt. 
Vernon; J. H. Kellogg, Madison; A. J. 
Archer and F. W. Dienstbach, Caldwell; 
Bruner-Goodhue-Cooke Company, Akron. 

Humboldt—A. J. Clark, Youngstown; T. 
J. Bidwell & Son, Canton. 

London—J. E. Hamburger, Celina. 

Mannheim—Mitchell & Co., Cleveland. 

Maryland Motor Car—E. E. Shipley, Cin- 
cinnati. 

— National—A. Z. Wheeler, Mas- 
silon. 


Delaware; 


Office People to Play 


There is a good time in store for the 
insurance men of Cincinnati. The office 
boys and girls have planned to have the 
time of their lives on the afternoon of 
May 20. They will leave in a special car 
from Fifth and Walnut at 1:15 p. m. The 
committee has arranged a special ball 
game between the married and single 
men. This is in addition to several other 
games of ball. The bowling alleys are at 
the disposal of this happy crowd. The 
crowning feature of the whole affair will 
be a chicken supper out in the open air. 

The committee in charge is Fred Nad- 
ler with J. Gano Wright & Co.; Harry 
W. Hearing with L. E. Guntrum & Co., 
= Edward Henry with Earls & Johan- 
sing. 


OHIO NOTES 


Edward Gallagher of Gallagher & Mur- 
ray of London, Ohio, died on May 2 from 
an attack of pneumonia. 

E. Mason Wick has incorporated the Se- 
curity Insurance Agency Company at 
Youngstown, Ohio, with a capital of 
$10,900. 

Walter G. Shannon, special agent for 
the American of Newark, residing at 
Eaton, Ohio, is planting the Jersey Un- 
derwriters in his territory. 

The Sears Insurance Agency of Cin- 
cinnati has secured the agency for Hamil- 
ton county for the Potomac of Washing- 
ton, D. C., and the British Underwriters. 

The Cron-Kills Company at Piqua, Ohio, 
has let the contract for a complete 
sprinkler equipment. The concern manu- 
facturers furniture and the rate of over 
2% percent will be cut to 30 cents. 

All is serene and quiet among the 
agents at Troy, Ohio. Here and there a 
rate is shaved but only under stress and 
this done so seldom that no friction ap- 
pears. Some agents are even securing 
a 50-cent rate on tornado pplicies. 

M. F. Hooven of the local agency of 
M. F. Hooven & Son of Dayton, Ohio, died 
from pneumonia last Monday. He has 
been in the insurance business in Dayton 
for 28 years. His son, Claude C., is a 
partner in the agency. Mr. Hooven was 
65 years of age. 

Hamilton, Ohio, is feeling the general 
business depression and as a_ result 
agents are complaining of hard times in 
the insurance business. With shops run- 
ning only part time collections are poor 
and here and there difficulty is even 
found in renewing policies on furniture 
with mechanics laid off. 

A 40 cent farm rate is the latest re- 
port from Greenville, Ohio. It seems to 
be the climax of a cut rate jamboree 
that has been going on for some time. 
The agents there heve been unable to 
prevent slicing and shaving and other 
odd practices, such as increasing policies 
by endorsement. continue. 

Wm. Groff of Windsor, Richland county, 
Ohio, who held a policy in the hio 
Farmers covering his household goods, 
has confessed to firing the property 
which burned under suspicious circum- 
stances a few weeks ago. He is now 
boarding at the Richland county jail 
awaiting action of the grand jury. This 
is the first case of arson in Richland 
county for several years. 

X. B. Drexelius, a well-known Cincin- 
nati agent, narrowly escaped death Sun- 
day evening in an automobile accident 
when his machine was struck by a subur- 
ban traction car. Mrs. Drexelius was 
rendered unconscious and it was found 
that two of her ribs were broken. Mr. 
Drexelius’ injuries were less severe 
though he was badly shaken up. His 
daughter and brother escaped injury. 
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Richland Mutual Insurance Company 
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The Gentral Manufacturers’ 


VAN WERT, OHIO. 


Mutual Insurance Company 


Organized 1876. 





Cash Assets - - - $513,589.64 


Cash Surplus - - - $317,254.01 





H. V. OLNEY, President. 


C. A. L. PURMORT, Secretary. 





CASH SURPLUS $164,310.42 
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KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


H. H. GREER, Secretary 








Columbus Endorsement Spreads 
Confidence Abroad 


Organized in 1903 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


AGENTS WANTED 





E. J. Forney, Pres. 
Incorporated 1873 


Mansfield Mutual 
Fire Insurance Company 


OF MANSFIELD, OHIO 


Insurance . . $4,716,161 
Premium Notes . 667,871 


J. M. Cook, Sec’y 


An Agency Company 


Business Confined to Ohic. 


Dayton Mutual Fire 
Insurance Co., "éne™ 


OHIO 
B. C. COLEMAN, Secy. 


Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Shows Our Con- 
dition. 


AGENTS WANTED 
Address Home Office. 








ENDORSED AT HOME 


APPROVED ABROAD 


THE PITTSBURGH | CASUALTY COMPANY 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 
Write for attractive Agency Propositions in Pennsylvania, Ohio, West Virginia and New Jersey 


JOHN M. BOCCS, Sec’y and Cen’! Mgr. 





HUDSON UNDERWRITERS 
COMPOSED OF 
Lumber Insurance Company of New York and Adirondack Fire Insurance Company 


COMBINED ASSETS OVER $900,000 
S4 William Street 


NEW YORK 





Head Office 
Temple Building, TORONTO 


The Sovereign Fire Assurance Company 


OF CANADA 


UNITED STATES BRANCH 
19 Liberty Street, NEW YORE 


H. S. WILSON, Managing Director 
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HEAVY VALUED RISKS 
At Tariff Rates Only 
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LOSSES PAID OVER $300,000 
Prompt Service by Mail or Wire 
W. H. MARKHAM & CO., MGRS. 


ST. LOUIS 
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MICHIGAN AND INDIANA 


MICHIGAN BEEN ORGANIZED 


George K. March Is Elected President 
of the New State Fire Prevention 
Association 











The Michigan field men met Mon- 
day in Detroit and organized the Mich- 
igan State Fire Prevention Association. 
Insurance Commissioner Palmer was 
present and made an address, urging 
that something be done toward reduc- 
ing the Michigan fire waste. George 
K. March of the New Hampshire was 
elected president; Joseph W. Beck of 
the Northern of New York, vice-presi- 
dent, and C. W. Hutchinson of the 
Calumet was chosen secretary and 
treasurer. The executive committee is 
composed of W. S. Abbott of the North 
British, F. M. Champlin of the A. D. 
Baker General Agency, F. A. Vernor 
of the Queen, H. O. Benedict of the 
Fidelity-Phenix, H. A. Bartels of the 
O. C. Kemp General Agency, W. G. 
Titus of the Prussian National and ‘J. 
G. Carver of the L. & L. & G. 

J. N. Estabrook of the A. D. Baker 
General Agency acted as temporary 
chairman, and C. W. Hutchinson of the 
Calumet temporary secretary. About 
fifty Michigan field men were present. 
After the addresses it was voted unani- 
mously as the sense of the meeting that 
a Michigan association be organized. 
A committee of five was appointed to 
prepare and report a constitution and 
by-laws and to act as a committee to 
nominate officers. This committee was 
composed of C. W. Hutchinson, Calu- 
met; Simeon S. Post, Phoenix, Eng.; 
J. W. Beck, Northern, New York; W. 
G. Titus, Prussian National, and Fred 
W. Andrews, Detroit F. & M. 

Commissioner Palmer introduced H. 
A. Wolff of Muskegon, the newly ap- 
pointed fire marshal of the state. This 
gave the special agents an opportunity 
to meet the fire marshal at the begin- 
ning of his official career and they will 
work in harmony with his office. A 
committee from the Ohio State Fire 
Prevention Association consisting of 

President C. T. Deatrick, ex-President 
W. B. Goodwin and A. C. Speed, the 
first president and the father of the 
state fire prevention association move- 
ment, was present and was able to give 
the Michigan association much valu- 
able advice. 

_The visitors were given an automo- 
bile ride about the city. In the even- 

ing a social session of the Blue Goose 
was held. The ladies being present 
it was a delightful occasion in every 
way. 





Indiana Field Club Meeting 

The Indiana Field Club held it sec- 
ond monthly meeting Monday after- 
noon but did nothing but order a few 
bills paid and some other entirely rou- 
tine business. All members joining so 
far—about forty—have been charter 
members. Part of the business at fu- 


ture meetings will be admission of new 
members. 


Several Goslings Plucked 

The goslings plucked at the monthly 
meeting of the Indiana pond of the 
Blue Goose, Monday night, were C. B. 


Lasher, Home; E. H. Johnson, Fidelity- 
Phenix; Charles F. Engle, Milwaukee 
Mechanics; A. D. Hahn, Continental; 
Thomas S. McMurray, Jr., head of the 
Indianapolis Inspection Bureau; R. J. 
Wickersham, Martin Bold, Jr., and H. 
B. Miller of the Indiana Inspection 
Bureau. The other business that en- 
grossed attention was planning for the 
annual picnic. It was decided to hold 
it in June. The Indiana pond of the 
Blue Goose has a membership of nearly 
one hundred. 


UNDERGROUND POLICIES VOID 





Michigan Makes Unauthorized Insur- 
ance Contracts Uncollectible—In- 
terinsurers Secure an Exception 





The bill making void all insurance 
upon Michigan property in unauthor- 
ized companies was passed by the 
legislature and has been signed by 
the governor. The interinsurance con- 
cerns succeeded in having their con- 
tracts excepted from the drastic pro- 
visions of the bill. Lloyds and all 
other kinds of insurance, however, are 
included and penalties are provided 
against companies, agents, brokers, 
surveyors, etc., who have a part in the 
issuance of illegal policies. The text 
of the bill is as follows: 

Sec. 1. All future contracts of fire in- 
surance upon property real or personal 
located in this state shall be held and 


within this state. 

Sec. 2. All future contracts of fire 
insurance upon property real or personal 
located in this state in companies not at 
the time of the making of such contracts 
duly authorized under the laws of this 
state to make such contracts are hereby 
declared to be void and unenforcible and 
no action at law or in equity shall be 


court. 

Sec. 3. Any company not being duly 
authorized under the laws of this state 
to insure property located herein, which 
shall make or issue or cause to be made 
or issued any policy of fire insurance 
upon real or personal property located 
in this state, shall be liable to a penalty 
of not less than $200 nor more than 
$1,000 for each contract made or caused 
to be made by such company, to be re- 
covered in an action in any court of 
competent jurisdiction in the name of the 
people of the state of Michigan. One- 
third of any such penalty collected shall 
go to the informer and the balance shall 
be paid into the state treasury for the 
use and benefit of the state. 

Sec, 4. Any person who as solicitor, 
broker, agent or in any other capacity 
takes or receives any application for fire 
insurance in any company not duly au- 
thorized under the laws of this state, 
upon any real or personal property lo- 
cated in this state, or performs any serv- 
ice for any such unauthorized company, 
either in making a survey or examina- 
tion of property for such company, mak- 
ing out or forwarding any application for 
fire insurance to such unauthorized com- 
pany, delivering any unauthorized policy, 
or collecting or receiving the premium or 
any part thereof on such policy, making 
any endorsement thereon, taking any part 
in the settlement or adjustment of any 
loss occurring under such unauthorized 
policy, shall be deemed guilty of a felony 
and shall be subject to a fine of not to 
exceed $200 or imprisonment in_ the 
Michigan reformatory not to exceed one 
year, in the discretion of the court. 

Sec. 5. The word “company” as used 
in this act shall be held to mean and in- 
clude a corporation, either mutual or 
stock, association, joint stock company, 
organization of Lloyds and underwriters, 
and any person or group of persons either 
jointly or collectively writing or making 
fire insurance upon real or personal prop- 
erty located in this state; provided, how- 
ever, that the provisions of this act shall 
not apply to individuals, firms and cor- 
porations or unincorporated associations 











DETROIT, MICH. 
HAS BEEN 


Oi. bas eee $1,372,882.79 





M. W. O'BRIEN E. J. BOOTH 
Peete J , 


THE MICHIGAN 


Fire and Marine Insurance Company 


FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,179,000.00 in losses. 


IT IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Vice-President 


H. E. EVERETT E. P. WEBB 


Asst Secretary 


deemed to be made and consummated 
y 


maintained on any such contract in any 


_ LOCAL AGENTS! 
CE ee ee TATISPL 


J. R. SUTTON, President 
Fire PROTECTION ENGINEERS 


WE CAN HELP YOU 
raisals and Inventoriesof Sound Values made. Working with 

CUSTOMERS and obviates danger from competition. We 
are always glad to help with suggestions as to forms. 


Write Us... THE POLICY HOLDERS SERVICE € ADJUSTMENT CO. 


MAJESTIC BLDG. 





DETROIT, MICH. 
ADJUSTERS FOR THE ASSURED 














Total Assets ° 


F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 





FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


Surplus to Policy Holders > 


A. D. Baker, Secretary 


- $1,112,949.43 
486,266.52 


Robert Henkel, Vice Pres dent 
Ralph Rawlings, Asst Secretary 























General Agents 


OF PHILADELPHIA 


NOW READY FOR AGENTS 


BLACKMAN, GLASS & COOK 


DETROIT, MICH. 


We are now ready to place agencies in Michigan, 
Indiana, Wisconsin for this splendid Company 


The American Union Fire Ins. Co. 


CAPITAL $500,000 





of Insurance. 
Newton Claypool Bldg. 


GEORGE M. COBB & COQ. 


Indiana’s Big General Agency forall Branches 
Prompt and expert service. 


INDIANAPOLIS 





ASSETS $1,083,959.55 


W. H. MILLER, President 


ORGANIZED 1853 
LOSSES PAID $9,593,145 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


SURPLUS $523,622.54 


A. S. McCONKEY, Sec’y & Treas. 





Whitney Opera House Bldg.. 


THE LARGEST AND OLDEST GENERAL AGENCY IN OUR FIELD 


BIERCE & SAGE 


DETROIT, MICH. 


GENERAL AGENTS FOR 
Concordia of Milwaukee, for Michigan 
North River of New York, for Michigan and Wisconsin 
Empire City of New York, for Michigan and Wisconsin 
Nassau of New York, for Michigan and Wisconsin 
German of Pittsburgh, for Michigan and Wisconsin 
Dixie of Greensboro, for Michigan, Wisconsin and Ohio 
Ben Franklin Underwriters, for Michigan, Wisconsin and Ohio 
Monongahela Underwriters, for Michigan 


Agents wanted at points where not now represented 





ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 














39 S. La Salle St., Chicago, Ill. 





THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - 7 $300,000.00 
Reinsurance Reserve - 932,786.42 
Reserve for all other Liabilities 181,543.44 
Surplus to Policyholders 630,308.94 
Total Assets ~ ~ 1,644,638.80 





STATE AGENTS: 

AMES M. MORAN, W ’s T 
a) ge wnat, Chleage, 
P. E. NORRIS, Columbus, Ohio, for Ohio. 

A - NELSOR Heist Bidg., Kansas City, Mo., for 
a » Des Moines, Ia., for Iowa and Ne- 
E. G. FORD, Seattle, Wash., for Washington and 

Oregon. 
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of individuals, firms and corporations who 
insure only their own properties through 
the medium of reciprocal or interinsur- 
ance contracts. 


PALMER MAKES PROMOTIONS 


Rowland’s Resignation Causes Changes 
—Begin to Arrange for Michigan 
Local Agents’ Meeting 


Detroit, Mich., May 8.—(Special Cor- 
respondence)—The resignation of Ma- 
rion O. Rowland, deputy insurance 
commissioner of Michigan, to accept 
the presidency of the Detroit National 
Fire, necessitates several changes in 
the insurance department. Commis- 
sioner C. A. Palmer announces Her- 
bert P. Orr, of Caro, will success Row- 
land as deputy, and Walter P. Otto, 
clerk in the department, will succeed 
Orr as actuary. Deputy Rowland suc- 
ceeded James V. Barry as the head of 
the insurance department when Barry 
tendered his resignation last fall. When 
the new administration came in Palmer 
replaced Rowland as commissioner. 


Will Visit Lansing—The new laws 
governing insurance recently enacted 
and which will take effect in ninety 
days, are not as yet understood by the 
agents. This week a number of local 
agents from Detroit expect to visit 
Lansing and have an interview with 
the commissioner so as to know where 
they are at. 


Will Meet at Bay City—The Miciii- 
gan Association of Local Agents is 
getting ready to hold its annual meet- 
ing, which is to be at Bay City this 
year. A large delegation will go to 
Buffalo. Cheap fares and vacation time 
warrant the largest attendance the Na- 
tional association has ever had. The 
last annual meeting at Buffalo brought 
out 700. One thousand is expected 
this year. 

Otp Derroiter. 


New Iron Safe Ruling 

The Indiana appellate court has re- 
versed itself on the iron safe clause. 
In a decision rendered last fall it held 
that the policy was void unless the 
inventory provision was complied with, 
and that the insured had it in his power 
to put the policy in force at any time 
by complying with the requirement. 
On a rehearing it now decides that “the 
company having knowledge of the pro- 
visions of the policy was bound to make 
inquiry as to the inventory and to ex- 
plain to the insured the terms of the 
policy. Failing to make such inquiry 
the company must be deemed to have 
waived the condition relating to the 
tinre when the insurance should be ef- 
fective and by retaining the premiums 
the company must be deemed to have 
waived other inconsistent provisions 
set out in the policy.” The court there- 
fore upholds the finding of the lower 
court. 


Indiana Agency Appointments 
Caledonia—Mrs, J. Talburt, Greencastle. 
California—W. H. Roberts Agency, Ply- 

mouth; Elder & Cherry, Rushville. 

Calumet—J. J. Glasscott, Michigan City. 

Commonwealth—Roscoe White, Bed- 
ford; W. A. Breining, Delphi. 

Cooper—Steel & Buff, Terre Haute; H. 
B. Tilman, North Manchester; Parmenter 
& Co., Wabash. 

Delaware—J. T. Woodward, Blooming- 
ton; W. G. Zerface, Elwood; W. R. Mont- 
gomery, Shelbyville. 

Detroit—J. J. Glasscott, Michigan City. 

Franklin—Union Savings & Trust Com- 
pany, Bluffton; Seth Hinshaw & Co., Win- 
chester. 

General, France—J. J. Glasscott, Michi- 
gan City. 

Girard—W. H. Surbaugh, Anderson. 

Globe & Rut.—W. E. Weldy,. Nappanee, 
Orus Life, Marion. 

Ham.-Brem.—L. E. White, Peru. 

Hanover—G. W. Osborn, Sheridan; Seth 
Hinshaw & Co., Winchester. 

Home—Mrs,. C. Ebersold, Tell City; R. 
S. Cummins, Yorktown; Marsh Bros., 
Logansport. 

State of Ill.—William Surbaugh, Ander- 
son 


Milwaukee—Wilson & Hieatt, Elwood. 

Pruss. Natl.—I. H. Church, Elkhart. 

Royal—G. E. Mullin, Brookville; T. J. 
Clark, Seymour. 

Springfield—E, C. Ford, New Harmony. 





Spring Garden—G. F. Thorward, South 
Bend, 


Sun—W. H. Bonner, H. M. 
Sherritt & Co., Muncie. 

Wmsburgh City—Frank Spelbing, Bick- 
nell; Tillman & Richardson, Boonville. 

Aachen & M.—T. J. Clark, Seymour. 

Agricultural—R. J. Porter, Edinburg; 
R. H. Shepperd, Terre Haute. 

Boston—Farmers Trust Company, 
dianapolis. 

Buff. Coml.—Brooks & Spurrier, 
Albany. 
ans. J. Glasscott, Michigan 


Clinton; 


In- 


New 


y. 

Calumet—I. M. Ullery, South Bend. 

Cent. Natl.—R. F. Fryar, East Chigago. 

Commerce—R. D. Utter, La Fayette. 

Coml. Union, Eng.—Charlotte Ebersild, 
Tell City. 

Connecticut—Dean Cheney, Sullivan. 

Detroit—W. S. Weriken, Alexandria. 

Dutchess—B. F. Fowler, Muncie. 

Fire Assn.—Achenbach & Turner, Col- 
umbus. 

Hartford—L. C. Bisbee, Fremont. 

German, Ill.—I. W. Clem, Angola; W. H. 
Surbaugh, Anderson. 

Mich. F. & M.—Achenbach & Turner, 
Columbus. 

Palatine—C. S. Lundin, 2. & 
Goodrich, Shelbyville. 

Queen—T. J. Clark, Seymour; J. L. Mc- 
Gooren, Loogootee. 


Sun, Eng.—H. M. Sherritt & Co., Mun- 


Knox; 


cie, 
Svea—Achenbach & Turner, Columbus. 


Michigan Agency Appointments 
Buff. Ger.—John Garris, Detroit. 
Capital—J. E. Jones, Menominee. 
Empire City—W. H. Weber, Benton 

Harbor; Milnes & Watson, Coldwater; 
Oscar Palmer, Grayling; J. J. Burke & 
Co., Lansing; H. H. Colvin, Pontiac; 8S. O. 
Black, Three Rivers. 

L. i. & G., Eng.—Elgin Wifflin, Jr., 
Lansing; William Rathbone, Detroit; A. 
L. Wright, Bad Axe; A. L. Elkenburg, 
South Haven. 

Nationale, Kala- 
mazoo. 


France—L. H. Titus, 


N. B. & M., N. ¥.—O. C. Howe, Elgin 
Mifflin, Jr. and E. H. Christman, Lansing. 

N. W. Natl—Henry Benkle, Harbor 
Beach; James Gracey, W. EB. 
G. McCowan, Mason. 

Orient—Walter Smith, Grand Rapids. 

Pa, Fire—G. A. Curry, Ironwood; E. J. 
Christman, O. C. Howe and Elgin Mif- 
flin, Jr., Lansing. 

Pruss, Natl—John Garris, Detroit. 

Scott. Union — Renfroe & Witmer, 
Brown City; E. R. Sullivan, Union City; 
Cummings & Son, Crystal. 

Standard, Ct.—M. J. Gue, Midland; G. 
vs Rowley, Charlotte; Cooper & Wright, 
Flint. 

St. Louis—J. D. S. Hanson, Hart; I. L. 
Lanford, Montague; J. W. Covert, Cedar 
Springs. 

Milw. Ger.—C. O. Miller, Marshall. 

Nassau—J. W. Stephens, Battle Creek. 

Rhode Island—cC. L. Clark, Detroit. 

Security, Ct.—Robert Peters, Marquette; 
A. E. Howard, Three Rivers; W. V. Dailey, 
Jackson; Gauntlett & Sellman, Ann Arbor. 

Sovereign—E. J. Christmas, O. C. Howe, 
and Elgin Mifflin, Jr., Lansing. 

St. Louis—A. F. Wright, St. Louis; J. 
T. Swigart, Alma; E. A. Kemp, Greenville. 

Svea—G. A. Webber, Flint. 

Wmsburg City—R. W. Hickman, Chel- 
sea; B. S. Shaw, Alto; C. W. Tower, Clare; 
A. H. Lowry, St. Louis; J. M. Cook, Grand 
Haven; G. J. White, Galien; P. E. Town, 
Allegan; L. F. Brown, Augusta; W. R 
Gardner, Fennville. 

Atlas, Eng.—Mrs. N. R. Boer, Grand 

Abstract 


Rapids. 

Caledonian—Macomb County 
Company, Inc., Mt. Clemens; Mrs. N. R. 
Boer, Grand Rapids. 

Empire City—F. E. Bowen, Cadillac; 
Charles Jackson, Owosso; R. C. Ecker, 
Greenville. 

Eureka—F. W. Vornheder, Battle Creek. 

German, Ind.—H. E. McLean, Boyne 
City; P. H. Gunaullus, Bronson; James 
Gracey, Greenville; G. A. Kautz & Co., 
Shelby; A. Forsyth, Standish. 

Hanover—J. A. Ingalls, Hartford; 
Baraga County National Insurance 
Agency, L’Anse; F. D. Jones, Mancelona; 
E. M. Batdorff, Rudyard. 


Greenville; 


Michigan Bureau Activities 


The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks: Northern Michigan 
Brick & Tile Co., St. Ignace; Warren 
Motor Car Co., Detroit; Brown & Sehler 
Co., Grand Rapids; Boyne City, Gaylord 
& Alpena R. R., Boyne City; Ludington 
Lumber Co., Ludington; Northwestern 
Cooperage & Lumber Co., Gladstone. 

New books of estimates have_ been 
issued for Imlay City, Blanchard, Harbor 
Beach, Gwinn, Lakeview. 

The bureau has printed maps for the 
following towns: Hillman, Copper City, 
New Baltimore, Royal Oak. 


The Alfred Greene agency at Grand 
Rapids, Mich., has been sold to the Grin- 
nell-Rowe-Althouse agency. 


The Bridges Realty Company has been 
incorporated at Indianapolis, with $12,000 
capital stock, to do a real estate and in- 
surance business. The incorporators are 
F. L. Bridges, William L. Bridges and 
F. A. Bridges. 


F. E. KENASTON, Pres, C. W. RANSOM, Vice-Pres. JOHN H. GRIFFIN, Sec’y and Treas 


CONSOLIDATED 


Fire & Marine Insurance Company 
MINNEAPOLIS, MINN. 


JANUARY 1, 1911 


OTE ET rr reer : $367,185.71 
Liabilities (except capital) :......... 144,611.04 
Policy Holders’ Surplus............ 222,574.67 
Net Premiums Received, 1910...... 139,948.15 
Net Losses Incurred, 1910.......... 66,591.33 


NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN: 


DECEMBER 3ist, 1910 
Total Assets $687,129.92 Capital, $300,000 
Net Surplus, $183,691.38 


OFFICERS 














President and Manager 

Vice-President 

- Vice-President 
ROBT. 














E. J. HAYNES, JR., Pres. GEORGE F. REEVE, Vice-Pres. 


“A MILLION-DOLLAR COMPANY™ 


ue Newiacte f° 


NEWARK WN. J. 
This old Company is liberal in its underwriting policy and 
would be a valuable addition to any union office. Appli- 
cations for agency representation solicited. 


CARROLL L. De WITT, General Agent, 19 S. La Salle Street, CHICAGO 


LEGITIMATE SURPLUS LINES 


Extra Facilities for Local Agents 
THE 


YORKSHIR 


FRANK & DuBOIS, U. S. Attorneys 


47 WILLIAM STREET, N. Y. 


CHARLES M. HENRY, Sec’y 





Established 1824 


INSURANCE CO., Ltd., 
OF YORK, ENGLAND 








Authority to adjust and pay all losses, and power of Attorney to accept service 
of legal process. 


Funds held on deposit in New York Banks for protection of American policy- 


holders. * 
A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 
ST. LOUIS, MO. 


EDGAR M. DAVIS, President 





W. R. BERRY, Treasurer and Ass’t Secretary 
CAPITAL $200,000 


Cc. W. DAVI Northern ce) d Wisconsis 
em te 


C. C. BOWERSOX, Special Agent, Missouri and Kansas, Home Office. 
ORRON D. EVANS, Special Agent, Southern Ilincis, Heme Office. 
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IN ILLINOIS AND WISCONSIN 


BADGER MUTUAL WILL EXPAND 


Compeay Will Get Out Into the State 
of Wisconsin—Will Plant Some 
Agencies 











Having acquired net cash assets of 
more than $96,000, the Badger Mutual 
Fire, which has hitherto confined its 
operations to the city of Milwaukee 
and suburban towns will now spread 
out into the state of Wisconsin. 
Agencies will be planted only in the 
larger cities where assurances can be 
given of a volume of preferred busi- 
ness. Dwellings are written at 50 
cents for three years and mercantile 
risks at one-third off the tariff rates. 
There are no special hazards on the 
books and it has not been definitely de- 
cided whether this class of business 
will be accepted. The company ex- 
pects to be able to get this class of 
preferred business and slightly higher 
rate on mercantile than the other city 
and village mutuals are getting on the 
strength of its financial showing. 

The Badger Mutual was organized 
in 1887 and has had $30,000 in losses. 
It has paid some dividends but will 
not pay more for several years. It 
had $7,147,555.50 of insurance in force 
the first of the year and the average 
policy was $906.23. The assets are 
practically all in real estate mortgage 
loans. 





Wisconsin Blue Goose Dinner 

The Wisconsin Home Nest of the 
Blue Goose held an enjoyable dinner 
at the Hotel Maryland in Milwaukee, 
Monday evening, covers being laid for 
forty. 

At a short business session which 
preceeded the dinner, it was decided 
to secure permanent club rooms on 
the seventh floor of the Caswell build- 
ing, an arrangement which will meet 
with much favor. One lone gosling 
was elected to membership, Fellmer 
Hoeing, of the Wisconsin Inspection 
Bureau. 

The annual gathering of the Wis- 
consin Home Nest will be held at 
Green Lake, Wis., June 30, when the 
usual initiation will take place and 
two goslings will be taught to swim, 
Fellmer Hoeing, Wisconsin Inspection 
Bureau, and W. B. Finney, New York 
Underwriters. 





Four Organizations to Meet 
Wisconsin insurance men will hold 
forth at Green Lake, Wis., for three 
days during the month of June, when 
four different organizations will hold 
their annual gatherings and revel in 
the usual enjoyments at the popular 
summer resort. 
The Wisconsin Field Men’s Club will 
hold its annual session on June 28, 
the same day on which the new Wis- 
consin Insurance Club will hold its 
first annual meeting. On June 29 the 
Wisconsin State Fire Prevention As- 
sociation will meet and members wiil 
listen to an excellent program which 
is now being arranged. On June 30 
the sessions will come to a close with 
the annual meeting of the Wisconsin 
Home Nest of the Blue Goose. 





State Fire Marshal Act 

The appropriations committee of the 
lower house of the Illinois legislature 
as reported out the appropriation for 
the office of the state fire marshal, with 
the unanimous recommendation that it 
do pass. This action on the part of the 
committee practically insures the pas- 
Sage of the appropriation act, which is 
@ senate measure, bythe house, thus 
putting Fire Marshal Doyle’s office into 
active operation by June 1 at the lat- 
est, as the measure carries an emer- 
gency clause. 





Change at Mt. Carmel 


A number | of companies that were 
Tepresented in the Hughes Insurance 


tired owing to alleged irregularities in 
the old agency. A new firm of White 
& McKittrick, connected with the 
American National Bank of Mt. Car- 
mel, has been formed and has taken 
over most of the companies. The new 
agency already has the Fidelity-Phenix, 
Phoenix of Hartford, American Cen- 
tral, Commercial Union, North Amer- 
ica, Hartford, New York Underwriters 
and German-American. The Liverpool 
& London & Globe has gone to the 
Stein agency, and the Orient pulls up 
from the town. The Royal, Westches- 
ter, Home, Springfield and Atlas have 
not yet decided as to their future rep- 
resentation in the city. 





Announces Committee Appointments 
C. C. Clark of Milwaukee, president 
of the Wisconsin Insurance Club, re- 
cently organized by field representa- 
tives of Western Insurance Bureau 
companies, has announced the follow- 
ing members of the new executive com- 
mittee: 

Harry S. Norton, American of New- 
ark; B. A. Lehnberg, Delaware and Re- 
liance; John H. Griffith, Central Na- 
tional; F. F. Gordon, A. D. Baker gen- 
eral agency; J. H. Harbeck, Dubuque. 
President Clark and Secretary R. H. 
Wieben are members ex-officio. 
Several applications for membership 
have been received and it is expected 
that most of the Western Insurance 
Bureau companies’ field men will af- 
filiate with the new organization. 

The committee on constitution and 
by-laws will report at the next meet- 
ing to be held some time in June and 
by-laws will be adopted. 





Agency Merger at Peoria 
Henry F. Velde at Peoria, Ill., has 
merged his agency with Johnson & 
Reyburn, the same name of the firm 
being continued and Mr. Velde being 
associated with it. Mr. Velde takes 
over to the agency the London & Lan- 
cashire, Palatine, Sun Underwriters 
and Northwestern F. & M. 





Say They Receive the Policies 

D. C. Schupp & Co. of Peoria, IIl., 
say that the announcement by the 
Minnesota Fire that the firm is not 
authorized to send out notices to the 
effect that it can secure policies in the 
company is unjust. Schupp & Co. de- 
clare that it is receiving policies from 
the company from three or four dif- 
ferent sources and has had no trouble 
in getting its indemnity on risks that it 
approves. 





Come Again, Deacon 
Adjuster Huff of Chicago, known to 
the insurance men as “Deacon,” passed 
through here Tuesday en route to 
Princeton.—Springfield (IIl.) Gazette. 





Wisconsin Agency Appointments 


Boston—Margaret Older, Ripon; E. J. 
Cave, Baldwin. 


Buff. Coml.—wWilliam Luening, La 
Crosse. 
Buff. Ger.—William Luening, La 
Crosse. 


California—F. W. Kehlor, Shanagolden. 
Calumet—Loyal Durand, Milwaukee. 
Coml. Union, Eng.—H. R. Learnard, 
Mazomanie; Barney Winchell, Amery; R. 
H. Price, Prescott. 
Commonwealth, N. Y.—Edward Win- 
gen, Spring Valley; C. E. Preston, Chip- 
pewa Falls; W. A. Preegwitz, Two Riv- 
ers; Albert Silverson, Viroqua; 
Elliott, Ellsworth. 
Concordia—C. M. Calvert, Lancaster; 
A. L. Hutchinson, Weyauwega; George 
Jansses and E. A. Seitz, Mayville. 
County—P. J. Kraus, Marshfield; Martin 
Fladoes, Menomonie. 
Connecticut—Clara J. White, Waupaca. 
Delaware—D. H. Moses, Waukesa; H. 
D. Root, Neillsville; M. E. Baltzer, Mon- 
roe;~C. A. Gielow, Manitowoc; — : 
Swift, Kenosha; W. E. Sauerhering, Hart- 


Benton 





We will write through this office, lines on lumber and 

Kentucky bonded warehouses in the 

WESTERN EMPIRE OF WASHINGTON 
and the 

UNION FIRE & MARINE 

Surplus Lines in other companies. 





gency at Mt. Carmel, IIll., have re- 





D. C. SCHUPP & CO., PEORIA, ILL. 


Agents, Attention! 


The American Live Stock 
Insurance Company 


INDIANAPOLIS, INDIANA 


STERLING R. HOLT, President H. C. NAYLOR, Secretary 


Paid up Cash Capital, $100,000 Net Surplus, $25,000 
Insures Horses, Mules and Cattle st Death From 
Any Cause Anywhere in the United States or Canada 


LIBERAL CONTRACTS TO AGENTS 
For Territory Apply to Home Office 


LIVE STOCK INSURANCE 


presents splendid opportunities for 
ACENTS’ ATTENTION 


Unoccupied territory in Indiana, Illinois, Ohio and Michigan. 
Liberal contracts. 


NATIONALLIVE STOCK 
INSURANCE CO. 


Majestic Bidg., Indianapolis, ind. 


NORTHWESTERN LIVE STOCK 
INSURANCE COMPANY 


OF DES MOINES, IOWA 
Paid-up Capital, $100,000 Assets, $150,000 


One Hundred Thousand Dollars in Real Estate Mortgages on Deposit 
with the Iowa Insurance Department 


Good Producing Agents Wanted in Illinois, lowa, Nebraska, Missouri, Kansas, 
Oklahoma and Texas 


ADDRESS HOME OFFICE, DES MOINES, IOWA 
For Texas Business, address KYTE & CHANDLER, Dallas, Texas 


Automobile Insurance 


Marine Insurance 
Four Large Companies 
An opportunity for LIVE AGENTS everywhere 
APPLY TO 


F. H. OSBORN & BROTHERS, General Agents 


105 West Monroe Street, CHICAGO 


Successors to Orr & Wall 








Capital - $100,000 
Surplus - 


25,000 





HORSES 
MULES 
CATTLE 


IN SU ED 
Against 
DEATH OR THEFT 























Geo. E. Shipman H. L. Wayne 


SHIPMAN & WAYNE 


29 S. La Salle St., CHICAGO 

INSURANCE IN ALL ITS BRANCBES 
Hartford Fire Ins. Co. Virginia State Ins. Co. 
Milwaukee Fire Ins. Co. Pacific Coast Fire Ins. Co. 
Calumet Insurance Co. Old Line Bankers Life 


Fidelity & Deposit Co. of Maryland 


SURPLUS LINE DEPARTMENT 


Surplus Lines and Floaters covered anywhere in the United States, Canada or 
Mexico in first-class Surplus Line Companies 
Automobile Insurance Burglary Insurance 


SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 


LLOYDS LONDON I have a contract with a syndicate of underwriters 
s 


empowering me to bind up to $12,500 on risks in the 
United States and Canada. 

FLOATERS. 

Your patronage invited. 





The property of manufacturers and merchants located in any 
number of cities insured under one policy at low rates. 
Prompt and careful attention assured. 
Liberal Commission to Agents, 
FF. R. THOMPSON 
Insurance in all its branches. 
29 S. La Salle Street, CHICAGO, ILL. 
Long Distance Phone Central 18 ° Cable Address “Thomarian” 
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ford; A. P. Baker, Fond du Lac; Peter 
Schlosser, Hau Claire; Ww. W. Gilman, Bos- 
cobel; M. D. Brownell, Janesville, 
Detroit—F, Oo. Crary, Hudson. 

Ger, All.—F. H. Kiser, Whitewater. 
Ger. Amer.—F, W. Keller, Shenagolden. 
Ga. Home—Henry Niebauer, Phillips; 
Louis Mogenson, Racine. 

Girard—C, A. Stearns, Tomah. 

Ham, Brem.—Ben Haberman, Jefferson. 
Home—C, W. Hopkins, Fennimore; R. E. 
Erichsen, Brownstown; A. C. Poole, Dar- 
lington, 

Humboldt—William Brassard, Merrill. 
Mich. Coml.—A. L. Hutchinson, Wey- 


auwega. 

Mich, F. & M.—F. S. Fons and F. J. 
Gapinski, Milwaukee; B. C. Haberman, 
Jefferson, 

Milw. Mech.—H, M. Older, Ripon; Harry 
Geisler, Madison; A. C. and C. F. Klein, 
La Crosse; E. A. Seitz and George Jans- 
sen, Mayville. 

Niagara—L. M. Hobbins, F. W. Stark- 
weather and Mary H. Main, Madison; J. 
M. Dawson, Viroqua; P. M. McKee, Sul- 
livan; W. F. Salgren, Clear Lake; H. 8. 
Hendriksen, Rio. 

Northern, N. Y¥.—W. C. Bratz, West 
Bend. 

Allemannia—C. E. Marks, Madison. 

American, N. J.—J. A. Kennedy, 
waukee, 

California—E, T. Cass, Whitewater. 

Cent. Natl.—R. Woodward, Little Rap- 
ids; D. H. Hanselman, Dale; F. E. Char- 
tier Insurance Agency, Wausau; Harry 
Schulze, Greenville; J. Riehl, Black 
Creek; Martin Wydeven, Kimberly. 

Coml. Union, Eng.—B. H. Habermann, 
Jefferson. 

Consolidated—W. H. Payne, Boscobel. 

Empire City—F. R. Crumpton, Superior; 
W. R. Phillips, Evansville. 

Federal—P. A. Rix, Hartford. 

Fire Assn.—Nicholas lLehrbach, 
cadia; Peter Lamal, Ashland. 


Mil- 


Ar- 


Illinois -Agency Appointments 
Connecticut—J. A. Sheaff, Canton; T. 
W. Cooke, Marseilles. 
South Chi- 


Concordia—John Bremer, 
cago; C. A. Worack, Waukegan; Charles 
Voigt, Evanston; J. A. Shreeve, Joliet; 
G. L. Ukso & Co. and Ball & Gibbons, 
Chicago. 

Coml. Union, Eng.—J. D. Neuman, Elm- 
hurst; R. B, Gorton, Huntley; G. J. Han- 

Champaign; J. W. Hunt, Melvin; 

Gross, Monticello; R. E. Clark, 
Colfax; A. M. Kershaw, Grayville; E. J. 
Henry, Chicago. 

City of N. Y.—T. §. 

Caledonian—H. H. 
Island, 

Empire City—G. A. Anderson, Aurora. 

Glens Falls—G. P. Norin and E. 
Solon, Chicago; F. M. Frankeberger, 
Bloomington. 

Ohio Millers Mut.—G. R. Hess, Chicago, 

Phila. Mfrs. Mut.—P. J. Halla, Chicago. 

Palatine—W. H. Reedy, Bloomington; 
Rea Bros. Realty Company, Benton. 

Pa. Fire—J. R. Mascall, Cambridge; G. 
S. Smith, Dakota; S. F. Gross, Monticello; 
S. H. Thoren, Rock City; J. D. Thompson, 
Paris; P. A. Gruner, Pinckneyville; F. B. 
Mulberry, Mt. Auburn; P. E. Hoeppner, 
William Reed and Mary E. Troyer, Chi- 
cago; aie Ww. — Blue Island. 

. Turell, Champaign; 


Davy, Lincoln. 
Cleaveland, Rock 


. Baldwin, Prophetstown; 8. 
A. and O. G. Parkam, Sidell. 

Prov. Wash.—Schilling Real Estate 
Company, Chicago Heights; Candee In- 
surance Agency, Cairo; T. R. Vaughn, 
Golconda; A. G. Humphrey, Henry; C. L. 
Dexter, Lexington; S, M. Sorenson, Peoria; 
J. A. Launie, Plano; Troxell, Kikendoll & 
.Co., Springfield; Look & Schurman, Col- 
linsville, 

Pittsburgh—Farmers Real Estate & 
Loan Company, Champaign. 

Pruss. Natl.—T. W. Cooke, Marseilles; 
A. J. Nelson, Morris. 

Pelican—Moore & Bishop, Bloomington. 

Royal Exch.—J. H. Reyburn Agency, 
Peoria. 

Rhode Island—J. W. Scott, Springfield. 

Sun, Eng.—H. T. Sperry & Son, Cham- 
paign; John Woods Agency and Flexer- 
Nelson Company, Joliet; Rosenberg & Ren- 
inger and Devereaux & Rubby, Chicago; 





James Fleming, Christopher; 
Hathaway, Ridge Farm; John Conlon, 
Roseville; A. W. Shera, Charleston; Ed- 
ward Watkins, South Chicago; C. L. Hib- 
bard, Galesburg; G. C. ‘Armstrong, Pon- 
tiac; E. Vander Beke, East Moline; 
R, B. Rosenstiel Company, Freeport; F. 
B. Warren, Lake Forest; W. S. Taintor, 
Oak Park; W. EB. Bailey and H. K. Walker, 
Rock Island. 

Royal—G. N. Corrie, St. Francisville; 
C. E. Scheubert & Co., Chicago; N. R 
Gladden, Rutland. 

Old Colony—P. G. Steinbach & Co., 
Chicago. 

St. Paul—H. H. Waite, Prophetstown; 
J. N. Harpham, Sterling; J. &. eeler, 
Yards; W. H. Kirchoff, Franklin Park; 
Carl Lundberg, Chicago: Weaver & Hun- 
ter, Greenville; Goff & Goff, Normal. 

Standard, Ct.—M. J. Wolford, Danville; 
W.. & Reardon, Ottawa, 

Sun, La.—Fred Lehman, Princeton. 

Spring Garden—D. G. Cairns, Ottawa; 
C. H. Degenhardt, Alton; G. A. Rydquist, 
Peoria; L. Traylor, Coffeen; Jane A. 
Shreeve, Joliet; J. A. Wesch, Arcola; F. 
L. Adams, Galesburg. 


Sarah A. 


ILLINOIS NOTES 


Herbert Marvin of Freeport, Ill, has 
resigned from the western department of- 
fice of the Williamsburgh City to go into 
the loca] business with his brother, M. B. 
Marvin, who has had a local agency at 
Freeport for some time. 


Edmund A. Camlin, who had a large 
nonunion agency at Rockford, Ill., died 
last week after an operation for appen- 
dicitis. He was brother of John H. Cam- 
lin, who has one of the largest agencies 
of the state at Rockford. 

Cc. H. Pingree, formerly a local agent 
at Bloomington, Ill, who did consider- 
able perdiem ‘work during his seven 
years’ insurance experience, is to Open an 
office for independent adjusting. He con- 
siders Bloomington a splendid point from 
which to get to various parts of the 
state. 


WISCONSIN NOTES 


Attorney "a H. Williams has pur- 
chased E. M. Worden’s interest in the 
insurance business of McGill & Williams 
at Ladysmith, Wis. 


John M. Holley, who has conducted an 
agency at La Crosse, Wis., for over en 4 
years, has formed a partnership wit 
Cornelius S. Leinfelder, who has been in 
the abstract business at La Crosse. 


On April 29 the store of Fred Tripp at 
Robbins, near Rhinelander, Wis., was 
dynamited and burned. The loss was esti- 
mated at $10,000, covered by insurance of 
$8,000. Foul work was suspected, and 
W. E. Finnegan of the Wisconsin state 
fire marshal’s force took up the investi- 
gation and secured a confession from 
two young men, John Hollowensky and 
Walter Groosman, that they dynamited 
the store. They are in jail at Rhine- 
lander awaiting trial. 

Andrew Molka of Milwaukee, who was 
prosecuted by the Wisconsin state fire 
marshal’s department, was found guilty 
Monday of this week. Last December 
Sukienicki and Andrew Molka, crockery 
dealers, 838 First avenue, were arrested 
for attempted arson, Assistant State Fire 
Marshal End declaring the place had 
been prepared for firing. On the first 
trial the jury disagreed. On the second 
trial Sukienicki was discharged by the 
jury but Molka has been found guilty. 

Julius Peters, a former employee of 
John Baum, was arrested at Green Bay, 
Wis., at the instruction of State Fire 
Marshal Purtell upon the charge of hav- 
ing set the fire which damaged his de- 
partment store and stock early Sunday 
morning. The bo was arraigned in 
municipal court and he pleaded not guilty 
and Judge N. J. Monahan adjourned the 
case until next Tuesday. The boy is in 
jail. It is alleged by detectives who have 
been working upon the case that Peters 
borrowed matches of persons within a 
block of Baum’s store about the time of 
the fire and was seen coming out of an 
alley at the rear of the building early in 
the morning. 





The Indiana and Ohio 


Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886 


Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


4 Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.’’ Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. Co. 
Crawfordsville, Ind. 





DAVID B. CORWIN, President CHAS. W. SCHENE, Vice President SAM L. LaROSE, Secy. 


Cooper Insurance Company 
OF DAYTON, OHIO 
Incorporated January, 1867 





ee .¢ 6 ¢ @ 
Net Surplus ... 


Examine into our record of CONSERVATIVE 


+’ $200,000.00 
266,462.00 


growth. The right Company for 


reliable Agents to represent. 





PITTSBURGH INSURANCE COMPAN 


ORGANIZED 
1851 


1808-11 Commonwealth Building, Pittsburgh, Pa. 


Licensed to do busines ia Penneslvenia, Winsis, Michigan, my pe tt 
D. C. SHAW, Vice-President 


R. J. WILSON, President 
W. J. R. MAGILL. Ass’t Secretary 


-+ $200,355.60 
400,355.60 


R. J. McCKNIGHT, Sec’y and Treas. 
JOSEPH H. GORDON, General Agent 





GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus $234,549.22 
WM. F. STIFEL, President 


F. RIESTER, 
S. W. RICE, Supt, of Agencies 


DANA E. LATIMER 
Williamson Building, CLEVELAND, OHIO 
Special Agent for Ohio and Indiana 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. 6 M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 


COMBINED STATEMENT 


Capital - - - + + $250,000.00 
Assets - - - © + 723,732.00 
Surplus to Policy Holders 439,819.00 


F, A. ROTHIER, Prest. ADAM BENUS, Secty. 





R. HEINTZ, Asst. Secty. 





Pittsburg UU 
IRVAN NECKERMAN, Manager 


sme RWI 
Hombolde Five Ine. Ca: of B 


National-Ben Franklin Ins. P, 
Teutonia Fire las. Co. a a Alageny, o 


nderwriters 
Commonwealth Bidé., PITTSBURG, PA. 
co ST 
ww <ATEMENT. JAN, 1, 1911 
Net Surplus, - - - 


Surplus to Policyholders. ° “ 


HOWARD STEPHENSON, F. H. WESTMEYER, G. R. MANDERBACH, Special pene 





INCORPORATED 1840 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL : : $ 300,000.00 
SURPLUS TO POLICY HOLDERS, 387,713.39 
ASSETS . . 954,385.58 
LOSSES PAID TO DATE ¢  4,764,557.00 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
Cash Capital, - - $1,000,000.00 
Assets, - - - - $6,648,971.67 
Net Surplus, - - $2,021,740.21 


Surplus for Policy 
Holders, - - - $3,021,740.21 


HEAD OFFICE: 





Cor. William and Cedar Streets 





Marsh & 


M cLennan 


SURPLUS INSURANCE 


Duluth 


CHICAGO OFFICE 
Minneapolis 29 S. La Salle Street 


London 
New York 





SPECIAL “™" 
SERVICE 


LIBERAL COMMISSIONS 


Write the Lines or Surplus Business 
you cannot handle locally 


HAZARD D.C. SCHUPP & CO. 


NOW AT PEORIA, ILL. 
RELIABLE COMPANIES 





SPECIAL FACILITIES 


For Insuring Surplus Lines with 
Leading American. British and 
Continental Companies and 
at London Lloyds. 


ESTABLISHED 25 YEARS. 


CHARLES BROCK-JONES & CO. 
INSURANCE BROKERS 


29 S. LA SALLE STREET 
CHICAGO 


STRICTLY FIREPROOF 


itr BREVOORT 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 





Is Solicited 
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IOWA AND THE NORTHWEST 


COINSURANCE CLAUSE IN IOWA 


New Law Allows it Under Certain 
Restrictions, the Old Measure 
Being Repealed 














Coinsurance is now permitted under 
certain restrictions in lowa, the former 
anti-coinsurance law having been re- 
pealed. Co-insurance can be used only 
on risks with a value of $25,000 or 
over; the applicatoin must be signed 
by the insured and the agent and a 
copy must be left with the insured. 
The coinsurance may be for a stipu- 
lated amount or a percentage of the 
value, according to agreement. The 
law goes into effect July 4. 


To Settle Alliance, Neb., Troubles 


Alliance, Neb., is being rerated by 
the Nebraska Inspection Bureau, in the 
hope of settling a rate war that has 
been going on there for some time. 
Alliance has grown rapidly during the 
past few years to a city of 5,000 pop- 
ulation, and the many changes in con- 
ditions since the publication of the 
last book four years ago gave pre- 
text for much misunderstanding. 








Osakis Meeting in June 

The annual meeting of the Minnesota 
& North Dakota Fire Underwriters 
will be held at Lake Osakis, Minn., 
June 19-21. The fishing contest. will 
as usual be pulled off. President E. A. 
Davis will arrange for an attractive 
program. The annual meeting of the 
Blue Goose will be held the evening 
of the 20th. 





Will Not Send Delegates 


The Iowa Fire Prevention Associa- 
tion will not send delegates to the 
meeting of the National Fire Protection 
Association at the Waldorf Astoria in 
New York, May 22-25. President J. D. 
Carpenter believes that the association 
is not financially able to bear the ex- 
pense at this time. The unusually large 
number of reports that have been issued 
recently have depleted the treasury 
somewhat 





Forest Fires Feared 

Dry weather is already causing a 
scare in the lumber districts of the 
north, forest fires being feared. In 
fact, in the districts near Duluth, forest 
fires have already caused considerable 
damage and threatened several small 
towns. While rains have been fre- 
quent, they have not been heavy and 
the brush in the lumber country is al- 
ready dry. The water supply in many 
places is rather low, as the lakes and 
streams have not been replenished since 
the dry weather of last summer. 





Scheme for Self-Insurance 


The city comptroller of Minneapolis 
has asked the city statistician to pre- 
pare figures showing the amounts paid 
for fire insurance premiums by the city 
im recent years, and also the amounts 
received for losses. He is working on 
a scheme for self insurance for the city 
and if the figures indicate that such a 
scheme will be desirable he will ask 
for a tax levy for a $50,000 fund as a 
foundation. It is said that city officials 


The Hotel Ryan 


ST. PAUL 


The Insurance Men's Home 
and center of the Insurance District 
EUROPEAN PLAN 


Rates, $1.00 and $1.50; with Bath, 
$2.00 and up. 


Your patronage is solicited. 
WALTER A. POCOCK, Mgr. 











Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1911 


Cash Capital - - - - - - 
Total Liabilities (except capital) 224,165.23 


$200,000.00 Ul 


Surplus to Policyholders - - 


$574,595.35 
350,430.12 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


Joun D. McMi11tan, Vice-Pres. ALFRED StInson, Secretary 





rather favor the project. Much of the 
city property is not now insured. 





Expect to Collect 90 Percent 

From the present outlook the Re- 
tail Merchants Mutual of Minneapolis 
which levied a 45 percent assessment 
on policyholders will collect 90 per- 
cent of it. The policyholders have 60 
days after April 15 to pay it. The 
officers have voluntarily decreased their 
salaries by $1,300 and have instituted 
other economies. 





IOWA NOTES 


The North River and the Empire City 
have been licensed in Iowa. 

T. F. Kelley of Adair, Iowa, one of the 
best known local agents in the smaller 
towns of central Iowa, died last week. 
He had represented the Anchor at Adair 
for many years. 


A. F. Dean, assistant manager of the 
western department of the Springfield, 
will discuss fire insurance at the annual 
meeting of the Iowa Manufacturers’ As- 
sociation, to be held at Burlington May 
12. There has been considerable interest 
among the Iowa manufacturers in the 
subject of insurance lately, and it is un- 
derstood that Mr. Dean will consider the 
question more from the standpoint of the 
official statements of federal bureaus and 
state commissions than of the insurance 
companies, 





MINNESOTA NOTES 


The Alliance of Philadelphia has with- 
drawn from Minnesota. 

The Germania has changed its Minne- 
apolis agency to the M. J. Lamberton 
Company. 

The fire losses in Minnesota in March 
amounted to $1,325,000 as compared with 
$201,000 in March, 1910. 

The Hepworth-Kirby Agency of Duluth 
has been given the entire line of the 
Bailey Lumber Company of Virginia, one 
of the best equipped lumber plants for its 
size in the state, involving $400,000 in- 
surance. 





Consolidation of the W. L. Wilcox 
agency at Omaha with the general in- 
surance agency of B. L. Baldwin & Co. 
has been elected. Mr. Wilcox becomes 
half owner in B. L. Baldwin & Co., and 
will have charge of the fire insurance 
department. 





Recent appointments of the Sioux Fire 
in South Dakota, to which the company 
has recently been admitted, are as fol- 
lows: J. Mundt, Pierre; Joseph De- 
Noma, Wagner; E. 8S. Bridge, Mount Ver- 
non; A. B. Rowley, Mitchell; H. C. Hamil- 
ton, St. Charles; James Steichen, Parks- 
ton; J. H. Anderson, Bridgewater; C. A. 
Russell, Aberdeen. 


Buxton Insuring Agency 
63 William Street, NEW YORK 


Excess lines placed anywhere 
in the country 








No Cheaper Method 
Of Transportation 





for the Insurance t than the WAGNER Mi 
ord. Alan olsior i open verry wil fd 
our agency propos . 

Write for Catalog “I” 


WAGNER MOTORCYCLE C0., st. Paul, minn. 





Sioux Fire Insurance Co. 


SIOUX CITY, IOWA 


Cash capital fully paid - - - . - ,000.00 

Net Surplus - - . - - . - 52,076.49 

Reinsurance reserve - - - - 49,900.05 

Security to policyholders - - a . 301,976.54 
Issues the most liberal farm policy on the market. Good live 


agents wanted in all Iowa and South Dakota towns 
where not already represented. 


F. A. McCORNACK, President. C. J. WOOLDRIDGE, Secretary and Treasurer. 





THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended on improvements. European 
Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. Club 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


SHC URITY 


Fire Insurance Gompany of Davenport, Ia. 
Ss. F. GILMAN, Pres’t M. Cc. HINSCH, Seo’y 











This Company has had 27 years of successful business experience, and is now d 
business in Iowa, Illinois, Wisconsin and Texas. It is a good company for the 

> because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above States, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


“PRESIDENT IOWA 
Manufacturers Insurance Co. 


OF WATEIRLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 





HERMANN MILLER 
SECRETARY 











Strictly an Agency Company—No Surplus Lines—For . ~~ _ in protected Cities 
and Towns, make application ct. 





Northwestern Mutual Fire Insurance Co. 


FARGO, NORTH DAKOTA 
CONFINED TO NORTH AND SOUTH DAKOTA 
W. W. KING, President J. H. DAHL, Sec’y & Gen’l Mgr 





WM. OLSON 


ROBT. ANDERSON 
P Treas. 


HERMAN WINTERER 
Vice-Pres. 


W.A. GORDO 
Sec’y & Mgr. 


MXKIDDLEWEST FIRE 


INSURANCE COMPANY 


Capital Oe + wee ae 000.00 VALLEY CITY, 
Gross Assets, ome ae ae 301,567.07 | NORTH 
Surplus to Policy Holders, 238,429.10 | DAKOTA 


A Progressive, Conservative, Western Company operating in North Dakota, 
South Dakota, Manitoba, Alberta, Saskatchewan 


RGENTS WANTED IN UNOCCVUPIED TBRRITORY 
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MISSOURI AND SOUTHWEST 


RULES OUT SEPARATION PLAN 


Oklahoma Department Tells Union 
Companies That They Are Vio- 
lating Antitrust Law 











Commissioner Ballard of Oklahoma 
is after the companies on the separa- 
tion rule. He says: 


Numerous complaints have been made 
to this department concerning certain dis- 
criminating methods used by state and 
special agents of fire companies operat- 
ing in this state. It is charged that the 
state and special agents representing 
companies belonging to an organization 
known as the Western Union, are en- 
gaged in disturbing the agencies or com- 
panies known as nonunion, which are 
not members of this organization, and, 
through threats and other unfair means, 
are attempting to induce and, in some 
cases, demanding of their local agents to 
surrender the agencies of the latter com- 
panies, and if the demand is refused to 
take up their companies or reduce their 
commissions to a 15 percent flat basis 
when they are now paying 15, 20 and 25 
percent. 

Our antitrust law is of wide reaching 
scope and very antagonistic to discrimin- 
ating methods leading to restraint in 
trade in all lines of business, and the 
application of the rule of the Western 

nion, known as the _ separation rule, 
which I am reliably informed is causing 
fais trouble, is in direct violation of this 
aw 

Tc is the policy of this department to 
deal fairly and justly with all, and to see, 
as far as it is able, that the laws are 
enforced impartially in the interest of 
the insurance companies, agents and 
property owners, and that no discriminat- 
ing methods shall be used to the detri- 
ment of anyone. In this connection it 
might be well to state that the depart- 
ment insists that under our antitrust 
law fire companies cannot discriminate 
between property owners as to the rate 
of insurance charged, and it surely 
would be inconsistent, in face of this 
holding, to permit the companies to in- 
dulge in discriminating methods. 

This department has ascertained that 
the Western Union has raised what is 
termed the separation rule in other states 
where the anti-trust laws are far less 
stringent than in Oklahoma, and I trust 
it will take such action here and not 
compel me to force the issue by taking 
the matter into the courts, as will be 
necessary in case any further justifiable 
complaints are called to my attention. 


Missouri Figures Given 

The Missouri preliminary report 
gives St. Louis premiums last year as 
$3,139,634 and losses $1,285,929. Kan- 
sas City premiums were $1,405,538 and 
losses $1,052,167. St. Joseph premiums 
were $275,774 and losses $108,303. 

The state figures are: 


Prems. Losses. 
State Stck. ....... $ 344,135 $ 178,315 
State Mut. ....... 265,554 15,682 
Other State Mut... 534,877 151,440 
Other State Stck.. 6,302,047 3,776,779 
Foreign Cos. ..... 1,470,080 913,375 


The total tornado premiums in the 
state were $43,612 and losses were $3,- 
690. The leading tornado writing com- 
panies were the American Central with 








M. C. TIFFT 


Insurance Law 
a Specialty 





901-2 Andrus Bldg. 


MINNEAPOLIS, MINN. 














$16,324 premiums; North America, 
$10,633; National of Connecicut, $20,- 
305; Northwestern National, $15,444; 
Phoenix of Connecticut, $18,799; Queen, 
$17,081; Springfield, $24,640; L. & L. 
& G., $11,513; Royal, $22,542. 


Claimed Clause Was Illegal 


Companies interested in the loss 
of the Neustadt Automobile Company 
at St. Louis, Mo., settled without de- 
duction for coinsurance, although there 
was a coinsurance clause on the poli- 
cies. The assured claimed the coin- 
surance clause was illegal. 


Missouri Agency Appointments 

American, N. J.—D. M. Fisher, Alta- 
mont; W. P. Graves, King City; R. E. Ter- 
hune, Mound City. 

Agricultural—W. H. Liesure and W. L. 
Clay, Neosho, 

Aachen & M.—J. Q. Day, H. V. Hein- 
richshofer and O. D. Evans, St. Louis. 

Amer. Cent.—H. Nixon, Amity; Ss. F. 
Farrar, Braymer; J. J. Enis, Clyde; Miss 
Maggie Fritzgerald, Cameron; Jarvis Re- 
alty Company, Chillicothe; J. B. Sager, 
Darlington; . E. Fair, Gilman City; 
Walker Insurance Agency, Joplin; A. M. 
Craig, Knob Noster; F. M. Avham, Locke 
Springs; U. L. Jones, Piedmont. 

Buff. Ger.—J. C. Grenlich, St. Louis. 

Brit.-Amer.—A. S. McGhee and W. H 
White, St. Joseph. 

Columbia, N. J.—C. C. King and G. F. 
Forney, Nevada, 

Commonwealth, N. Y¥.—C. H. Ewry, 
Cainsville; E. G. Jones and A. B. English, 
Callas. 

Concordia—J. H. Chapman, Savannah; 
E. H. Miles, Savannah; W. E. Crow, De 
Soto; W. M. QOuerfelt, Auxvasse; J. L 
Wayman, Albany; C. A. Crane, Dexter; R. 
E. Turner, Glasgow; A. D. Hubbard, Jack- 
son; W. I. Peck and B. J. Morrow, Jr., 
Neosho; H. F. Stapel, Rockport. 

Delaware—E. P. Barton, Independence; 
J. A. Fowler, Moberly; Miss M. L. Monta- 
gue, Marshall; C. A. Kling, Nevada. 

Franklin—Don Hunt, Oregon; N. B. 
Pigg, Orrick. 

Fire Assn.—J. L. Lutes, Lutesville. 

Glens Falls—C. O. Sperry, Springfield; 
G. W. Baldwin, Liberal; J. P. Newcomber, 
Kansas City; W. S. Hayden, Palmyra. 


OKLAHOMA NOTES 


The Phoenix of London will have Okla- 
homa report to New York after June 1. 


Charles G. Joy of Lawton, Okla., has 
sold a half interest in his agency to Kel- 
sey H. Polk, who has removed to Law- 
ton from Nashville, Tenn. The firm name 
will be Joy & Polk. 


On June 1 Edward T. Campbell & Co. 
of St. Louis will take charge of the Sun 
of New Orleans in Oklahoma, the firm al- 
ready representing this company for sev- 
eral western states. L. B. Leigh & Co. of 
Little Rock, who give up Oklahoma, will 
continue to represent the Sun and Phoenix 
of England for Arkansas. 


KANSAS NOTES 


The Kansas antitrust cases were argued 
in the Kansas supreme court last week. 


The companies represented by Garrison 
& Studebaker at Salina, Kan., are being 
transferred to W. G. Studebaker, they 
being the Norwich Union, Commercial 
Union, Philadelphia Underwriters, Peli- 
can and State of Nebraska. 


MISSOURI NOTES 


The entire line of the Kansas City 
plant of the American Sash & Door Com- 
pany, amounting to about $600,000, has 
been taken from the mutuals by the stock 
companies. 


Companies carrying the $46,000 insur- 
ance on the Woodson Smith Hat Company 
resisted payment and the first suit on 
the claims came to trial last week. The 
Mechanics was the defendant. 


The Arkansas supreme court has or- 
dered judgment against the bondsmen of 
the Ozark Fire for $960 and costs on the 
claim of W. D. Crawford. The company 
refused payment of a claim for that 
amount and in the suit against it the 
bondsmen were joined. Companies doing 
business in Arkansas must file a bond 
for the payment of claims. 





“SECURLT Y-. 


Mutual Fire Insurance Company, 


Chatfield, Minn. 


INCORPORATED 189% 
We are issuing polices in this excellent Company on strictly Surplus business any place in the United States 
has a prompt and treatment 


in the last twelve years this Company 
holders to 


established 


reputation for liberal of 


second to none. 
regarding the Company gladly furnished on application. Warranty required with all applications. 


BROWN, ANDERSON & YOUNG. Inc., Genl. Agents 





29 S. La Salle Street, Chicago 





KENTUCKY AND THE SOUTH 


DRAFTING IRON SAFE CLAUSE 








Kentucky Court of Appeals Knocked 
Out Old Form—Rate Credit 
to Be Allowed 


One of the most important subjects 
which has been up in Kentucky in a 
long while is that of drafting an iron 
safe clause for use in Kentucky which 
will stand the inspection of the courts. 
The Kentucky court of appeals has 
held that the present clause is not en- 
forceable, on the ground that it provides 
a contract without any consideration 
on the part of the assured. The piling 
up of troubles of the insurance compa- 
nies, sespecially on small mercantile 
losses, has emphasized the need of such 
a clause, and at the last annual meet- 
ing of the Kentucy Board a good deal 
of time was devoted to discussing the 
necessity for remedying the situation. 

Since J. M. Picton has been president 
of the board he has had the matter per- 
sonally in hand, and has secured from 
expert insurance attorneys drafts of a 
clause which it is believed will prove 
binding. A feature of the new draft 
practically decided upon is that it 
grants, in consideration of the agree- 
ment to the provisions of the clause, 
a reduction in the rate which is to 
amount to about 5 percent, according 
to present plans. Underwriters believe 
that in view of the benefits which will 
be derived from the general application 
of the iron safe clause the reduction 
will be well worth while. 

With this granted, and a considera- 
tion thus specified, there is no possible 
loop-hole for a “technicality” to get 
through and render the measure in- 
effective, officers of the board believe. 
The clause will be acted upon and put 
into effect in its new form in the near 
future. 





Program for Agents’ Meeting 

Following is the program for the 
annual convention of the Kentucky As- 
sociation of Local Fire Underwriters, 
which will be held in the rooms of the 
Louisville board on May 12: 

Address of welcome, H. W. Hunter, 
president Louisville Board. 

Response from visiting agent. 

Reading of minutes. 

Appointment of committees on resolu- 
tions and nominations. 

Address of President S. D. Langley, of 
Madisonville. 

Report of Secretary Owen R. Mann, of 
Louisville. 

Report of standing committees. 

Unfinished business. 

New business. 

Resolutions. 

Address, Thomas S. Dugan, Louisville, 
“What Benefit Is Membership in the 
State and National Association to the 
Local Agent?” 

Address, John P. Hubble, special agent 
National of Hartford, ““What We Can Do 
to Improve the Standard of the Local 
Agent.” 

Adjourn for lunch in board rooms. 

Afternoon Session. 

Report of committee on president’s ad- 
dress. 

Report of committee on resolutions. 

Report of committee on nominations. 

Election of officers and committees. 

Unfinished business. 

Adjournment. 

The Louisville Board of Fire Un- 
derwriters will entertain the visiting 
agents during their stay. 


Can’t Meet at French Lick 


Although the Kentucky Board of 
Fire Underwriters will hold its semi- 
annual meeting June 15-17, it is not 
known where it will meet. The last 
announcement was that French Lick 
Springs had been decided upon, but 
when the executive committee met in 
Louisville last Tuesday, it developed 
that Tom Taggart, the genial host of 
the Plutonian resort, had advised that 
he was building an addition to his inn 
and would be unable to entertain com- 
pany on the dates mentioned. 

The matter has been referred to 
President J. M. Picton, who is to in- 
vestigate conditions at several Ken- 





tucky resorts and to decide for the 
board where the meeting is to be held. 
rien 4 will probably be announced next 
week. 





Not Allowed Coinsurance Credit 


The governing committee of the 
Union has ruled upon the question of 
whether loose leaf tobacco warehouses 
in Kentucky may be rated with the co- 
insurance clause applied, and has de- 
cided that they cannot be, but must 
be treated in this respect as rehandling 
houses. This is a point which has been 
much discussed in Kentucky of late, 
and involves a nice question of prac- 
tice. 


Stone Takes New Jersey Fire 


The New Jersey Fire has entered 
Tennessee, and has named D. Cliff 
Stone, of Nashville, its general agent 
in that state. Mr. Stone, who is one of 
the best known underwriters in Nash- 
ville, has already begun the organiza- 
tion of the state and is preparing to 
build up a plant for the New Jersey. 


KENTUCKY NOTES 


C. P. Geibel & Company are conducting 
the agency of the Sun at Hendersen, Ky. 

The American Union has placed its 
agency at Columbia, Ky., with Murrell & 
Miller. 

Glover & Coons are acting as repre- 
sentatives of both the International Fire 
and the Ben Franklin. 

The firm of Plumlee & Gardener, of 
Scotsville, Ky., has been succeeded by H. 
Plumlee, Mr. Gardener retiring from the 
business. 

The Standard Fire has made the fol- 
lowing agency appointments: Gilbert & 
Duncan, Paducah, Ky.; White & Har- 
grove, Paducah, Ky.; Byers & Walton, 
Lexington, Ky. 

Several agency changes have been re- 
corded at Shelbyville, Ky., recently. P. 
R. Beard & Co. have disposed of their 
business to J. W. Gudgell and the firm of 
Wright & Branaman has been dissolved. 
The business has been taken over by 
Branaman & Fierce. 


Owing to the demoralized condition of 
the business at Eminence, a committee of 
the Kentucky board will visit that point 
this week. A good deal of rate-cutting 
is reported tu have taken place there, and 
the committee will endeavor to bring the 
agents together and secure an adjustment. 
It is believed that this will be possible 
without the organization of a local board. 

James B. Smith, general agent for the 
American Union in Kentucky, has made 
several agency appointments during the 
past week Among them are the follow- 


ing: Cooper Gentry, Wheatley; Murrell 
& Miller, Columbia; Walter Scott, Cal- 
houn; J. A. Moore, Burgin; Roberts & 


Jameson, Stamping Ground; Paul Comp- 
ton, Hardinsburg; Hardaway & Williams, 
Shepherdsville; R. L. Mitchell, Water- 
ford. 
















[ THE COMPANY WITH THE PYRAMID} 
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WESTERN SPECIAL AGENTS—M. 
Moore and F. S. Chase, Terre Haute, 
George K. March, Hillsdale, Mich.; \ 
Zercher, Kansas City, Mo.; C. W. Krueger, 
Omaha, Neb.; A. T. Bailey, Denver, Colo.; A 
W. Jones, Columbus, Ohio; A. D. Yeaton, Osh- 
oe Wis.; E. J. ‘MacDonald, Minneapolis, 

inn. 


Ss. 
Ind. ; 
c 











‘ 
b 






ae 


pve 


May 11, 1911. 


THE WESTERN UNDERWRITER. 








STARTS A GREAT WORK 
(CONTINUED FROM PAGE 1) 
conducting of examinations for those 
who have taken courses of insurance 
study prescribed by the institute. It is 
not necessary, however, to belong to 
one of the local clubs in order to take 

the examinations. 

While fire insurance has the leading 
place in most of the constituent so- 
cieties, it is the earnest desire of the 
leaders that the idea should not become 
prevalent that this is a fire insurance 
organization; its scope includes all 
branches of insurance. 

Tuesday Morning Proceedings 

The meeting was called to order 
Tuesday morning by President Albert 
R. Hosford. On behalf of the Fire In- 
surance Club of Chicago, A. T. Graham 
welcomed the delegates, the response 
being made by Mr. Hosford. Five clubs 
ee represented by delegates as fol- 
ows: 


Insurance Society of New York—Albert 
R. Hosford, assistant manager Royal, and 
Edward R. Hardy, secretary of the New 
York Fire Insurance Exchange and lec- 
— on insurance in New York Univer- 
sity. 

Insurance Library Association of Bos- 
ton—D. N. Handy, librarian. 

Fire Insurance Society of Philadelphia 
—John H. Kenney, assistant secretary 
~~ cama Fire Underwriters’ Associa- 
ion. 

Fire Insurance Club of Memphis—Oscar 
A. Smith, local agent. 

Fire Insurance Club of Chicago—Louis 
A. Tanner, Home; A. T. Graham, local 
agent; Thomas Cooper, Cook county man- 
ager Royal Exchange. 

The Insurance Institute of Hartford 
and the Fire Insurance Society of San 
Francisco were obliged to send regrets. 

Secretary Handy reported that the 
Memphis and San Francisco clubs had 
joined during the year. The Insurance 
Institute of Toronto has not joined, as it 
is affiliated with the British Institute. 


Reports by Clubs 


The reports from the various clubs 
are summarized as follows: 


_ Boston—Membership 389. Its main ob- 
ject is building up and maintaining a 
library of about 6,000 volumes and many 
pamphlets. A former lecture course was 
given up, but interest in the course of 
study prescribed by the institute resulted 
in a new course of lectures designed to 
prepare men for the examinations. These 
occupied thirty evenings and a hundred 
men enrolled, some of them coming from 
points fifty miles from Boston. The lec- 
turers generally had typewritten outlines 
of their lectures for distribution and am- 
plified them in their talks. About twen- 
ty-eight men has enrolled for the insti- 
tute examinations. 


New York—Membership 664, including 
95 received during the year. Four regu- 
lar meetings were held at which lectures 
were delivered on “Marine Insurance,” 
“Casualty Insurance,” “Life Insurance” 
and “Fire Drills.” These were attended 
by 200 men on an average. In addition 
three other meetings were held, at which 
the average attendance was 125 and at 
Which lectures were given on “Moral 
Hazard,” “Inspections and Surveys” and 
‘Wire-Glass Windows.” The Round 
Table Club of twenty-five members is 
planning a sectional meeting for accoun- 
tancy members. The society has a glee 
club, a library of over 900 volumes, pub- 
lishes the Kalendar and two bulletins a 
year, and has an organization known as 
Barebones Alumni Association. It did not 
organize a class to take the institute ex- 
aminations, but Secretary Hardy organ- 
ized one personally. 

Philadelphia—Membership 354, of whom 
184 are active. The society has purchased 
a $15,000 building for its own use. The 
Past year it arranged with the Y. M. C. A. 
for a course of fifteen insurance lectures, 
where the average attendance was forty. 
Its annual banquet is the big social event 
in Philadelphia insurance circles. It now 
has members in every local company. It 
did not adopt the institute course of 
Study, believing that it should be made 
more definite. 


? Chicago— Membership 460, of whom 125 
Joined in the past year. It has had a 
course of lectures, including not only fire 
but life and casualty insurance. It pub- 
lishes an excellent bulletin in which the 
lectures are printed, thus enabling it to 
Serve a large associate membership out- 
Side of the city. 

» Memphis—Membership fifty. The mem- 
ership fee is $2 a month, for which the 
club furnishes the members a luncheon 
every week. The meetings are held in 
connection with these luncheons. The 
average attendance is thirty-five. During 
the year it had talks on special hazards 
Peculiar to Memphis, such as cotton com- 
presses, cotton oil mills and the like, be- 
sides some talks on more general topics. 
b ford—-Membership 247. Most mem- 
ers are employed in the various home 
Offices in Hartford. It covers all branch- 
es, but the fire branch is most active. 





About seventy-five usually attend meet- 
ings. There are no social activities. 
Report on Examinations 

The question of incorporating the In- 
surance Institute of America was de- 
ferred, as there appeared to be no need 
of haste. 

Chairman E. R. Hardy of the commit- 
tee on insurance examinations made a 
very interesting report. While a sugges- 
tion that insurance be taught in colleges 
was made at the Northwest meeting in 
Chicago in 1887, only feeble efforts to- 
wards instruction were made until quite 
recently. Five years ago New York Uni- 
versity took the matter up, but not much 
was done for three years. When the com- 
mittee last year announced its examina- 
tion plans it got 166 responses. Sixty- 
eight registered for the examination next 
month. They are from twenty-six states 
and territories, with Boston leading in 
numbers and New York second. 

It is not the intention that the insti- 
tute should give instruction. It will out- 
line courses and the local clubs should 
furnish the means of instruction. In 
England a thousand students are enrolled 
annually and there is no reason why the 
number should be smaller when interest is 


awakened. 
Courses of Study 


The question of course of study brought 
out considerable discussion. Philadelphia 
desires three courses—in fire, life and cas- 
ualty insurance, each branch to include 
three or more subjects on which the stu- 
dent in that branch must pass on at least 
three subjects. Philadelphia also sub- 
mitted the suggestion that a list of 100 
questions be presented to students as a 
guide in their studies. Hartford also 
submitted a plan differing only in detail 
from that proposed by Philadelphia. 

In the discussion it appeared that there 
was merely a difference of opinion as to 
methods on instruction. The committee 
in its course of study presented subjects 
and named text books. Philadelphia pre- 
fers the presentation of questions with 
specific reference to places where answers 
can be found. Mr. Hardy admitted that it 
might be well to issue such a course of 
questions for two or three years, until 
old examination questions become avail- 
able; but in general he preferred the 
broader plan of studying the subject and 
not merely learning answers to questions. 
A motion by Mr. Kenney that the com- 
mittee arrange the course as far as pos- 
sible in the form of questions carried. 
This leaves the committee much leeway. 

Scope of the Clubs 

A canvass of the clubs shows that Hart- 
ford, New York and Philadelphia admit 
as members representatives of all branch- 
es of insurance. Boston admits life and 
casualty men as associate members. 
Memphis admits casualty but not life 
men. Chicago admits representatives of 
fire insurance and “affiliated occupations,” 
which includes casualty men at least. It 
appears likely that the institute will 
eventually request local associations of 
life underwriters and local casualty or- 
ganizations to become members. 

The examination committee will con- 
tinue to offer examinations in various 
branches and local clubs will offer facil- 
ities for preparation for such examina- 
tions as seem to be demanded by local 
conditions. Thus New York will prob- 
ably give life, fire, casualty and marine 
courses, while Memphis will confine itself 
in instruction in fire or fire and casualty 
insurance. 

The examinations are designed for 
courses of study three years long. Mr 
Hosford suggested that if anybody is pre- 
pared to pass in less than three years he 
should be permitted to do so. Said he: 

“What we [evidently referring to offi- 
cers and managers of companies] are all 
striving for is to know what a man knows 
before we hire him. If a man can pass 
his examinations in less than three years, 
let him, for we need him. But let us 
keep up high standards and make the cer- 
tificates hard to get, so they will be 
worth something.” 

Chicago Gets Presidency 

The election took but little time. Ed- 
ward A. Bremer, president of the Chicago 
club, was elected president first, but 
when it was found he could not serve, 
the action was reconsidered and Louis 
A. Tanner, ex-president of the Chicago 
organization, who helped organize the in- 
stitute and has attended all its meetings, 
was elected in his stead. 

The Fire Insurance Club of Chicago 
entertained the delegates and newspaper 
men at luncheon at the Hotel La Salle 
Tuesday and in the evening gave a dinner 


Fire Association of Philadelphia 


Office, 407-409 Walnut Street 
Organized Sept. 1, 1817 


E. C. IRVIN, President 
THEO. H. CONDERMAN, V. P. 
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to about thirty at the La Salle. Limited 
time prevented much speaking, but there 
was time to drink toasts to the new and 
old officers and others. All arrangements 
for entertainment both on Tuesday and 
Wednesday were in charge of essrs. 
Tanner, Graham and Cooper and they are 
deserving of all praise. On Wednesday 
the visiting delegates were given an auto- 
mobile ride and a visit to the stockyards 
in the morning and in the afternoon 
visited the Underwriters’ Laboratories, 
where some demonstrations were given 
for their benefit. 
Merrill Gives Fine Address 

At the Tuesday night meeting of the 
Fire Insurance Club of Chicago all the 
visiting delegates to the conference of 
the institute made brief talks, a group 
picture was taken and a good entertain- 
ment was presented by the Harmony 
Trio before the address of the evening 
was delivered. W. H. Merrill, manager 
of the Underwriters’ Laboratories, was 
the speaker, his subject being the “His- 





15 
tory, Scope and Aims of the Labora- 
tories.” He traced the history of tie 


institution from its inception, when it 
made tests of electrical material in a 
loft downtown, with a man and a boy to 
assist the manager, to the present big 
plant with fifty engineers in Chicago and 
thirty-five branches in various cities. 
Chicago was the logical place for it, It 
needed it most. It has the greatest per 
capita loss and most fire disasters. It is 
also the first important city to buy fire 
hose under proper specifications. 

Last year over 20,000,000 appliances 
bearing the Laboratories’ label were in- 
stalled in the county. The labeling sys- 
tem arose through the practice of manu- 
facturers whose goods had been approved 
putting out substandard appliances, It 
protects the good articles, does not hamper 
the manufacturer, saves the makers 
money by not requiring them to main- 
tain their own inspection service, pro- 
tects the public. The address was illus- 
trated by many interesting experiences. 
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FIRE AND LIFE INSURANCE C0., Ltd. 


Gothenburg, Sweden. 
Est. 1866. 


Agencies wanted throughout Illinois, 
Wisconsin, Minnesota, Indtana, 
Michigan, Nebraska, 
Missouri, Kentucky. 


M. L. DUNCAN 


United States Manager 
100 William Street, NEW YORE 





Commercial 
Union 


Assurance Company, Ltd. 
of London 


UNITED STATES BRANCH: 
orner Pine and William Streets, NEW YORE 


WESTERN DEPARTMENT: 


125 Monroe Street - - - «+ CHICAG@ 











29 S. La Salle St., CHICAGO 
Capital, $200,000 





Do You Need a Fire Insurance Company ? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGB LINBS on ali 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirabie agents. 

Address all communications to 


Metropolitan Fire Insurance Co. 


Illinois, Indiana, Michigan, 


John Naghten & Co. 


Established 1868 











Surplus 


Written on 


T. MARSHA 


Re 


France 


LL & CO., UNITED STATES REPRESE 


ented for Eastern Territory 





| Bet et = 


Acceptable Risks 


A 
HERBERT 
York 


SUXTON, 
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POOR FIELD FOR MUTUALS 

From various sections of the country 
come reports of attempts to organize 
mutual employers’ liability companies. 
The promoters of these schemes evi- 
dently hope to turn to their personal 
advantage the recent rate advances 
which the steadily growing loss ratios 
of the stock companies have rendered 
necessary. They seem to think that 
the moment is an opportune one to play 
on the credulity of that class of people 
who do not appreciate that insurance 
which fails to insure is never cheap. 

Whatever may be said for or against 
mutual insurance, in such well-settled 
lines of underwriting as life and fire, 
there can be no question in the minds 
of the well-informed that it is poorly 
fitted to meet the intricate and puz- 
zling requirements of the employer’s 
liability hazard. Here, more than in 
any other field of insurance activity, are 
required ample working capital, great 
technical ability, long experience and 
elaborate. and _ well-organized field 
equipment. It is peculiarly a bus? 
ness for experts and none but such 
should undertake it, either in the un- 
derwriting or loss adjustment depart- 
ments. Nevertheless, to those unac- 
quainted with the complexities of the 
subject or whose knowledge is but su- 
perficial, it doubtless seems a simple 
matter to gather together a number of 
subscribers, employ an attorney to han- 
dle their claims and suits, and pro rate 
the losses among the membership at 
“net cost,” eliminating the overhead 
expenses of the old line stock com- 
panies. The experiment, however, is 
not a new one and its unsoundness has 
been repeatedly demonstrated to the 
sorrow. of those who are still paying as- 
sessments to take care of liabilities un- 
provided for by a short-sighted man- 
agement. 

The loss experience of a liability 
company during its early years, unless 
from the very outset adequate reserves 
have been maintained, is most mislead- 
ing. At the end of the first year, for 
instance, the balance sheet is apt to 
look very attractive and the rates of 
premium which have been charged seem 
fully adequate for the risk assumed, 
but at that period the story is nsually 
but half-told, for not until subsequent 
years—sometimes not until more than 
a decade has passed and all of the first 
year’s accidents are outlawed or final- 
ly disposed of by litigation—is it pos- 
sible to determine the full cost of that 
year’s business. This deferred liability 





feature, peculiar to the employers’ lia- 
bility business, which above all makes 
it so poorly adapted to the mutual 
plan. Even strongly financed and ably 
managed stock companies are today 
forbidden entry to a number of the 
states unless they set aside in reserves 
an amount which, together with current 
first year’s loss payments, will actually 
exceed the entire first year’s premium 
income. Even a more stringent law 
governing the subject of liability re- 
serves has been prepared by the Na- 
TIONAL CONVENTION OF INSURANCE CoM- 
MISSIONERS and recommended to the 
legislatures generally for uniform enact- 
ment, and New York, Massachusetts, 
Connecticut and Minnesota have passed 
it and other states are likely to do so. 
If the competently managed stock com- 
panies are thus compelled to draw 
heavily on their surplus funds in order 
to provide working capital during the 
early years of their operations, how 
much greater the need for immediately 
available funds on the part of a mutual 
company. 





JULES GIRARDIN 

JuLes Grrarpin “Our own Jules” as 
the men in the PHorenrx Mutua GENERAL 
Manacers’ Association call him, at- 
tended the midyear meeting of the execu- 
tive committee of the NaTionaL Lire Un- 
DERWRITERS’ AssociaTiION. And _ they 
found the live president of the Chi- 
cago association beth a good fellow, 
a likeable man, and one with ideas. 
He will be in the limelight at the com- 
ing Chicago convention of the Na- 
tional body. The Chicago contingent 
is proud of him and realizes that un- 
der his guidance the local activities of 
the convention will be delightful and 
dignified. 

Mr. GirarDIN is serving his second 
term as president of the Chicago asso- 
ciation. He has given it time and 
money. He wants the organization to 
be serviceable. Down in New York, 
he was spicy in his talk but he gave 
a bird’s eye view of what the Chicago 
association is going to do when the 
shining lights of the country sojourn 
within its gates that made them sit up 
and take notice. 

We like JuLtes GrrarpiIn, his company 
and his association. 





WE voice the sentiment of all who 
know Grorce H. BATCHELDER who goes 
to Rochester to become assistant gen- 
eral manager of the RocHEsTER GERMAN 
UNDERWRITERS when we express keen 
regret at his departure from Chicago. 
Since coming to the city, he has en- 
deared himself both in a personal and 
business way to many friends, who 
recognize his ability and character. Mr. 
BATCHELDER stands for the highest 
ethics of the business. His training 
has been in that direction and he was 
born that way. We need more men 
like him in fire underwriting. 





PresipeNT AMONSON of the PEOPLE’s 
NATIONAL has declared war on the crim- 
inal match, the criminal cigarette and 
the criminal chimney. Now let him 
get after the criminal rat that gnaws 
the criminal match. 





“Biessep is the absent-minded man 
who forgets the promises others make 





him.” . 


Personal Side of the 
Insurance Business 


Edward H. Moore, of Youngstown, 
one of the best known Democrat at- 
torneys in Ohio, was appointed by 
Governor Harmon, Saturday, as insur- 
ance superintendent to succeed Judge 
C. C. Lemert, who has resigned to be- 
come president of the Ohio National 
Life of Cincinnati. The formal change 
was made Tuesday. Judge Lemert had 
intended to quit office May 1, but the 
governor found difficulty getting Mr. 
Moore to accept, and the judge re- 
mained another week to accommodate 
him. The appointment is for the un- 
expired term which runs to June 3. 
The salary is $4,000 a year, of which 
$1,000 is from the bureau of building 
and loan associations, which is subor- 
dinate to the insurance department. 

The hitch in securing Moore’s ac- 
ceptance lay in the size of the attached 
emolument. He told Governor Har- 
mon, when first offered the place, that 
it was worth $6,000, and that as he 
was making more than that in his law 
practice he would not take the place 
for less. The governor canvassed the 
situation with his advisers, and finally 
told Moore if he would accept, a bill 
would be introduced to raise the salary 
to $6,000 for succeeding terms. Moore 
accepted, and the bill went into the 
house hopper early this week. Moore’s 
reappointment for the full term of 
three years probably will be contingent 
on its passage. A stiff fight has de- 
veloped in the legislature against the 
increase. 

There is no criticism of the appoint- 
ment to be offered, though undoubtedly 
political considerations were largely in- 
fluential in its making. Moore presided 
over the stormy convention which 
nominated Harmon the first time, and 
never once did it get beyond his con- 
trol. He is a strong public speaker, 
and was active in rolling up large 
Democratic majorities for the governor 
in the eastern part of the state. But 
he is able, courageous and aggressive, 
and is recognized all over the state as 
honest, incisive and thorough-going in 
his methods, factors which will be of 
value in the insurance department. 

Judge Lemert will not remove his 
family from Columbus to Cincinnati 
till fall. His prospective residence in 
Cincinnati is very pleasing to the in- 
surance men of the city, who count 
him a decided acquisition to their ranks. 
At the last directors’ meeting of the 
Ohio National Life, which he attended, 
he was the pleased recipient of a beau- 
tiful vase of American Beauty roses, 
sent with the compliments of the of- 
ficers of the Western & Southern Life. 


Indications are that Auditor J. L. 
Bleakly of Iowa will have a clear field 
for a third term. It has been generally 
supposed that Emory H. English, who 
has been state printer, would oppose 
Mr. Bleakly. Mr. English has, how- 
ever, issued a statement in which he 
declares that he will not oppose Mr. 
Bleakly at this time. In his state- 
ment he states that in his opinion 
Auditor Bleakly is entitled to another 
term without opposition. 


= 





Oscar A. Smith, manager of the 
Commercial Trust & Savings Bank 
agency at Memphis, Tenn., and presi- 
dent of the Memphis Fire Insurance 
Club, was the delegate from his club 
to the Insurance Institute of America 
meeting at Chicago this week. Mr. 
Smith is proving a forceful man in de- 
veloping the interests of the Memphis 
club. It is a live organization and its 
members are enthusiastic over it. It 
is doing something to make Memphis 
known in insurance circles. 


William C. Lyle, president of the 
Nebraska Fire Prevention association 
and general agent at Omaha for the St. 
Paul Fire & Marine, is congratulating 


to the golf links the past week with 
two sound feet. Several weeks ago 
an infection in one toe led to blood 
poisoning that caused him to be the 
victim of a surgeon’s operations for 
several days, and threatened the neces- 
sity of amputation. 


Alderman Shirley Erwin Moisant, 
local agent, secretary of the [Illinois 
Local Agents’ Association, a noted 
philatelist, and prominent Kankakee, 
Ill, citizen, is to be married May 22 
to Miss Sara Gladys, daughter of Mr. 
and Mrs. D. M. Greene, of Pasadena, 
Cal. 


K. A. Paloheimo, Ph. D., general 
manager of fire and accident companies 
in Finland, is visiting this country. 


Archie J. Love, head of the Love- 
Haskell agency and secretary of the 
State Fire of Nebraska, gave a delight- 
ful experience on Monday of this week 
to Henry Brown, manager of the Cen- 
tury of Edinborough, Scotland, which 
will soon enter the United States, 
who was in Omaha as his guest. It 
was that of showing him a fine flock 
of Blue Geese, the first he had ever 
seen. The introduction occurred at 
the Henshaw hotel, which was the sec- 
ond in the United States to set aside 
a room exclusively for the Blue Goose. 
Mr. Brown thought it one of the best 
happenings on his tour of America. 


Emile J. O’Brien Jr. has been ap- 
pointed to succeed Eugene J. McGiv- 
ney as insurance commissioner of 
Louisiana. Mr. O’Brien has been Mr. 
McGivney’s assistant for the past seven 
years. 

A neat little venture that has brought 
forth scores of complimentary replies 
is a “good fellowship” bond issued by 
the National Fidelity & Casualty Com- 
pany, of Omaha, to all of the officials of 
the companies holding membership in 
the Surety Association of America. 
The bond is a handsome document, 
printed on high grade bond paper, and 
finished with gold seal. 


Superintendent T. Skeldon of the 
Western & Southern Life, in Cincin- 
nati, died on Sunday and was buried 
in Spring Grove Cemetery on Tuesday 
of this week. Mr. Skeldon was one of 
the oldtime industrial superintendents 
of the country. He got his first ex- 
perience with the Prudential of Eng- 
land and came to this country to be- 
come superintendent of the Metropoli- 
tan Life at Pittsburg. Twenty-two 
years ago he went with the Western 
& Southern and at the time of his 
death was in charge of the East Cincin- 
nati district. He was one of the im- 
portant men in the Western & South- 
ern field organization and his death is 
much regretted. 


J. B. Maguire, of East St. Louis, 
general agent of the Northwestern Mu- 
tual Life for southern Illinois, had an 
agency meeting the other day which 
was attended not only by his agents, 
but by three of the officials from the 
home office, Superintendent of Agen- 
cies Norris, Vice-President Van Dyke 
and Assistant Actuary Crawford. After 
the agents’ meeting a banquet was 
given by Mr. Maguire, which was at- 
tended, in addition to the agents and 
the officials of the home office, by the 
leading business and professional men 
of East St. Louis. Insurance Superin- 
tendent Potter and Chief Justice Vick- 
ers of the supreme court of Illinois 
were present and made short addresses. 


Mr. Maguire has been with the com- 
pany 25 years. His agency in south- 
ern Illinois is one of the best agencies 
of the company. 


Thomas C. Timberlake, the oldest mem- 
ber of the Louisville Board, has been 
elected president of the Louisville Com- 
mercial Club, the largest commercial 
organization except one in the United 
States. Mr. Timberlake became a mem- 








himself that he has been able to return 


be of the Louisville boad in 1868. 
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News of Life Insurance 


PLANS OF OHIO NATIONAL 


WILL DISTRICT OHIO STATE 





Some of the Appointments the Com- 
pany Has Already Made—In- 
tensive Cultivation Seen 





The Ohio National Life of Cincin- 
nati, of which Judge C. C. Lemert has 
been elected president and Dr. John 
L. Davis is vice-president, is now 
writing new business throughout Ohio 
at the rate of about $250,000 a month. 
A fine agency organization has been 
built up under a plan of intensive cul- 
tivation. The state is being divided 
into 24 districts, each of which will be 
placed in charge of a good man. 

In addition to the regular life depart-_ 
ment a special drive will be made for 
the monthly payment health and acci- 
dent business, which will be in special 
charge of Vice-President Davis. The 
agents in this department will be in 
most cases separate and distinct from 
those writing life business. Dr. Davis 
is now out in the state arranging for a 
number of agencies. 

Old Age Pensions 

Another important department of the 
company to be established in the near 
future is that of old age pensions 
which will be made an important feat- 
ure of the Ohio National Life’s busi- 
ness. This department will also have 
its own corps of agents. 

The Ohio National expects to write 
a larger business in its home city than 
any other company. It has several 
hundred stockholders who have been 
selected with a view to assisting in 
the development of business and it is 
also taking over the business of the 
Ohio Mutual Life, most of whose busi- 
ness is in Cincinnati. A strong man 
will be selected as the home office 
general agent and the organization 
work will be done in a thorough and 
systematic manner. 

Some of the Appointments 

Some of the appointments that have 
been recently made are as follows: J. 

M. Stephenson, formerly general agent 
of the John Hancock Mutual in Cincin- 

nati will work in northeastern Ohio, 

probably with headquarters at Cleve- 
land. He will have the advantage of 
the assistance of B. B. Seymour, form- 
erly state bank examiner and now presi- 

dent of a bank at Ashtabula, who is a 

stockholder in the company and much 

interested in its success. C. V. Burton, 
an old Aetna Life man, will be mana- 

ger of the Coshocton district. B. F. 

McCoy, formerly with the Prudential 

and Columbus Mutual, has what is 

known as the Ashland district, but re- 
sides at Millersburg, Ohio. Thaddeus 

Moore, formerly with the Metropolitan, 

will be manager of the Dayton district. 

L. G. McCally, also an old Metropoli- 

tan man, has been appointed manager 

at Piqua. Irving Caldwell has Butler 
county with headquarters at Hamil- 
ton. Geo. E. Fryberger, formerly 
with the Canada Life, is manager for 

Warren County at Loveland. A. L. 

Carnes, an old Union Central agent, has 

Clermont County at New Richmond. J. 

A. Ball, formerly with the Bankers 

Life, and A. D. Forsythe, formerly a 

superintendent of the Commonwealth 


Life of Louisville, will manage the 
Kenton, Ohio district. J. Edward 
Stein, formerly of the Scranton Life, 
and W. B. Nye, formerly of the Hart- 
ford Life, have joined the company’s 
force in Cincinnati and will be assigned 
territory later. 





MUTUAL LIFE MEN’S MEETING 





Chicago Agency Gives Its Second 
Round Table Dinner at Which 
Good Fellowship Prevailed 





Manager Darby A. Day of the Chi- 
cago department of the Mutual Life 
has organized the Round Table Club, 
consisting of all agents that produce 
$7,000 during the month. A commit- 
tee of the club decides and plans the 
monthly dinner or entertainment, Mr. 
Day bearing the expense. It is a good 
fellowship and educational body. The 
second function was given Tuesday 
evening at the Hamilton Club. May is 
Chicago month with the company, and 
the agents are out to surpass any previ- 
ous month in the history of the agency. 
Mutual Interests, the company’s paper, 
for June will be devoted largely to 
the affairs of the Chicago agency. 

At the meeting Tuesday evening 
Manager Day presided with grace. He 
is close to his men and is typical of 
the democratic era of the Mutual’s 
career. There was a large attendance 
at the banquet and the utmost good 
feeling prevailed. Manager’ Bruce 
Whitney of the northern Illinois 
agency, was present as were Drs. W. 
W. Quinlan and E. L. Hayford. 

Dr. Quinlan gave some statistics from 
the medica! referee’s books. A. P. Bal- 
lou, one of the well-known life men:of a 
few years ago, who has recently joined 
the Mutual’s forces talked on “Com- 
pensation of Persistency.” H. C. 
Hintzpeter, manager of the Commer- 
cial National Bank building agency, 
told how agents can assist one an- 
other. C. H. Anderson read a humor- 
ous adaptation of Barbara Fritchie. 
F. H. Merrill spoke on “How to Over- 
come Competition” and C. M. Cart- 
wright of THE WeEsTeRN UNDERWRITER 
talked from the standpoint of an on- 
looker. Superintendent of Agents J. 
H. Topping told about the Round Table 
and its functions. 

There is a fine spirit in the agency 
and every man is doing his best to 
keep Chicago right to the fore. Mr. 
Day is a splendid mixer and is serving 
_ men in a manner that appeals to 

em. 





Phoenix Mutual on the Coast 


Field Superintendent Ellis of the Phoe- 
nix Mutual has appointed Alonzo D. 
Knapp as manager for western Washing- 
ton and Oregon with headquarters at 
Seattle. Mr. Knapp succeeds Charles E. 
Millar who resigned some months ago 
that he might give more attention to the 
development of certain other interests 
with which he had become identified. Mr. 
Knapp has long been on the coast as a 
life broker, placing his lines largely with 
the Provident Life & Trust. Mr. Ellis 
also established a general agency for 
eastern Washington at Spokane, appoint- 
ing Charles J. Little as manager. Mr. 
Little has had an insurance experience 
in Minnesota having been associated with 
the Minnesota Mutual. He is a Chicagoan 
and previous to his life insurance work, 
was connected with the advertising de- 
partment of the Chicago Tribune. Later 
he formed a partnership in the advertis- 
ing business at Duluth. where Mr. Ellis 
interested him in the Phoenix Mutual. 


IMPROVE ANNUITIES 


EQUITABLE MEETING IS HELD 





General Agents Gather at Atlantic City 
—President Day Speaks on Mu- 
tualization 





New York, May 8—(Special)—An 
important announcement was made 
during the sessions of the Atlantic City 
convention of the General Agency As- 
sociation of the Equitable Life to the 
effect that the company would initiate 
a new thing in annuities which virtually 
will provide in the future a cash sur- 
render value to all persons who wish 
to take advantage of the annuity forms 
which the company will hereafter issue. 
The two new forms of annuities are 
known as the refund annuity and the 
cash refund annuity, respectively. 

In the refund annuity it is provided 
that upon the death of the annuitant, 
if the annuities previously paid amount 
to less than the capital invested the 
society will continue the payments of 
an annuity to a beneficiary named until 
the total amount of the annuities shall 
equal the amount of the capital de- 
posited. In the cash refund annuity it 
is provided that if at the death of the 
annuitant the amounts previously paid 
do not equal the amount of the capital 
invested, the difference between the 
annuities and the capital invested is to 
be paid in cash in one sum. 

Will Eliminate Prejudice 

The above plans will do away with 
much of the popular prejudice against 
annuities which exists in the public 
mind due to the fact that if the per- 
son securing the annuity dies within 
a year or two after it is issued there 
is no refund to the estate. While this 
has always been regarded as logical 
under the provisions of an annuity 
form of contract, agents have found 
that the lack of a refund proposition 
often militated against the sale of the 
annuity. With this disadvantage re- 
moved agents realize that an important 


step has been taken by the Equitable 
in the flexibility of contracts and one 
which is as momentous in its way as 
the original move made some years 
ago when a cash surrender value was 
first granted policyholders. 

The fact that a person may secure 
an annuity with the privilege of naming 
a beneficiary to whom the residue may 
be paid after death, savors very much 
of a simple life insurance contract by 
which the person taking out the an- 
nuity may provide an income after 
death to anyone dependent on them. 

General Agents Meet 

The General Agents Association of the 
Equitable of New York held its annual 
meeting last week at Atlantic City. 
This association is entirely independent 
of the company and each member pays 
all his own expense. In fact, the offi- 
cers of the company present were the 
guests of the association. Judge W. A. 
Day, the new head of the company, was 
of course the chief guest. He created 
a splendid impression upon the general 
agents. His address at the banquet 
was the principal one of the meeting. 
He spoke on the mutualization of the 
Equitable and dealt very frankly with 
the subject. He said the principal 
problems were to avoid legal entangle- 
ments and to bring about the result 
without an undue reduction of the net 
surplus. The two points are related, 
as the consent of all the stockholders 
must be obtained. 

Toasts at the Banquet 

President Day’s toast at the banquet 
was “Our Equitable.” Vice-President 
Wilson was given “Our Agents.” Presi- 
dent H. J. Powell of the National Life 
Underwriters Association talked on 
“Our Association.” E. A. Woods of 
Pittsburg had as his sebject “Our Fu- 
ture.” Dr. F. C. Wells responded to 
“The Ladies.” 

The association went on record as 
favoring George T. Wilson as vice- 
president to fill the vacancy caused by 
the elevation of W. A. Day to the 
presidency. 

The committee of arrangements for 
the gathering was as follows: Charles 
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oughness of its service. 








Two persons, 
Four persons, 























25] Hotel le Salle 


Chicago’s Finest Hotel 


George H. Gazley, Manager 
Le Salle at Madison 


Hotel La Salle is already one of the famous hotels of the 
world and excels all Chicago hotels in the elegance of its 
furnishings, the excellence of its cuisine and the thor- 





treet, Chicago 


RATES 


One Person: 


Room with detached bath: $2.00 to $3.00 per day 
Room with private bath: $3.00 to $5.00 per day 


Two Persons: 


Room with detached bath: $3.00 to $5.00 per day 
Room with private bath: $5.00 to $8.00 per day 
Two Connecting Rooms with Bath: 


$5.00 to $8.00 per day 
$8.00 to $15.00 per day 


Suites: $10.00 to $35.00 per day 


All rooms at $5.00 or more are 
same price for one or two persons. 


CENTER OF INSURANCE DISTRICT 











March, 1911 


the Pacific” Northwest. 





Twenty-two Thousand New 
Settlers Came to Oregon in 


42,000 visitors saw Portland in March in an- 
swer to the call of the railroads to ‘“‘Come to 


H. H. 


Manager Pacific Northwest 


Spalding Bldg., PORTLAND, ORE. 
,» SEATTLE, WASH. 
Paulsen Bidg., SPOKANE, WASH. 


Mehlhorn Bldg. 


WARD 


We believe Eastern Life Ins. Agents, with 
“thoughts for the Pacific Northwest,” will do 
well to ‘“Come to the Pacific with Ward’’ 
for the Pacific Mutual Life Ins. Co. Write 
us for information about opportunities. 
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Jerome Edwards, Courtenay Barber, 
Edward A. Woods and Thomas B. 
Sweeney. 

Those present from the home office 
not already mentioned included: Wil- 
liam Alexander, secretary; Robert Hen- 
derson, actuary; Gerald R. Brown, 
comptroller; Charles E. Phelps, treas- 
urer; Dr. Thomas H. Rockwell, a medi- 
cal examiner; Samuel S. McCurdy, as- 
sistant secretary; Henry L. Rosenfeld, 


OUR “MORE DAYLIGHT” POLICY 


Is the up-to-date, right now, 1911 idea of the Life Insurance busi- 
ness. It means guarantees, good business to start with and plenty 
of Home Office leads. We can use high class men in Michigan. 





assistant to the president; John A. 
Hartigan, former insurance commis- 
sioner of Minnesota, and now an agen- 


es TROT 








LIFE INSURANCE COMPANY——— 








cy supervisor for the Equitable, and a 
number of the department heads at 
the home office. 
Program Is Given 
The regular sessions were largely 
given up to discussion of live ques- 


DETROIT 





M. E. O'BRIEN, Gm ang and Sup’t of Agents 


MICHIGAN 











tions, a fine list of topics having been 


prepared, The program was as fol-| WHAT (COMPANIES DID 


Pirst Day (Priday, May 5) goes 
MORNING SESSION 
President’s address, committee reports ILLINOIS FIGURES LAST YEAR 
and announcements. 
AFTERNOON SESSION 
Discussion: The Equitable and _ its 
Policy Contracts. 
(a) Points of Superiority. 
(b) Corporation and Business Insurance. 
¢$) a ew to hie a Bank Credits. 
) e Income Insurance. 
(e) Up-to-Date Policy Features. The aggregate new business of legal 
‘23 The Modern Annuity. reserve companies operating in Illinois 


How to Get New Business on Our 
Increasing Dividonas. last year was $221,346,666, the amount 


(h) How to Settle Maturing Deferred | in force being $1,131,363,770, the pre- 
Dividend Policies, miums $38,629,246 and losses $13,006,- 





Complete Showing of Life Companies 
On New Business and Insurance 
In Force 





(1) How to Reduce Lapses. 212. The Illinois companies report as 
Second Day follows: 

MORNING SESSION New Bus. In Force. 

Discussion: How to Secure New Agents, | American Bankers $ 217,395 $ 210,020 

(a) From what Classes to Draw Agents. |*American Life .. 874,866 851,737 


(b) Securing Agents by Advertising. Central Life ..... 1,828,375 4,965,112 





(c) Making Full-Time Agent from |Commercial Life . 3,948,631 4,975,916 
Part-Time Men. , ‘ Federal Life...... 2,502,909 4,698,554 
(ad) School Teachers as Agents. Franklin Life .... 4,896,822 13, 4 222 
(e) Country Bank Cashiers as Agents. German National... 1,408,297 9,398 
(f) Securing Agents Through Super- | Illinois SS 7,525,502 18,218,159 
visors. seareparte oak = oer'aet 14, H+ ate 
Memorial to Paul M " Nat. Life U. S. A.. 1,727, 7 
ck. i> Weeaient Dae. Northern Life..... 31423,250 4,787,358 
Discussion: Training New Agents Not | Old Colony Life.. 83,281 2,440,495 
What to Do, But How to Do It. Peoples’ Life...... 399,970 779,970 
(a) How to Equip a New Agent. *Peoria Life...... 4,407,389 6,698,250 
(b) How to Start a New Agent. Republic Life..... ....6. 11,500 
(c) Requiring Daily Reports from New | Rockford Life..... 406,000 341,000 
Agents, Savings’ Life...... 566,017 i 808,136 
(d) Should New Agents Who Refuse to Scandia Life...... 1,625,200 7,793,496 
do Joint Work be Retained? Union Life........ 3,798,670 4,002,581 
(e) How Many New Agents Can a Gen- j; U. 8. Annuity. ae 1,023,540 1,976, 531 
i easels | Ee $40,869,292 $92,351,557 


AFTERNOON SESSION The figures for other state companies 


Discussion: Agency Education (apart | are: 
from training). 





ere 2,422 

(a) The Insurance Field vs. Field Train- felee Ee hy m Frtety .™/ Sit 460 
ng. g 

(b) -. ~ we Courses and Their oa. —-* 10t800 2,455,869 

Blue, 4 Neb. : 25,500 

(c) System; How to Get the Soliciting Bank, ae tai eas Het 

Agent to Adopt and Follow It. Reserve. 196,000 272,500 

(ad) Does Enthusiasm Count for More a Life. 1,042,561 10,247,186 

Than Education? | Canada Life..... 527,783 5,229,968 

e) Cold Analysis vs. Sentiment. *Columbian Nat. 431,957 4,327,926 

Discussion: Agency Organization, Conn. General .. 514,545 1,711,674 

(a) Are Country Fields Best Covered by | Gonn’ Mutual ... 2,696,235 19,529,227 

_Trraveling or Resident Agents? Des Moines Life 322,377 2/717,243 

(b) When to Use Part-Time Agents; and Equit: Life, N. Y. 10,785,941 55,026,734 

When Not To. Equit, Life, Iowa 677,715 4,582,762 

(c) Value of a Bureau of Information Fidelity Mutual. 508,573 4,282,219 

and References, *Germania Life.. 660,591 3,405,516 

(d) How to Get New Prospects. Girard Life..... 222748 442248 

(e) Employing Supervisors in City and Hartford Life... 716.356 4,082,997 

ountry. , Home Life...... 535,106 6,280,683 

(f) Six Days or Sixty Days to Deliver | tndianapolis .... 379,300 413,300 

the Policy. International ... 1,149,472 1,515,804 

New Officers Elected *John Hancock.. 7,859,445 aerate 

New officers were elected as follows: po es oy Lb hy 4 4050000 

President, Chas. Jerome Edwards; Sec- | Mass. Mutual... 2,953,787 21,055,506 

retary, Wm. J. Roddey; treasurer, Frank |*Metropol. Life.. 31,394,159 145,882,515 

P. Chapin; chairman executive committee, | Mich. Mutual.... 532,575 4,571,249 

Thomas B, Sweeney. Minn. Mutual... 60,231 1 -203.838 

Since the association was organized ee Tee. - ori'soe eeeee 

in 1905, only five general agents have | Mutual Benefit. . 9,571,844 i. tn aes 
4 f th oO n Mutual Life..... 9,636,998 79,164 

left the service of the c mpany for a Al ~ ag 7 ee ees'e77 $'201°340 

cause except death. C. J. Edwards of |New Eng. Mui.. 2,165,462 16,350,486 

Brooklyn presided at the meeting. New York Life.. 14,098,549 162,087,819 





We are about to reorganize our agency plant in the State of 
INDIANA, and want to hear from a young, aggressive organ- 
izer who can handle the entire state as General Agent, or good 
personal producers for portions of the state, with General 
Agent’s contracts. 


The State Mutual Life 


Assurance Company 
WORCESTER - - MASSACHUSETTS 





60th Anniversary Year 


The BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 


Desires to secure the services of a few more high 
class men of ability and experience. Its policies, 
issued under the Massachusetts non-forfeiture laws, 
are liberal and up-to-date in every particular. 


W.S. WELD, Supt. of Agencies 


GERMAN NATIONAL LIFE INSURANCE COMPANY 


CHICAGO 


Capital $500,000.00 


LEGAL RESERVE 
$100,000.00 Deposited With the State 


Agents Wanted. Contracts Direct With Company 
Vice-President and 


EDWARD G. BRAZIER Gaerne 


Home Office, CHICAGO, ILL. 
LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Salesman, 











you can make big money selling our stock. It is 
the best backed and best selling proposition on the 
Write 
today. Address, 17-Q, care The Western Under- 
writer. 


market. Our men are making big money. 











| Our Agents Make Money 
| You Can See the Reason Why 


@ 1,500 loyal, boosting stockholders. 











gq Our oa agua G. E. A. policies 


G25 to 100% greater surrender values guarant 
than participating companies at @ All eeticles | have total disability 
about the same rate. feature. 


@ Old age annuities provided for. @ 67 methods of settlement at maturity. 


We have a few more openings for live men; write today 


THE. TOLEDO LIFE INSURANCE CO. 


Nicholas Building TOLEDO, OHIO 
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ASSETS 














$20,000,000 The Pacific Mu 


Desirable General Agency Territory Still Open for High Class Men 


FOR OUR LIFE DEPARTMENT, UNDER OLD FASHIONED GENERAL AGENCY CONTRACTS 





tual Life Insurance Company +o 


OF CALIFORNIA 
The Largest, Strongest and Best Company West of Chicago 





THE COMPANY FOR BOTH AGENTS AND POLICYHOLDERS. $3 


WRITE US AT GUR HOME OFFICE, LOS ANGELES, CALIFORNIA, OR AT 39 SOUTH LA SALLE STREET, CHICAGO 


LOOK UP OUR RECORD. 








RTY-THREE 
YEARS OF 
EXPERIENCE 























New Bus. In Force, 





No. Amer., N. J. 1,527,332 3,162,354 
No. Amer., Can. 177,500 1,015,365 
N. W. Mutual... 13,336,000 105,551,676 
Pacific Mutual.. 973,107 ,906,025 
Penn Mut. Life. 6,199,238 26,377,453 
Phila., Life...... 299,733 351,860 
Phoenix Mutual. 663,663 6,124,093 
Pittsburgh L.&T. 602,025 3,617,674 
Provident L. & T 1,685,867 9,053,285 
*Prudential ..... 37,299,318 138,975,011 
Reliance Life... 124,000 318,592 
Security Life, Va. 412,299 1,097,062 
Secur. Mut., N. Y 206,281 1,875,772 
State Life ...... 635,672 976,817 
State Mut., Mass. 2,642,660 14,841,934 
Travelers Life... 2,122,124 10,905,066 
Union Cent. Life 4,549,645 30,495,124 
Union Mut. Life 317,352 4,120,952 
Us ae Sa sceKes 220,500 1,580,438 
rs. | eee ete $180,477,373 $1,039,012,212 
Grand agegre- 

gate ........$221,346,665 $1,131,363,769 


*Includes industrial business. 





Penn Mutual’s Record 

The new business of the Penn Mu- 
tual in April was $7,666,418, with yearly 
premiums of $297,583.51; an increase 
over April, 1910, of $245,445, and a 
gain in yearly premiums of $24,007. 
The new business during the first four 
months of 1911 was $31,499,259, with 
yearly premiums of $1,196,061.02; a gain 
over the same period during 1910 of 
$3,391,715, and an increase in premiums 
of $201,979.55. The paid-for new busi- 
ness during March, 1911, was $5,738,336, 
with premiums of $173,083.78, being 
a gain over March, 1910, of $557,195, 
and an increase in premiums of $26,- 
871.49. The paid-for new business for 
the three months of 1911 was $18,- 
759,678, with premiums of $608,009.50; 
a gain over the same period during 
1910 of $2,372,109, and an increase in 
Premiums of $112,754.28. 

It may be interesting to note that 
of the total new business written to 
May, amounting to $31,499,259, itself 
an increase of $3,391,715 over the same 





period of 1910, the business in the 
northern states reaches $23,940,774, an 
increase for that section of $2,712,774, 
or nearly four times the gain which 
is made in the southern states, which 
is about $717,557. Of the northern 
states, showing increases of over $200,- 
000 California produces $236,947, LIlli- 
nois $719,087, Iowa $222,608, New Jer- 
sey $464,340. The only southern sec- 
tion in which there is a gain of over 
$200,000 is that of the District of Co- 
lumbia, where the increase is $241,958. 


ECHO FROM THE OLD PERIOD 
New York Court Holds That a Rebated 


Life Contract Can Not Be Enforced 
In That State 











An echo of the soliciting methods em- 
ployed by the agents of certain life 
companies previous to the Armstrong 
investigation was heard in the appel- 
late division of the New York supreme 
court last week in connection with the 
test case of the Equitable Trust Com- 
pany against Charles A. Newman to 
recover overdue premiums on a $20,000 
life insurance policy in the Equitable 
Life issued to him in 1903. The suit 
was based on an instrument which 
Newman signed at that time and by 
which he promised to pay the first an- 
nual premium amounting to $634.60 less 
a sum of $234.60 which it is claimed 
was a rebate given him to induce him 
to take out the insurance. Some 3,000 
additional claims of this nature are de- 
pendent on the final decision of the 
courts in the matter which are also on 
policies written by agents of Archibald 
C. Haynes; at that time one of the big- 
gest general agents of the Equitable. 
The appellate division through Justice 
Lehman with Justices Seabury and 
Gerard concurring, reversed Judge Fin- 





elite of the city court who found for the 
trust company, and the higher court di- 
rected that judgment should be re- 
versed and a new trial ordered. 

Justice Lehman based his opinion on 
the fact that the courts could not en- 
force a contract which is not only for- 
bidden by the statutes as rebating is, 
but which constitutes a penal offense. 
He held further that the agent could 
not enforce such a contract and that his 
assignee—the Equitable Trust Com- 
pany—to which all such contracts were 
turned over by the Equitable Life for 
collection, takes it subject to all the 
defences against him. 





Will Have the Calef Cup 

Now that the Calef cup has been dis- 
covered in safe hands, those of C. L. 
Williams, who won it last year for the 
Life Underwriters Association of Ne- 
braska, and who is now with the Chi- 
cago office of the Pittsburg Life, the 
association hopes to have it as a treat 
for the members at the coming month- 
ly dinner at the Paxton hotel at Oma- 
ha the coming Saturday evening. 

It is the understanding of the mem- 





bers that the cup, under the rules gov- 
erning its presentation each year, 
should go to the association fortunate 
enough to have a prize winning mem- 
ber, rather than to the man _ himself. 
But it was delivered to Mr. Williams 
instead, and inasmuch as he has not 
been with the association since win- 
ning it to receive the plaudits of his 
friends, there is no regret that he has 
enjoyed the possession of the cup itself 
for the first half of the year. 

At the coming dinner, the program 
includes adddresses by the Right Rev. 
W. H. Tancock, the new dean of Trin- 
ity cathedral, and Henry D. Neely, the 
veteran general agent of the Equit- 
able Life, who has just returned from 
an extended trip to California. 





Error in Pennsylvania Law 

A curious error has been discovered 
in a new Pennsylvania law intended 
to permit companies to date back 
policies for not more than six months. 
The insertion of the word “not” in the 
qualifying clause of the antidiscrimina- 
tion provision has changed the mean- 
ing so that if the policy is dated back 








TOLEDO 
LIMA 


MARK DAVIS 


— HELP !! — 
The Strongest Life Company on the Continent 


Wants a General Agent in Ohio at 


Also—Director of Agencies 


WRITE—WRITE NOW 
Confidentially to’ 


SPRINGFIELD 
PORTSMOUTH 


COLUMBUS 
DAYTON 


Cincinnati, Ohio 











Write 
Now to 


H. F. McNUTT, 


GUARANTEE 


Your Customer 


YOU CAN; “Perfect Protection” WHEN YOU 


You can honestly say I have 
THE 
Policy—Price—Strength 


Represent THE NEW ENGLAND MUTUAL 


Some Importaat Territory Open— NORTHERN OHIO 
Notably, districts with headquarters in Youngston, Lima, Sandusky 


General 
Agent 





CLEVELAND, OHIO 








holders. 


Capital and Surplus over $900,000 





E wish to get in touch with two, or possi- 

bly three, competent field men of standing 

who are looking ior advancement and will start 
in by doing some work among our 2,100 stock- 


THE OLD LINE LIFE INS. CO. OF AMERICA 


MILWVAUKEE, Vvis. 


RUPERT F. FRY, President 




















CHICAGO’S MOST PROGRESSIVE, FASTEST GROWING COMPANY 


OLD COLONY-COMMERCIAL LIFE INSURANCE COMPANY 


H. G. AUSTIN, President 
OLD COLONY BUILDING, CHICAGO 


Invites correspondence with producing Agents who wish to enlarge the scope 
of their activities by becoming General Agents or Managers of territory. 


Address CHARLES H. JOHNSTON, SUPT. OF AGENCIES, at Home Office 
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it will be in violation of the law un- 
less it is dated back more than six 
months. The title of the act shows 
that it was intended to permit dating 
back for six months or less. 





WILL ORGANIZE NEW COMPANY 


C. P. Wickham, Jr., Is Back of the 
Citizens Union Life of Cleveland 
with $100,000 Capital 





The incorporation papers of the Citi- 
zens Union Life of Cleveland have 
been filed, the capital stock being $100,- 
000. The moving factor back of the 
new enterprise is Charles P. Wickham, 
Jr., a well known insurance man of 
Norwalk, Ohio, who recently retired as 
superintendent of agents of the Colum- 
bia Life of Cincinnati. Offices have 
been opened in 459, Arcade, Cleveland. 
Mr. Wickham will have charge of the 
selling of the stock which he says will 
be conducted in an economical way. 
The incorporators and backers are all 
strong business and professional men. 
Mr. Wickham is a man of experience 
and is a splendid organizer. He stands 
high in his community. 





Term Rates of the Travelers 
The term rates of the Travelers, the 
5-year convertible term being effective 
May 15, are: 


5 Year Ord. Renew. 

Convert. 10 Year 10 Year 

Age. Term. Term. Term. 
20 $8.40 $10.48 $11.64 
21 8.46 10.56 11.73 
22 8.51 10.64 11.82 
23 8.57 10.73 11.93 
24 8.64 10.83 12.03 
25 8.71 10.94 12.15 
26 8.79 11.04 12.27 
27 8.87 11.16 12.41 
28 8.95 11.30 12.56 
29 9.05 11.43 12.71 
30 9.15 11.60 12.89 
31 9.26 11.77 13.08 
32 9.38 11.96 13.29 
33 9.52 12.16 13.52 
34 9.66 12.39 13.77 
35 9.82 12.64 14.04 
36 10.00 12.92 14.36 
37 10.20 13.23 14.70 
38 10.41 13.58 15.09 
39 10.64 13.96 15.51 
40 10.90 14.40 16.01 
41 11.29 14.89 16.55 
42 11.73 15.46 17.18 
43 12.20 16.09 17.88 
At 12.75 16.81 18.68 
45 13.36 17.62 19.58 
16 14.06 18.67 20.60 
47 14.84 19.87 21.75 
48 15.73 21.18 23.03 
49 16.73 22.67 24.47 
50 17.86 24.32 26.06 
51 19.11 26.16 28.01 
52 20.51 28.20 30.19 
53 22.07 30.46 32.59 
54 23.81 32.98 35.27 
55 25.75 5.77 38.24 
56 28.13 39.13 41.53 
57 30.78 42.85 45.15 
58 $3.73 46.99 49.17 
59 37.03 51.59 53.61 
60 40.70 6.68 58.51 


Flag Day for the Reliance 

The Ohio department of the Reliance 
Life under Supervisor J. H. Lynch gave 
a veritable flag day celebration to its 
Buckeye men the other day in honor of 
General Manager R. T. Furman and 
Assistant General Manager E. G. Mc- 
Cormack. The banquet was held in the 
Chittenden at Columbus, the national 
flag being the menu decoration. The 
menu items were interspersed with 
life insurance and Reliance adaptations 
that made a hit. J. G. Price, the Co- 
lumbus attorney, was the toastmaster. 
The chief addresses were made by 





AMERICAN CENTRAL LIFE 


\A Growing Company—Established in 1899 
UNDER PROGRESSIVE MANAGEMENT 


Salesmen Compensation Plan—Our new plan that will appeal to High-Grade 


Men. Write us for an explanation. 
MILTON! A. WOOLLEN, President - - - Indianapolis, Indiana 








OVER TWENTY-SIX MILLIONS IN FORCE 














Attorney General Timothy Hogan of 
Ohio, Allen Albert, publisher of thé 
Columbus News and General Manager 
Furman. During the day a lunch was 
served at the Ohio Club and later a 
sight seeing trip about the city was 
taken. Supervisor Lynch presented 
Mr. Furman with applications amount- 
ing to $54,000, representing two days’ 
work of the men. Mr. Lynch is doing 
a most excellent work for his com- 
pany in Ohio. 





John Hancock’s Term Policy 
The John Hancock has just gotten 
out a five-year renewable term policy. 
The rates are: 


20 $10.52 32 $12.05 4 $16.14 
21 10.61 3 12.25 45 16.78 
22 10.70 34 12.47 46 17.48 
23 10.79 35 12.71 47 18.29 
24 10.89 6 12.96 48 19.20 





Opens a Woman’s Department 

The Equitable of New York has 
opened a woman’s department in Chi- 
cago with Miss Ada C. Sweet as man- 
ager. Miss Sweet is a well-known 
woman. She was at one time United 
States pension agent at Chicago, then 
opened a United States claim office in 
the city, acting as attorney before the 
Interior, War and Navy departments, 
retiring from this work in 1905 to de- 
vote her attention to personal affairs 
and daily press and magazine contribu- 
tions. She has served with distinction 
as president of the Chicago Woman’s 
Club, was the organizer and first presi- 
dent of the Chicago Municipal Order 
League, provided the city with its first 
public police ambulance, and has been 
a prominent factor in many other civic 
movements. She has a wide acquaint- 
ance and is a woman of excellent ex- 
ecutive ability. 





Connecticut General’s Move 


At its annual meeting the Connecti- 
cut General Life accepted the amend- 
ments to its charter granted by the 
present general assembly, and created 
the office of financial secretary, which 
was filled by the election of Charles 
G. Woodward, of Hartford, to the of- 
fice. The charter amendments provide 
that the company may write personal 
accident and health insurance. 





An agency convention was held by the 
Woods agency of the Equitable at Pitts- 
burg last week. 


THERES A MILLION DOLLARS BACK OF THE NAME 


SECURITY 


LIFE INSURANCE COMPANY OF AMERICA 
W. O, JOHNSON, President 
CHICAGO, ILLINOIS 
Capital and Surplus over $1.000,000 
NON-PARTICIPATING ONLY 


District and County Agents wanted in Illinois, Indiana, Michigan and Ohio 
Contracts Direct with Home Office. 
Address 


S. W. GOSS, Asst. to President, Rookery Bldg.. Chicago. 


Stock Salesmen Wanted 


ON A LIFE PROPOSITION 
Last dividend paid was 8% and next dividend, payable soon, will 
be 12%. 
Stock sells rapidly to the conservative investor because it’s clean, 
dividend paying and in a going company. 
Tell me about your experiences and references in first letter. 


BULDING = FRANK A. WERNER, Chicago 


THE TOPMOST PLACE! 


This Company Stands First among the twenty companies that have the most 
insurance in force in percent. of gain in insurance in force in 1910, based 
on the amount of new paid-for business. 


The Cause: Our business renews exceptionally well. 
Underlying this fine record is Insurance Quality that satisfies our policyholders. 


ADDRESS 


GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Co. 
Incorporated 1851 SPRINGFIELD, MASSACHUSETTS 



































Just a good, clean Home Company 


The Preferred Life Insurance 


Company of America 
Grand Rapids, Michigan 





Open territory in Michigan 


W. A. Watts, Secretary and Gen Msgr. 








MODERN LIFE 


INSURANCE CO. 


SOUTH BEND, INDIANA 
(Commenced Business Jan. 28, 1909) 


THREE MILLION 


INSURANCE IN FORCE 


$112,363.00 SURPLUS TO POLICYHOLDERS 


Modern Policy Forms 


Modern Agency Contracts 


Desirable Territory Open in Indiana and Illinois 


GEORGE SWARTZ, President 





THEO. F. RUHLAND, Gen’! Mgr. 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


_ PROOF OF PUBLIC CONFIDENCE 
is Company has more premium-paying business in force in the United States 
than any other Company, and for aha the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 1910 
507 per day in Number of Claims Paid. 6,163 per day in Number of Policies issued and revived for 


oli 
$1,428,738.00 day in New Insurance issued revived. $212,733.23 day in » 
holders and addition to Reserve. $121,717.71 per day in Increase of ‘Assets. ee 
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Western Life Companies 





Report of Their Activities and 
Progress 











Peoria Life—The company has been ad- 
mitted to Iowa and is looking for a gen- 
eral agent for that territory. 


Great Northern Life, Grand Forks, N. D. 
—Arthur Berthiaume of Bottineau, N. D., 
has just been appointed manager of agen- 
cies for the company. Mr. Berthiaume is 
considered a very competent man in this 
line of work, having had about eighteen 
years’ experience in the fire and life insur- 
anc business. 

- * o 

National, U. 8S. A.—New business this 
year is about 20 percent greater in volume 
than last year and the lapse ratio is low. 


Central Life, Ottawa, Ill.—Gains for the 
first three months as compared with the 
similar period of last year are: In is- 
suec business, 54%; in reserve, 38%; in 
income, 36%. “ 

Mid-Continent Life, Muskogee, Okla.— 
The first seven working days of May, 
1911, the amount of new business _ re- 
ceived by the company amounted to $255,- 
500. The company is doing business only 
in Oklahoma and Kansas, but will enter 
Arkansas, Tennessee, Alabama and 
Georgia at once. The company will close 
its first year ending June 26, 1911, with 
over four millions of insurance in force. 
The company has made a deposit of $100,- 
000 with the state treasurer of Oklahoma 
in order to enable it to enter other states. 
It is the first Oklahoma company to make 
such a deposit. 


American Bankers, Chicago—George 
Graham, Jr., actuary of the Illinois de- 
partment, has just completed an examina- 
tion of the company. It covered the 
period to April 1. The company has 
admitted assets $342,477. Its capital stock 
is $222,651.60 and net surplus $86,614.08. 
The company is operating in a number 
of states. It has contracts with a num- 
ber of banks in various states in which 
the capital stock has been sold, which 
designate the bank as a place of deposit 
with authority to receive and place to 
the credit of the company money due as 
premiums on policies issued by it. A 
number of these contracts provide further 
that the reserve on policies written in 
the vicinity of the bank shall be retained 
and compounded annually at 4 percent. 
The company has ceased making new con- 
tracts of this kind. It is issuing non 
participating business only. 

. . ” 

Wisconsin National Life, Oshkosh, Wis. 
—It is seeking admission to Illinois and 
is being examined this week by Actuary 
Graham of the Illinois department as a 
condition for admission to the state. This 
examination by the Illinois department 
is due to the fact that the Wisconsin 
law requires an examination of all cor- 
porations as a condition for admission 
to that state, and it is the practice of 
departments of other states to reciprocate 
by examining corporations of the state 
of Wisconsin seeking admission to their 
respective states. 

* 


Guarantee Fund Life, Omaha—It has 
entered Oregon, the organization work be- 
ing under the direction of the western 
manager, George A. Lovejoy, with tempo- 
rary headquarters at the Imperial hotel, 
Portland. 


Midland, St. Paul—The company is now 
located in its new office in the Endi- 
cott building. The officers are gratified 
at the progress it is making and the suc- 
cess it is having in attracting good men. 
It has been licensed in Michigan. M. L. 
Hauft and John Shambeau have charge 
of the organization in that state. 

The company has a strong list of stock- 
holders in St. Paul, the names including 
members of a number of the wholesale 
and manufacturing firms, and others, 
while there are about 2,000 stockholders 
all told, scattered through the northwest 
from Michigan on the east to Montana on 
the west. 





New England Mutual Meeting 

The New England Mutual General 
Agents Association at its annual meet- 
ing elected W. A. Smalley of Philadel- 
phia, president; R. J. Guinn of At- 
lanta, vice-president, and A. R. Thomp- 
son of Detroit, secretary-treasurer. 
There were a number of valuable pa- 
pers read. 





Pittsburg Life Underwriters’ Meet 

The. May meeting of the Pittsburg 
Association of Life-Underwriters was 
last week. W. J. Graham, western su- 
perintendent of the Equitable at Chi- 
cago, was the principal speaker. His 


with special reference to “abstracters” 
as subtractors and detractors. J. F. 
Kight and his cohorts, who have been 
| flashing around the country from Mary- 
land to Wisconsin and thence to Ala- 
bama and Georgia, have been active at 
Pittsburg and at that place secured 
the cooperation of agents of high class 
companies. Mr. Graham’s topic was 
therefore timely. 

Harold Pierce, agency director of the 
New York Life at Philadelphia, was 
the other speaker, his subject being the 
same as Mr. Graham’s. 


George Peckham Johnson Is Arrested 


George Peckham Johnson of Chica- 
go, one of the star men of the Union 
Life of Chicago, who was formerly a 
member of the general agency firm of 
Lumley & Johnson, who had a contract 
with the company for a number of 
states, was arrested in Chicago last 
week by the Union Life, charged with 
embezzling $3,000, which he is alleged 
to have collected in premiums from pol- 
icies secured in the neighborhood of 
German Valley, IIl. 


Julius Bohm With International 


Julius Bohm, who recently resigned 
as St. Louis manager of the Franklin 
Life, has been made home office rep- 
resentative of the International Life 
of St. Louis. Mr. Bohm will first de- 
vote his time to building up a strong 
home office agency. Under his contract 
he can appoint agents in a number of 
states but this development work in the 
outside territory will be taken up later. 
He expects to do a large personal 
business in St. Louis. Mr. Bohm was 
formerly one of the big Equitable man- 
agers in New York City and later was 
Pacific Coast manager of the Colum- 
bian National. 








Ferguson is Chairman 

E. A. Ferguson, Chicago manager of 
the Union Central Life, has been ap- 
pointed chairman of the finance com- 
mittee to raise funds for the entertain- 
ment of the National Life Underwrit- 
ers’ Association coming convention in 
Chicago. He succeeds R. D. Bokum, 
deceased. Mr. Ferguson will work in 
connection with the general committee 
of the Chicago association that has the 
local activities of the convention in 
charge. 





Babler Off for Europe 

J. L. Babler, vice-president of the 
International Life of St. Louis, has 
gone to Europe for his first vacation 
since the organization of the company. 
President Wilson, Agency Director 
Doyle and Secretary Grantges have is- 
sued an appeal to the agency force 
for a record breaking production to 
greet him on his return. 





Mutualization Bill Passes 

A bill to permit the mutualization of 
the Equitable Life of New York 
passed both the senate and assembly 
six days after its introduction. It per- 
mits a life insurance stock company to 
become a mutual company upon the 
authorization of its policy holders and 
the approval of the state department. 
Governor Dix is expected to sign it 
within a few days. 





Northwestern Agents to Meet 


The Ohio agents of the Northwest- 
ern Mutual Life will meet at Cleve- 
land on Friday of this week for the 
purpose of forming an Ohio associa- 
tion. A number of home office officials 
will be present and an interesting pro- 
gramme will be carried out. There 
will be annual meetings of the Ohio 
agents hereafter, held in rotation at the 
various general agencies. E. J. Stone 
is general agent of the company at 
Cleveland, M. W. & R. W. Mack at 
Cincinnati, J. M. Markham at Dayton, 
S. H. Marvin at Columbus and C. H. 
Parsons at Toledo. All these general 
agents, together with their entire 
agency staffs, will be in attendance at 





topic was “The Evils of Twisting,” 


ONE THOUSAND DOLLARS 


of Ordinary Life insurance issued at age 35 five years ago has 
cost the holder an average of $120.46 up to date in 23 of the 
country’s most. prominent “participating” companies, after 
deducting all dividends. The same thing costs just $109.95 here. 


Can = sell our sort of insurance for an Old Line, Legal 
Reserve Company—if the commission is right? 


























































Correspondence strictly confidential. 


THE CLEVELAND LIFE INSURANCE COMPANY 


William H. Hunt, President CLEVELAND, OHIO 
General Agents Wanted in Illinois to represent the 


MERCHANTS RESERVE LIFE CO. 


Annual Premium on $1000 Insurance after the first year 
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15.10 
Other ages in same proportion. 


9S. La Salle Street CHICAGO, ILL. 

















INSURANCE COMPANY 
OF BOSTON MASSACHUSETTS 
ROLAND O. LAMB, President. 

WALTON L. CROCKER, Sec’y. 


Issues the desirable f of Life, Endowment, T. 
nd [odtaliment Poi. ‘Annual Dividends. Cash and Paid 

p Values. 

The most liberal conditions of any policy in the market. 

Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Ag i Bost 
3. C. CAMPBELL 


State 1gent for Ohio and West Virginia, Capital 
Trust Building, Columbus, Ohio 


Hail Columbia! 


General Agents and District Agents 





Connecticut General Life 
Insurance Company, ot Harttora 


non - participating policies at 
lowest rates. 


Dr. H.C. Castor, - - Manager 


19 8. La Salle St., Chicago 



































Stop working handicapped 


Write Health and Accident insurance in connection 
with Life insurance. 


You can’t write life applications every day, but you 
can write health and accident applications daily. 


Capable men who can develop and manage 


industrial Health and Accident business in connection 
with the “Dollar-a-Month and 30-Payment Life” policy 
in Kentucky, Ohio and Georgia. Sell the “Even Dol- 
lar Policy.” 


Contract on profit-sharing basis 


Policy fee $3.00—commission, first month 80%; second 
month 60%; third and subsequent months 20%. 


Also Manager and District Agents 
to operate in the Ordinary Department. 


" CORRESPONDENCE CONFIDENTIAL 


The Columbia Life Ins. Co. 


Dr. Felix G. Cross, President CINCINNATI, O. 












Cleveland.. The Northwestern Mutual 
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is one of the big factors in life insur- 
ance in Ohio and through these annual 
meetings a still better organization for 
the company will be developed. 


GERMANIA HOLDS OPEN HOUSE 


Receives Its Friends in Its Handsome 
New Home Office Building in 
New York 
New York, May 6.—(Special)—The 
officers of the Germania Life held 
“open house” at their handsome new 
office building on Union Square today, 
the occasion being the formal opening 
to the public of the office, which is 
probably the most up to date of any 
occupied by a life company here. The 
building is of fireproof construction 
throughout, the stairways and elevator 
shafts being cut off by wire glass doors. 
The trim is entirely imitation wood 
made of metal and even the board room 
which looks like wood highly finished, 
is really trimmed in metal with imita- 
tion paneling. Filing cabinets for im- 

portant records are also of metal. 

The unusual provision for light and 
air made by the architects insures com- 
fort to officers and employees alike for 
many years to come. While the com- 
pany will occupy several floors there 
are many others which will be let out 
for mercantile purposes as the dis- 
trict around lower Fourth avenue is 
becoming quite a dry goods section. 

On entering the building the guests 
were received by a reception committee 
which designated an employee to escort 
the visitor through all departments. 
The inspection generally ended by a 
visit to the Nineteenth floor where an 
excellent cold collation was served to all 
comers. A number of life insurance- 
men were present to grace the occa- 
sion and wish the Germania officers 
good luck. 

President Doremus, Vice-Presidents 
Cillis and Wessendock, Secretary Heye, 
Actuary John Fuhrer and Assistant Ac- 
tuary R. W. Hunter were among those 
who received the guests. 





Indiana Association Elects 
The Indiana Association of Life 
Underwriters held its annual meeting 
at a dinner at Indianapolis Tuesday 
noon. Outside of the goodfellowship 
the chief thing accomplished was the 
election of officers, as follows: 


President—Isaac Pinkus, Northwestern 
Mutual. 
eases R. Wilson, State 
e 


Secretary—L. N. Hexter, Travelers, 


Treasurer—William R. Hungerford, 
Travelers. 
Executive committee—Harry Royse, 


New England Mutual; H. K. Merritt, Mu- 
Ler ages, and F. W. Douglas, Connecticut 
utual. 


Actuarial Society Meeting 

New York, May 6—(Special)—Sec- 
retary Arthur Hunter of the Actuarial 
Society of America, is preparing for the 
annual meeting of the society which will 
be held May 18-19 at the Hotel Astor 
in this city. 

There are several important matters 
to come up for discussion at the ses- 
sions. The advisability of appointing 
a nominating committee for members 
of the council has been considered, but 
it was unanimously decided to continue 
the present practice for at least this 
year, of obtaining the views of the 
members by means of a “straw” ballot 
as this plan gives every member a 
chance to express his individual prefer- 
ences for officers. 

Two persons have applied for admis- 
sion to the associateship examination, 
viz., Carlos Sanford Holcomb, Trinity 
College, Hartford, Conn., and Reginald 
Campbell McCankie, Great Southern 
Life, Houston, Tex. 


Toledo Association Meets 
The Toledo Association of Life Un- 
derwriters enjoyed a banquet last week 
in honor of the ninth anniversary of 
the organization. President A. J. Gal- 
lagher acted as toastmaster. Five min- 





guests. George W. Farley told of 
the conditions before the association 
was formed. T. J. Stewart gave remin- 
iscences of the association during the 
nine years of its history and E. L. 
Briggs spoke on “Exchanging Ideas.” 
Thomas E. Trombley, special agent of 
the Mutual Benefit at Detroit, spoke 
on “Methods of Approach.” 


CINCINNATI AGENTS’ MEETING 


J. W. Kirgan, of the Fidelity Mutual, 
is Elected President of the Under- 
writers’ Association 


J. W. Kirgan, Fidelity Mutual, was 
elected president, Charles J. Stern, 
Union Central, vice-president; L. B. 
Simrall, Penn Mutual Life, treas- 
urer, and W. A. R. Bruehl, Jr., Home 
Life, secretary, of the Cincinnati Life 
Underwriters’ Association at the an- 
nual meeting and dinner held at Hotel 
Alms Tuesday evening. The new ex- 
ecutive committee comprises the off- 
cers, and W. M. Dunbar, New Eng- 
land Mutual; A. F. Sommer, Metropoli- 
tan; Samuel Straus, Northwestern; S. 
P. Ellis, Provident Life & Trust, and 
Frank H. Simpson, Mutual Benefit. 

The association is in a highly flourish- 
ing condition with fifty-three active 
members. Two new applications were 
received, those of J. S. Drewry and 
Wm. Behmig, Jr., of the Mutual Bene- 
fit. Owing to the much regretted ill- 
ness of President Bruehl, Vice-Presi- 
dent Ellis presided. 


Mr. Bruehl’s address was read by his 
son and was a fine paper, reviewing the 
work of the past year and showing the 
opportunities which lie before the asso- 
ciation. He recommended that the Cin- 
cinnati association take the lead in or- 
ganizing the Ohio State Life Underwrit- 
ers Association, which would work for 
‘tthe promulgation of laws as a protection 
‘to the interests of policyholders, agents 
and companies. He suggested that occa- 
sionally a lecturer representing the as- 
sociation might make a tour of the state 
and not only benefit the associations but 
attract the public to life insurance. He 
also recommended that the members file 
a list of agents with the secretary and 
that a bureau for the protection of agen- 
cies against the flotsam and jetsam which 
often drifts into a life insurance office 
be organized. He believes that the pub- 
licity advertising campaign proposed some 
time ago, which fell through, should be 
taken up again. 

The speakers of the evening were Pres- 
ident J. R. Clark of the Union Central 
and E. Jay Wohlgemuth of The West- 
ern Underwriter. Mr. Clark gave a splen- 
did talk in which he dwelt upon the good 
work done by the Association of Life 
Insurance Presidents and discussed life 
insurance as a vocation and profession. 
He called attention to the great improve- 
ment which has been brought about in 
the personnel of the life insurance agent 
and considered this one of the important 
changes that has marked the evolution 
of the business in recent years. 

Mr. Wohlgemuth discussed the value 
of life underwriters associations and 
showed some of the advantages which 
have come to the business through the 
association movement. Pleasant talks 
were made by the new officers and spe- 
cial tributes were paid by a number of 
speakers to the work which has been 
done the past year by the retiring presi- 
dent, Mr. Bruehl. The prospects for the 
association for the coming year are felt 
to be very bright and under the leader- 
ship of President Kirgan a large increase 
in membership is expected as well as a 
— of very pleasant and helpful meet- 
ngs. 


Dillon Setting a Pace 
_ The Pacific Mutual News says as to 
its northwestern manager, M. J. Dil- 
lon of St. Paul: 


Go and come are very different words 
from a leader of men. The very men who 
will follow a good leader anywhere will 
often refuse to budge an inch unless the 
leader leads. This is not only exemplified 
in war, but in our own business. Mr. 
Dillon, our manager at St. Paul, was not 
content with winning the Contest Cup, but 
straightway “girded up his loins” and 
started after one of those gold watches 
offered by the company. He asked his field 
force for forty-five applications on April 
12, — them two days’ notice, and stat- 
ing that he expected two applications from 
each man and five from himself. He got 
the number asked for on that day. 


Guardian’s Act Upheld 
In the case of Thomas E. Clare against 
Mutual Life in New York it has been de- 
cided that a guardian of an infant may 
pledge a policy on the life of a guardian, 
payable to an infant without an order 





ute talks were given by members and 


of the surrogate if the purpose is to 


realize money to educate the child. In 
securing a loan from the company the 
guardian may waive notice and demand 
payment. The case arose out of a policy 
for $3,000, insuring plaintiff's mother for 
his benefit. She secured a loan of $617 
to permit her son to finish his educatior 
as a dentist. Clare contended his mother 
| no right to assign his rights in the 
policy. 





Metropolitan Life Bills 

The New York assembly. advanced to 
third reading Assemblyman O’Conner’s 
bill compelling the Metropolitan Life to 
make loans on industrial policies after 
three years. Chairman Hoey of the in- 
surance committee opposed the measure, 
as did Minority Leader Merritt, and de- 
clared that Superintendent Hotchkiss pro- 
tested against the passage of this bill. 
The other O’Conner bill which prohibits 
forfeiture of an industrial policy without 
a week’s notice in writing was advanced 
to third reading. In speaking for his bill, 
Mr. O’Conner made a sensation by refer- 
ring to the insurance superintendent as 
“The distinguished counsel for the Metro- 
politan Life and I hope he will be well 
rewarded for his zeal in its behalf.” 





Second Largest Month 

McCary, Howell & Co., Chicago, gen- 
eral agents for the Penn Mutual Life, 
report for April the second largest month 
in the history of their agency, having 
had issued $863,000 of new business. This 
is nearly double the business of April a 
year ago, and for the four months of this 
year they are about 50 percent ahead of 
the first four months of 1910. They have 
contributed 25 percent of the total in- 
crease of the company for this period. 
Cc. H. Anderson produced $150,000 in April 
and $346,500 in the two and one-half 
months he has been with the agency. 





To Extend the Limit 

A bill has been introduced in the New 
York senate by Senator Sullivan and in 
the assembly by Mr. Hoey increasing from 
five to ten years the period within which 
the big life companies must dispose of 
their holdings of stock of corporations. 
A bill already in the legislature repeals 
absolutely the provision of the Armstrong 
law requiring sale of these stocks. It has 
evidently been decided to give life com- 
panies five years more from Jan. 1 next 
in which to dispose of their stocks. 

Assemblyman Hoey has introduced an- 
other amendment to the insurance law 
providing that if any insurance corpora- 
tion having authority to do business in 
New York applies for removal of an ac- 
tion from the state to federal courts, the 
superintendent of insurance may revoke 
the authority of the company to do busi- 
ness in the state. 


Ohio 

Aetna—K. L. Watkins, Springfield. 

Bankers, Ia.—H. I. Hoffman, Marys- 
ville; Wilson, Van Wert; Lewis 
Moore, Westerville; W. W. Mulford, 
Salem; T. F. Moore, Hicksville. 

Conn. Genl.—Henry Richards, Wash- 
ingtonville; J. H. Hinchcliffe, Lisbon. 

Bankers, Neb.—J. E. Matthews, Colum- 


bus. 

Equitable, Ia.—H, H. Kellogg, Toledo; 
G. H. Bond, Cleveland; H. E. Woodward, 
Hiram; J. C. Austin and 8. G. Carr, Day- 





ton. 
Germania—F. C. Carroll, Cincinnati, 


LIFE NOTES 


The Germania Life’s Chicago office has 
been moved to 1101 Harris Trust building. 


Charles W. Nelson has been appointed 
assistant secretary of the Great Southern 
Life of Houston, Texas. 


The Gulf Coast Life is being promoted 
at Gulfport, Miss., with a proposed capital 
of $500,000. 


The Indicator of Detroit has gotten out 
its 1911 legal reserve life chart showing 


WE OFFER 


50 Central National Fire @ $ 52.00 
15 Central Life (Ottawa) @ 37.50 
50 Indiana National Life @ 18.00 





10 North American Life @ 265.00 
50 Northern Life (New) @ 165.00 
50 NationalIns.Scale @ 12.50 
100 Old ColonyLife(New) @ 31.60 
25 Peoples National Fire @ 365.00 
25 Peoria Life Ins. @ 23.00 
25 Prudential Casualty @ 17.60 
50 Reliable Life @ 22.50 
50 Security Life @ 14.00 
100 Union Life 12.50 


10 U.S. Annuity & Life @ 175.00 
DUDLEY A. TYNG & CO. 


Specialists in Insurance Stocks 








108 So. La Salle Street CH CAGO 





figures for United States and Canadian 
companies, 

The Colorado legislature has adjourned, 
the only important insurance legislation 
oe by it being the uniform fraternal 


The Chicago general agency of the 
Mutual Benefit under Pick & Clark will 
move to the fifteenth floor of the Harris 
Trust building. 

Cleveland life men are preparing to 
follow the example of the Mansfield, 
Ohio, agents and advertise jointly in the 
daily papers. 

Manager George R. McLeran of the 
Home Life in Chicago has led the agency 
forces of the country in new business 
for the first four months of the year. 


The school board at Rogers, Ark., has 
taken out $35,090 insurance on the lives 
of eighteen pupils and will pay the pre- 
miums to protect the bond issue for a 
new school building. 


A new life company with $150,000 capi- 
tal is being organized at Joplin, Mo. Dal- 
las T. Mason is the promoter. It is in- 
tended to write only in Missouri, Okla- 
homa, Kansas and Arkansas, 


At annual meeting of the Manhattan 
Life, Morris W. Torrey and John H. 
Griffin, vice-presidents of the company, 
were elected directors. The old officers 
were later reelected by the directors. 


Mr. A. W. Newbury, of Carbondale, IIil., 
has been promoted to the position of field 
superintendent of the Franklin Life for 
southern Illinois. He has displayed much 
ability since coming with the Franklin. 

John G. and George W. Austin, district 
manager for the Bankers’ Life of Iowa 
and formerly with the Equitable Life, 
have been appointed general agents for 
Kentucky of the United States Life & 
Annuity of Chicago. 


W. T. Barr, for many years one of the 
large producers of the Pacific Mutual Life 
on the Pacific Coast, has become identified 
with the Continental Life of Salt Lake 
City as special agent with headquarters 
at the home office, 

Lee F. Cole has been appointed general 
agent for the Continental Life Insurance 
& Investment with headquarters at 
Lewiston, Idaho. Mr. Cole was formerly 
a Chicago life insurance man and at one 
time was secretary of the Northern Life. 

O. B. Harrauff, of Princeton, Ill. has 
the honor of leading the entire agency 
force of the Franklin Life for April, both 
in volume and amount of premiums. 





Peoria Life 
Insurance 
Company 

PEORIA, ILLINOIS 


We have just been admitted to the 
State of IOWA and want to secure a 


GENERAL AGENT 


for that territory. Extraordinary induce- 
ments will be offered to the right party. 
Write us at once. 








UNUSUAL FEATURES 


IN LIFE, ACCIDENT and HEALTH 
INSURANCE 


New Methods of Compensation 
Short Form Policies 


Clear—Terse 
Easy to Read and Understand 
Lowest Non-participating Rates 
THE COLUMBIAN NATIONALLIFE 
INSURANCE COMPANY 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
Wm. C. Johnson, Vice Pres. and Gen. Mgr. 


“THE GOLDEN 
RULE POLICY” 


We want to tell you more about this 
policy. We want to thoroughly ac- 
quaint you with the “Best” Life In- 
surance to be had anywhere. Want 
an agency? Write us. 





THE COLUMBUS MUTUAL LIFE IN- 





SURANCE COMPANY, COLUMBUS, OHIO 
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Nearly all the business issued for him 
Was on the ten year endowment plan, the 
premiums amount to $4,576.71. 

The Surety Fund Life, of Minneapolis, 
has just promoted Albert Hill, of Grand 
Rapids, Mich., from solicitor to general 
agent, in charge of four counties. 


A conference of the insurance commis- 
sioners of the Pacific northwest has been 
called to consider the application of the 
uniform fraternal bill. The -bill has been 
passed in California, Oregon, Washington, 
Idaho and Montana. The conference will 
be held at Portland, Ore., May 15 


Theodore von Rolfe, until recently gen- 
eral agent at Omaha for the Northwestern 
Mutual Life, has arranged to locate per- 
manently in the real estate business in 
Los Angeles. He was in Omaha the past 
week closing up his private business af- 
fairs, and moving his family to the new 
home. 

The Vesta Circle, a fraternal with 
headquarters in Chicago, was recently 
examined by the TIllinois department. 
This is the auxiliary of the Royal League, 
insuring women only. The society has 
total admitted assets of $47,864.52, with 
insurance in force Dec. 31, 1910, amount- 
ing to $3,045,750. 

Dr. C. G. Schott, of Louisville, who was 
indicted several months ago on the charge 
of conspiring to defraud certain life com- 
panies and who was later dismissed, has 
sued the Indiana National Life of In- 
dianapolis for $25,000 for alleged mali- 
cious prosecution and damage to his char- 
acter as a physician and a citizen. 

Commissioner Palmer of Michigan 
granted a hearing Wednesday at which 
Attorney J. Arthur Tillson of Pontiac 
endeavored to have the license of the 
Ancient Order of Gleaners of Detroit re- 
voked. Mr. Tillson asserts that in re- 
fusing to pay the claim for $1,000 of his 
client, Thomas Ross of Pontiac, the 
Gleaners are violating act 87 of the ses- 
sion law of 1899. 

The Mutual Life has sold its old home 
office building with the plot at the cor- 
ner of Broadway and Liberty streets, 
New York, for a sum said to be in excess 
of $2,000,000. The plot has a frontage 
on Broadway of about 80 feet and runs 
back 135 feet on Liberty street. The 
purchaser is said to be a realty com- 
pany and it is expected that an office 
building will be erected on the site. The 
Prudential is said to have been negotiat- 
ing for the property for some time past 





SUBJECT TO IOWA DEPOSIT LAW. 


AMERICAN LIFE INSURANCE COMPANY 


The Policy Contract is the big factor in the Agents’ success. Top notch commissions are of no value in unsalable 





ORGANIZED IN 1900 





DES MOINES, IOWA. 








contracts. The most popular contract with 
Premium Policy is the best ever devised for 
If full premiums are paid policy is paid up for face value the sixteenth year. 


licyholders is the best for agents. Our 20-Payment Life-Decreasing 
olicyholders and Agents. While the benefits increase the cost decreases. 
Cash value at maturity equals all the 











premiums paid. All other features equally liberal and attractive. Write us for sample policy and terms to agents. We 
issue all: standard policy forms. Territory open in Iowa, Illinois, Kansas, Nebraska, th Dakota, North ota and 
Oklahoma. Correspondence invited. 

“Guarantees, not Guesses”’ Licensed October, 1910; $786,000 Insurance first ten weeks A Thousand Shareholders 

CINCINNATE 3-0 tse, OHIO ieee, 

Life; Accident; Sickness; Disability; Old Age Income Every Feature Guaranteed 


Field Organizers Wanted—for Stock and for Insurance 


“Guarantees, not Guesses” 





but its offer was below the $2,000,000 
mark which the company considered as 
a fair value for the land, which is one 
of the most desirable corners in the 
lower Broadway district. 


W. L. Smith, former general agent of 
the Connecticut Mutual Life for Ken- 
tucky, has been appointed general agent 
of the Commonwealth Life of Louisville 
for Louisville and Jefferson county, hav- 
ing charge of the ordinary department 
only. The Commonwealth, which re- 
cently entered Alabama, has announced 
the appointment of J. D. Tingle as super- 
intendent with headquarters in the First 
National Bank building, Birmingham. 





RESTRICT THE COMPANIES 
(CONTINUED FROM PAGE 1) 


and since the Royal organized the 
Royal Indemnity to look after Amer- 
ican business, other British institutions 
have been laying their plans along 
similar lines. 

In the face of this competition from 
abroad it is noticed that the retire- 
ments of several casualty companies 
domiciled in this state and the rein- 
surance by others of their unprofitable 
lines, points the way to a change in 
conditions surrounding the business. 
Were it legally possible for a big life 
company like the Equitable or Mutual 
or New York Life to write casualty 
business the advantages accruing to the 
policyholders and the public at large 
would be unlimited. The immense as- 
sets back of some of these life com- 
panies would permit a rapid expansion 
of any casualty line they should see 
fit to take up and the agents would 
feel that by taking the agency they 
were connecting with an institution for 
which they could build up a lasting 
business. 

Gives Feeling of Permanency 

It is this very feeling of permanence 
and stability which makes it easy for 
a foreign corporation entering this 
country to get the best talent in the 
business and the most reliable agents. 
They are reasonably sure that their 
connection will be a permanent one, 
and that they will not have to replace 
most of their customer’s business in 
a few years’ time because of the re- 
tirement or failure of the company 
which they represent. It is demoraliz- 
ing to the insurance public as well 
as to the conservative agents of the 
land to have this feeling of uncertainty 
which is natural when the numerous 
retirements among American com- 
panies of all lines in the past few years 
are considered. 

The British fire companies have seen 
the big opportunity to extend their 
American business along profitable 
lines at the present time and are not 
backward in taking the initiative. The 








protection they furnish is uniformly 

gilt edge and their methods are whole- 

some and conservative. Their past suc- 

cess and fair dealing is evidence of an 

equally admirable record in the future. 
What a Life Officer Says 


In discussing the present situation 
an officer of a domestic life insurance 
corporation said: 


Ever since the Armstrong investiga- 
tion there has seemed to be an element 
present in the legislature which felt that 
it was ncessary to hamper domestic life 
corporations instead of helping them. 
We had a limit placed on our business 
but companies of other states could 
write any amount they chose both here 
and elsewhere. Then we were restricted 
in putting out our agency plants under 
the expense section of the law. We 
had to cut our agency forces in two and 
to discontinue many branches. We were 
compelled ‘by law to get rid of our stock 
holdings and prohibited from investing 
our surplus funds in stocks or railroad 
securities and so must logically turn to 
bonds and mortgages. Even now we are 
facing loss through a hasty liquidation 
of some of our best securities. The law 
you will see had retroactive features in 
this respect though of course no one dis- 
putes the right of the legislature to regu- 
late future investments. 


Many Restrictive Features 


We are prevented from owning the 
control of other corporations so it would 
be impossible without an enabling act 
for us to even buy a casualty company 
and put it on its feet. As to extending 
our business along casualty lines by 
organizing a subsidiary company this is 
also impossible under present laws as I 
understand it. We are therefore held 
in check regarding the expansion of our 
business both in comparison with similar 
companies of other states as well as 
with those foreign companies which are 
flocking here from abroad. The Ameri- 
can fire companies have been dealt with 
much more liberally on the other hand as 
the laws governing the classes of busi- 
ness which they may write, have been 
extended to permit their writing most of 
the hazards of the automobile business 
while the marine companies and those 
fire companies having a marine charter 
have also been able to have their powers 
broadened. The Connecticut law is much 
fairer in this respect to its own com- 
panies and life companies of that state 
are already doing a casualty business 
with great credit to themselves and 
others are sure to follow. Even in Massa- 
chusetts they permit a life company to 
write accident and health business. My 
observation has shown me fewer re- 
tirements in any line in these two states 
than we have had in New York. 











STRICTLY MUTUAL 


The only Illinois Company NOT on the Stock Plan 





OUR CREED: To furnish insurance at the lowest net cost, to render 
the greatest service and to grant as liberal provisions as are commensu- 
rate with safety. 


SCANDIA LIFE INSURANGE CO. 


Stock Exchange Building CHICAGO, ILLINOIS 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? , 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
ou are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., oF Amenica 
HOME OFFICE: | Is 


The Provident Life and Trust Company 


OF PHILADELPHIA 
ey Oe ee I on sc rcagh dud bcdwedbeachéinedsebskeabuce til $232,749,676.00 
I ee Sie Cs BID on. c noc ctecd enna 0secesecececaccecsscaesenceced 73,210,641.50 
Contingency Reserve (Including Capital Stock $1,000,000) ..... 0 ....ccccccccceccccevcces 971,582.80 


The New Policies of the Provident are unsurpassed for conciseness and simplicity of form and for 


























CAPITAL $100,000.00 





H. THOS. HEAD, Pres. 

















adaptability and liberality in all essentials. The Premium rates of the Pro it are y low and 

are further reduced by large annual dividends. Correspondence with solicited. 

YERGER & ELLIS, General Agents, Western Ohio.......... 312 Union juilding, Cincinnati, Ohio 

S. S. SAFFOLD, S, Beebe OREO... ccceccccccces 706-710 Garfield Building, Cleveland, Ohio 

CROOK & CHAPPELL stun 005 0s o0eennedsehameniiad 328 The Nicholas, Toledo, Ohio 
ANNEY & PICKERING, General s6366000000008000nl 325 Mar Buil Chicago Tilinols 
ASSETT & REESE, General Agents.............ss0e005 1218-19-20 Ford Building, t, Michigan 





ILLINOIS BANKERS LIFE ASSOCIATION 
Will enter MISSOURI and KANSAS and desires men of ability who are 
pomeee producers. Agents who are competent to handle a district 

UPERINTENDENCY or MANAGERSHIP can secure an exceptionally 
good contract by addressing home office 


MONMOUTH, ILLINOIS 


Gist YEAR 





Home Life Insurance Company of New York 
GEORGE E. IDE, President 


1 POPP ererer ry err err rrr rrr rrr irr rrr rrr rrrTrrrrrrrrrrrirerrrii rir ty 25,025,299.00 
INSURANCE RESERVE FUND, EBTC..........ccscccccscsersereceseeseeeneseeeees 20,937,739.93 
RESERVE FOR DEFERRED DIVIDENDS. .........:cesceserececeseceeeceenesees 2,202,047 

RESERVE FOR ALL OTHER CONTINGENCIES.........c0seccceceeececeeeeeees 1,704,612.13 
INSURANCE IN FORCE DECEMBER &3lst, 1910..........sceseccceesceeeeeseues - 100,214,968.00 


“As a result of a thorough 
“ers that the business is 


examination into the affairs of this compan , it is evident to your 
in an efficient manner * * with 


conducted a view to yer ey bs 
“law and with intention of dealing with the policy-holders justly."—2Axtract from Report of the New York 
State Examiners, December 24, 1910 
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Casualty and 


Surety News 








EQUITABLE’S NEW MOVE 
HANCOCK IS VICE-PRESIDENT 





St. Louis Surety Company Makes 
Comprehensive Plans for Develop- 
ing Its Business in Chicago 





The Equitable Surety is now rapidly 
maturing its plans for Chicago. F. A 
Hancock has been elected a vice-presi- 
dent of the company. Within a few 
days the Chicago branch office will be 
moved from the Stock Exchange build- 
ing to 1314 Corn Exchange building, 
where fine quarters are now being fitted 
up for it. 

The position of manager has not yet 
been filled and will not be until the 
company gets just the man it wants. 
Walter E. Hart, assistant manager, 
will be the office manager. In the near 
future the company will organize a 
strong local advisory board in Chicago. 

Hancock Well Known 

Mr. Hancock is very well known in 
Chicago surety and casualty circles. 
He was manager of the Chicago branch 
office of the United States Fidelity & 
Guaranty for about a year and made 
an excellent record. For a long time 
he has been connected with the Fidel- 
ity & Casualty and controls a large lia- 
bility and accident business. His new 
connection will not interfere with his 
continuing in his present capacity with 
the Fidelity & Casualty. He has a wide 
acquaintance and high standing among 
men of large business interests in the 
city. 

Mr. Hart has had years of experience 
in the surety business in different local- 
ities and in various capacities. He has 
proved especially successful as an un- 
derwriter, his selection of business be- 
ing excellent. 

Similar Plans for New York 

While no vice-president has yet been 
elected from New York, it is under- 
stood to be the intention of the com- 
pany to carry out plans in that city 
similar to those followed in Chicago. 
St. Louis, New York and Chicago will 
be the three big centers where the com- 
pany will have executive officers. 

Every member of the board of di- 
rectors and the advisory board of the 
company, which bodies include a num- 
ber of the strongest financial men in 
St. Louis, has turned in to give the 
company the advantage of all the in- 
fluence he can exert. For example, 
the board of directors of the Anheuser- 
Busch Brewing Association has adopted 
a resolution to the effect that every 
bond required in its business every- 
where is to be given in the Equitable 
Surety. 

Stockholders all at Work 


St. Louis bankers and business men 
connected with the company are writ- 
ing to correspondents throughout the 
country requesting that they give the 
company their bonding business. Not 
only are they working in and from St. 
Louis, but it is their intention to go 
outside to important points and assist 
in organizing local advisory boards. 

While the company’s April 25 state- 
ment, verified by the Treasury Depart- 
ment, shows about $220,000 net surplus, 
the company is in position at any time 
to double its capital with large addi- 
tions to surplus if it should be found 
advisable to do so. There is no ques- 
tion that banks and other institutions 
in various parts of the country will 
soon begin to feel the pull from St. 
Louis to turn their business to the 
Equitable Surety. 





H. L. Mallo of Omaha, state agent of 
the Bankers Surety for Nebraska, has 
purchased a new Chalmers automobile for 
the purpose of covering the state more 
efficiently. He expects to double his 
premium income and make the rmachine 


COMPANY LICENSED IN OHIO 





American Liability Plans to Organize 
the State Thoroughly—Writing 
$2,000 a Month Now: 





The American Liability of Cincin- 
nati, on Monday received its license to 
operate in Ohio after having been ex- 
amined by the Ohio department. The 
company will at once proceed to organ- 
ize the home state thoroughly. It has 
a large list of influential stock-holders 
throughout the state and General Man- 
ager Sanders has already started in to 
organize the field through his two spe- 
cial agents, D. E. Kirgan and W. G. 
Middleswart. Mr. Kirgan will take the 
southeastern section and Mr. Middle- 
swart the southwestern. Mr. Sanders 
will also give a great deal of his atten- 
tion to field work and will arrange for 
managers in some of the larger cities 
personally. He already has good men 
in view for Cincinnati, Columbus, Mid- 
dletown and some other cities.* Mr. 
Sanders is an experienced health and 
accident underwriter, having been as- 
sistant to C. H. Boyer, United States 
manager of the General Accident and 
now president of the Detroit Confer- 
ence, for quite a number of years. The 
American Liability will probably not 
join the conference at once, though it 
will probably come in at a later date. 
The company is now doing about $2,000 
a month in business in Indiana and 
hopes to write about $50,000 in Ohio 
during the remainder of the year. Man- 
ager Sanders has worked hard to get 
the company in good shape and feels 
that now that it has been admitted by 
the Ohio department it can go ahead 
with its plans. It will soon also enter 
Kentucky, West Virginia and Pennsyl- 
vania. Mr. Sanders has the qualities of 
a good organizer and executive and has 
proved to be the right man in the right 
place in the American Liability. 

Its statement to the Ohio department 
shows assets of $109,206, capital $100,- 
000, liabilities except capital $786, and 
surplus $9,206. Its income in the first 
quarter of 1911 was $4,716 and expenses, 
same period, $5,770. 

Will Discuss Liability 

The annual meeting of the National 
Association of Manufacturers will be 
held at the Waldorf Astoria, New York, 
May 15 to 17 inclusive. The full re- 
port of the association’s committee on 
employers’ liability and workmen’s 
compensation will be made at this time. 
Tuesday, the second day of the meet- 
ing, will be devoted to a consideration 
and discussion of accident prevention 
and there will be a number of speak- 
ers to deal with this subject. The re- 
port of the committee on employers’ 
liability is a very comprehensive docu- 
ment as it represents the views and 
opinions of the members of the com- 
mittee who spent four months abroad 
studying industrial conditions. It com- 
prises between five and six hundred 
pages. 


Scott Goes to Home Office 

The Title Guaranty & Surety has 
appointed Major Gordon Scott, for- 
merly its resident manager at Denver 
for the Mountain department, as su- 
perintendent of agents at the home 
office, and in so doing has made a 
promotion which will be gratefully re- 
ceived by the company’s agency force. 
Major Scott has been connected with 
the Title for a number of years in the 
home office and field work, and has 
earned an enviable reputation both as 
an underwriter and as a branch man- 
ager. He will be succeeded in Den- 
ver by Herbert R. Kaus and C. W. 
Day, as resident managers. Mr. Kaus 
has been connected with the Denver 
office of the Title for several years 
and Mr. Day was formerly with the 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident *and Health, Fidelity and Surety Bonds. 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, Gen. Agte. for Illinois 
29 S. La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Sey ‘Wisconsin 
~85 Michigan Street. Milwaukee 


E. j. SCOONOVER, Gen. Agt. for i. 
509 Law Building, Indianapolis 


TRAFFORD N. JAYNE, Att'y and ac Ly Minnesota 

09 Hennepin Ave.. Minneapolis 
F. A. BUCHANAN, Jr.. Gen. Agt. for Soke Ohio and No. Ky. 

12 Johnston Bldg.. Cincinnat 
FOWLER & LONG, Gen. Agts. for hea Missouri 

818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. a — 

34 Simpson Ave., Kansas City, Kas. 
CHAS. B. ERRINGER, Gen. Agt. . ae 





ord Bldg., Detroit, Mich. 


THE PHYPERS BROS. CO., General Agents for Northern Ohio 
Park Building, Cleveland, Ohio 


The First Fidelity - Casualty Company of the West 












HON. CHAS. F. MANDERSON EDWIN T. SWOBE 
President Vice-President & Secretary 
Accident Plate 
Fidelity \ Glass 
Surety 4% Burglary 


Bonds Liability 


ASSETS $336,000.00 (47% Gain in Premium Income in 1910) 
“The NATIONAL FIDELITY & CASUALTY COMPANY has made a record for progressive yet 
tive m aining a prestige une 


conserva by any other pa ee fy ames one ks hundred pm 
forty stockholders among the epvleeatalive business and professional men of the 
Agents wanted in Nebraska, Kansas, Wyoming, Oklahoma and South Dakota. 


London Guarantee & Accident Co., Ltd. 


or cman Engiand 








HEAD OFFICE LIABILITY 
134 S. La Salle Street ACCIDENT 
CHICAGO HEALTH 
_— AUTOMOBILE 
F.W. LAWSON BURGLARY 
General Manager CREDIT — BOILER 
CONELING, PRICE & WEBB R. H. CLARK 
General t, Northeastern Ohio 


eral Agents, Illinois, Missouri, Indiana 
$9 S. La Salle St., Chicago 
FRED L. GRAY COMPANY 
N. W. Mgrs. Minnesota, Wisconsin, lowa, N. Dak. 
Security Bank Bidg., Winsecosis 
RAYMOND & py 


7 Superior Ave., Cleveland 
JAMES M. § SPRAGUE 


al Agent, 
1406 First Natl. Bank Bldg. Cincinnati 
KING, McCUNE & McKENZIE 


General Agents, Res. Agents N. W. Ohio 
310 Ford ‘4 Bldg., Detroit Lima 
ALFRED PAULL & SON THE MERRILL, DODGE & JACKSON 
General Agents, West Virginia CO., General Agents, Lucas County 
1136-40 Chapline Bldg., Wheeling 12-28 Produce Exchange, Toledo, O 





The General Deeiiiiaaia, 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having. 


The METROPOLITAN CASUALTY 
INSURANCE COMPANY, OF NEW YORK 
Formerly The Metropolitan Plate Glass and oe peter saad 





PLATE GLASS 





PERSONAL ACCIDENT PO I ICI DANIEL D. WHITNEY, Vice President 
AND HEALTH S. WILLIAM BURTON, Secretary 
Of the Most Approved Forms ALONZO G. BROOKS, Assistant Secretery 








pay for itself. 


Aetna Indemnity. 





RELIABLE AND ENERGETIC AGENTS WANTED 
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MAY DOUBLE CAPITAL 


LIKELY TO ENTER ILLINOIS 


Missouri Fidelity & Casualty Consid- 
ering Increasing Resources and 
Entering Several More States 





It appears almost certain that the 
Missouri Fidelity & Casualty of Spring- 
field will increase its capital stock from 
$250,000 to $500,000. Definite action will 
be taken within a few days. If this 
stock increase is made the company 
will enter Illinois, Tennessee, Arkan- 
sas, Mississippi, Louisiana, Texas, Ok- 
lahoma, Nebraska and Iowa. It is now 
licensed in Missouri, Kansas, Washing- 
ton and Idaho and expects to be in 
Oregon by June 1. 

Wants to Enter Illinois 

A majority of the directors already 
have expressed their desire to increase 
the capital, but have not yet taken for- 
mal action. The question has come up 
at this time through the desire of the 
management to enter Illinois, which is 
impossible with the present capital un- 
less the company should give up its 
charter rights to write a number of its 
lines. If the stockholders approve the 
increase in capital an amendment to 
the charter will be necessary, and it is 
understood that the company will then 
cut out enough unimportant lines so 
that it can enter Illinois on $500,000 
capital. 

Will Add $100,000 to Surplus 

New stock, if the expected action is 
taken, will be sold to present stockhold- 
ers at $35 a share, par value being $25. 
This would give the company an ad- 
ditional $100,000 surplus, making its net 
surplus $225,000. Fifty-five dollars a 
share is being bid for stock at Spring- 
field, Mo., now, so there should be no 
trouble in placing the new issue at $35. 
If however, there are any of the 700 
stockholders unable or unwilling to take 
their pro rata share of the new issue, 
some of the wealthier ones have sig- 
nified their willingness to underwrite 
the unsubscribed portion of the issue. 
No stock will be sold through sales- 
men and no commissions will be paid. 

Has Done Big Business 

Since March 1, when it started, the 
company has written $45,000 in pre- 
miums in Kansas and Missouri. It has 
just landed a two years’ contract with 
the Kansas Bankers’ Association to fur- 
nish the depository bonds for its mem- 
bers. General Manager Taylor states 
that the older companies have assumed 

a very friendly attitude towards the 
company and it has no trouble either in 
buying or selling reinsurance. 

So far as stockholders have expressed 
themselves they are all in favor of the 
stock increase and entrance into new 
fields, so doubt on this question is very 
slight. 





Will Enter the United States 
The International Reinsurance of 
ienna, Austria, will enter this coun- 

try for the purpose of making rein- 
surance contracts with casualty com- 
panies. The United States manager 
will be W. H. Sale, who has recently 
been at the home office of the North 
American Accident and prior to that 
was western auditor of the Pacific Mu- 
tual at Chicago. He will locate in 
Hartford. 





Wisconsin Bill Signed 

Governor McGovern of Wisconsin 
has nominated the three members of 
the industrial accident board created 
under the new workmen’s compensa- 
tion law, which was signed last week. 
Joseph D. Beck, commissioner of la- 
bor and industrial statistics, becomes 
a member ex-officio, while Prof. John 
R. Commons of the University of Wis- 
consin, political economist and author- 
ity on labor problems, and C. H. 


Crownheart, a prominent attorney of 
uperior, Wis., are the other two mem- 





» Bin 


ets 


EMPIRE STATE 


WM. M. TOMLINS Jr., President 


PROTECT YOUR BUSINESS 


You don’t want other agents edging in on your customers. 
you will have to fight to retain your present lines. If your customer gets his,bond from another 
agent because you couldn’t furnish it or didn’t solicit it, look out next for the loss of other lines. 
If you haven’t a surety company, get one that has the resources, experience and organization 
necessary to give you and your customers the very best service. Write us today. 


Fidelity and Surety Bonds. 


Give themjaffoothold and soon 


Burgiary Ineurance,. 


SURETY COMPANY, NEW YORK 


84 William Street, NEW YORK 














ers are fixed by the new act at $5,000 
annually. Professor Commons was 
given the two-year term and Mr. Crown- 
heart the four-year term. All disputes 
arising under the operation of the new 
law will come before the new board. 
Announcement has been made that 
a friendly suit will be started under the 
new law for the purpose of having the 
supreme court decide upon its consti- 
tutionality. When he signed the meas- 
ure, Governor McGovern expressed his 
confidence in its constitutionality. 


WORK OF CLUB IS VALUABLE 
Cleveland Casualty Organization 


Proves Its Worth to all Parties 
—Scope Is Broadened 











The Cleveland Casualty Club con- 
tinues to do a most excellent work, 
especially in the liability line. The 
members meet together for lunch at 
noon each Monday, when all the knotty 
questions that have beset them through 
the past week are brought up for dis- 
cussion. They have nothing to do with 
rates, but are free to take into consid- 
eration everything else. As a result 
they have been a great aid in arriving 
at correct classification of risks both 
to each other and their companies. 
Often agents are helped out of a doubt- 
ful position by the committee on classi- 
fication which considers only what is 
referred to it in that respect. Nothing 
is given this'committee except doubtful 
questions, so it may be seen that the 
work is exceptionally important to all 
the members. Decisions are as often 
in favor of the assured as the com- 
panies and thus a third party comes in 
for benefit, also. The work is being 
broadened in every way and the club 
will come to be one of the important 
insurance features of the city. 


United Casualty Has Started 


The United Casualty & Surety of 
Nashville, Tenn., which recently took 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men’s 
Association. $5.00 Policy, $9.00 a year. 
Write Ernest W. Brown, Sec’y-Treas., In- 
ter-State BUSINESS Men’s Acc., Observ- 





atory Bldg., Des Moines, Iowa. 


20% More Weekly Indemnity 
OR 








50% Larger Death Indemnity 
AT 


No Increase in Premium Rate 


Agents who solicit * Preferred” accident 
risks will be interested in our new policies 


The Preferred Accident 
Insurance Co. of NAY. 


KIMBALL C. ATWOOD, President 
290-292 Broadway, NEW YORK 


PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


Fidelity, Judicial and Contract Bonds; Plate Glass, and all forms of 
Liability Insurance, including Collision Hazard and Property Damage 
on Automobiles; Personal Accident and Health. Best and most 
liberal “Death and Dismemberment” policy. 

Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State. 


Pactric URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Asents for Illinois 
29 South La Salle Street, Chicago 








“THE OHIO COMPANY” 


The Bankers Surety Co. 


Wiiliamson Building, CLEVELAND, OHIO 
Capital, $500,000.00, Fully Paid 


Becomes Surety on Bonds 
Chartered Under Ohio Laws 








$200,000 Deposited with Insurance Commissioners 








EQUITABLE 





bers. 


The salaries of the commission- 





“NOW READY FOR BUSINESS” 


Capital $1,000,000.00 


MANAGED BY EXPERIENCED SURETY UNDERWRITERS 


J. L. Humphrey, Vice-Pres. & Gen’l Mgr. . A. McMillan, Vice-President Alex. Murdoch, Vice-Pres. & Engineer 
Frank Mead, Vice-President Walter H. West, Secretary John S. Bates, Treasurer 

BOARD OF DIRECTORS AND ADVISORY BOARD: 
W. K. Bixby B. F. Edwards E. C. Simmons ulius S. Walsh 
Adolphus Busch N. A. McMillan Rollo Wells = Tyee ae 
Thomas H. West D. K. Catlin Allen T. West Alex Murdoch 
David R. Francis Samuel C. Davis Edward Mallinckrodt Frank Mead 
C. H. Huttig R. H. Stockton Robert S. Brookings ed Miles 
H. C. Haarstick James E. Smith C. D. Bascom C. H. Bailey 


Now Entering Other States. 
EXCLUSIVELY SURETY AND FIDELITY BUSINESS. 


SURETY COMPANY, ‘missouri 


OFFICERS : 
ames E. Smith, President 


GENERAL COUNSEL: Boyle & Priest 


Agents Wanted Everywere. 
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over the Commercial Casualty, of 
Nashville, and the Dixie Casualty, of 
Memphis, has begun operations, and 
has located offices in the Stahlman 
building at Nashville. The capital 
stock of the company, which is now 
$300,000, is to be increased to $500,000 
in the near future, officers of the com- 
pany state. The company will write 
a general health and accident and sure- 
ty business. D. A. Fisher is presi- 
ent, J. H. Thomas and P. R. G. Bar- 
nett, vice-presidents and E. S. Brugh 
secretary and treasurer. 


GET OUT COMPENSATION FORM 


Midland Casualty is Now Pushing this 
New Plan for Employes Under 
Blanket Policy 


The Midland Casualty of Chicago has 
gotten out a workmen’s compensation 
policy, covering employes against ac- 
cident not only during the hours of 
employment but at all times. 

It charges 60 cents a month under 
a blanket form, making the employer 
the trustee. If new people are em- 
ployed during the month, a scale is 
used whereby they pay a certain per- 
centage of the monthly premium. In 
case an employe leaves before the 
month’s premium is earned, he can sur- 
render his certificate and get a paid- 
up policy from the Midland. All the 
employes are insured under the one 
policy. Benefits are provided for not 
to exceed fifty-two weeks. Claims are 
paid weekly and in case of a dispute as 
to a claim, arbitration is provided for 
in the contract. 

The Midland Casualty the 
ground that in case of humane em- 
ployers, they are willing to add two 
cents a day to an employe’s salary in 
order to get his good will and in many 
cases it acts as an easement against 
claims for damages. Each Saturday 
night the assured sends the company a 
list of new employes and those that 
have left with proper premium charges 
and credits. n the employe’s certi- 
ficate is given the weekly accident 
benefit, the death benefit and dismem- 
berment benefit together with the 
monthly premium. In some cases em- 
ployers charge part or all the premium 
to the employes. 

The policy and plan were devised by 
Superintendent John R. Draper of the 
company’s industrial department, who 
has had a long experience in this work. 





takes 





February Embezzlements 
Press notices and dispatches, as col- 
lated by the bonding department of 
the Fidelity & Casualty, indicate, for 
the month of February, 1911, the fol- 
lowing defalcations: 
Banks and trust companies..... $ 100,020 


Beneficial associations ......... 51,05 
TINUED ‘Ves essence eccecce 103,444 
General business .............. 841,226 
Insurance companies .......... 420 
Ee 900 
Transportation companies ...... 5,036 
TT eee 10,530 

MIRED Gb 0b0 bec ccesosecees $1,112,532 





New Surety Ratings 

The Treasury Department has is- 
sued a new list of authorized surety 
companies and the net liability they 
may carry under one bond, the list 
being dated May 1. The only changes 
from the March 1 list are as follows: 
The Equitable Surety of St. Louis is 





$100,000.00 
Deposited with 
State of Indiana 





W.R. SANDERS 
General Manager 





INCOME PRODUCERS__— 


ACCIDENT AND HEALTH POLICIES 
ISSUED ON THE POPULAR AND CONVENIENT MONTHLY PREMIUM 


AMERICAN LIABILITY CO. 


=———AGENTS WANTED IN 











THE NEW AND ATTRACTIVE 


PLAN BY THE 


Executive Offices, CINCINNATI, O. 
INDIAN A=—| 








now listed, with $1,000,000 capital, 
$220,440 net surplus and net writing 
capacity on one bond of $122,044. _ 
The rating of the Pacific Surety is 
suspended pending an explanation of 
its last financial statement. 

The aggregate writing capacity of 
the companies listed is about $3,250,000. 





Ohio Casualty Returns 


The total casualty and surety pre- 
miums in Ohio last year amounted to 
$5,484,737 as compared with $4,536,211 
the year previous. The losses last year 
were $2,210,559 as compared with $1,- 
863,699 in 1909. The premiums and 
losses on the various classes last year 
were: 





pDLANE suALTE span 


“SQUARE DEALING” OUR MOTTO 
The fairest agency contracts, the highest possible commissions and the 
most liberal ier ambien. both commercial and industrial, backed by 
a deposit of over $100,000 with the Illinois Department and capital and 
surplus of over $200,000. 
The only Company organized and doing business under the Casualty Laws of Illinois. 


HOME OFFICE, Fort Dearborn Building, CHICAGO 














Prems. Losses. 

Accident ..........$ 1,436,921 $ 581,609 
Health | Ya Sd Bihieg 319,628 124,850 a n e 

ccid. & Health... 9/9 209, Th A Cc d t ] d t Cc 
Liability ee A 1 619,946 817,656 e merican re it-in emni 0. 
Fidelity ........... 141,2 15,492 
ME coscaséssss 262,702 55,462 of NEW YORK 
Fid. & Surety ..... 470,644 x 
Plate Glass ...... 136,099 50,818 
cee: eee CREDIT INSURANCE ONLY 
Credit sll) 1geeer = 800846 E. M. TREAT, President 
Sprinkler ......... 26,453 151 Insures manufacturers and wholesalers against Excessive Annual Loss through 
yt Anne sesereee Ry Ry tt Insolvency of Customers. We can always use a few high-class solicitors. 
Work. Collect. .... 39,562 18,316 415 Locust St., ST. LOUIS, MO. 302 Broadway, NEW YORE 
Live Stock ....... 48,169 22,019 OFFICES IN ALL PRINCIPAL CITIES r 
a | 4 J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 

er $ 5,484,738 $ 2,210,559 




















The companies writing over $100,000 
in premiums are: 


Prems. Losses. 
Aetna Life ....... $ 579,096 $ 239,906 
Amer. Surety .... 185,415 36,26 
Bankers Surety ... 105,441 19,996 
Cas. Co. of Amer.. 119,007 65,746 
Continental Cas. .. 157,820 76,660 
Employers Liab. .. 171,326 5,343 
Fid. & Cas........ 355,703 157,063 
Fid. & Dep....... 113,918 42,429 
General Accid,. .... 237,711 83,562 
Md. Casualty ..... 265,736 117,220 
National Cas. ..... 102,882 40,124 
No. Amer. Accid... 104,186 36,118 
OGORM cccccccgvece 311,899 166,686 
Standard ........-- 267,425 132,574 
TravelerS .......:« 594,072 305,778 
U. S. Fid. & Guar. 161,776 14,927 





Prudential Casualty in Ohio 

The Prudential Casualty of Indian- 
apolis which has entered Ohio for gen- 
eral casualty lines deposited $50,000 for 
liability. Superintendent Thos. Bloom- 
field is in Ohio looking over the ground 
with a view to building up a strong 
organization. The Prudential has 
$600,000 capital and is one of the larg- 
est casualty companies ever organized 
in the west. General agencies will 
probably be established at Cincinnati, 
Toledo and Cleveland. McHenry & 
a of Dayton get the company 
there. 





The Travelers paid 1,324 accident 











claims in March amounting to $252,425. 


M. L. GARRETT, President 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 


W. L. TAYLOR, 2d Vice-Pres. & Gen’! Manager 


Capital and Surplus $375,000 Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam‘Boiler, Liability,and Industrial Accident and Health Insurance. 


BEGAN BUSINESS MARCH 1, 1911 


Net Reserve to Policy Holders, . .. . $372,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. LiberalCommissions. Correspondence Solicited. 
INSURANCE ~ 


UNION CASUALTY conpany 


HOME OFFICE—UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 
GENERAL AND SPECIAL AGENTS WANTED 
For Southern Ohio apply company’s offices, 314-315 Mercantile Library Building, 
Cincinnati, Ohio. 
For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio. 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 














Mercantile Burglary Siezetee Deesease 
secugey = J ENSURANGE)  ccooste titty 
Plate Glass Liability Accident, Health - 

















AGENTS! LISTEN! 


Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never had a lawsuit on a claim. 
Then, too, we can give you personal 
cooperation. 


Decide to have these advantages Write us now 


American Casualty Co. 


READING, PENN. 








The Bank Depositors Guaranty and Casualty Company 





TOCK SALESMEN with bank clientele are desired by this Company to 





OF OHIO 








Accident § Health = PlateGlas §= Burglary 





becoming STATE AGENTS when the Company is licensed to do a CASUALTY, 
FIDELITY AND SURETY business. 





place some stock with selected parties with a view of 
Address 
HENRY P. ANGEL, Secretary, Cleveland, Ohio 
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United States Casualty Company 


Edson S. Lott, President 
141 Broadway, New York 











With Western Companies 





News and Information Concerning 
Casualty and Surety Institutions 











Western Life & Accident, Denver.— 
This company has just been licensed to 
transact business in Kentucky, Missouri 
and Alberta, Canada. The new health and 
accident policies being issued by the com- 
pany contain a burial benefit of $100 and 
a guaranteed dividend of 25 percent of the 
gross premiums paid to members of five 
years’ standing. 

. * * 

Woodmen’s Casualty, Springfield, 11.— 
The company closed the month of April 
with a splendid increase in business. Dur- 
ing the month 2,512 new policies were is- 
sued, this being the largest number of 
policies issued in any one month, and the 
indications are May will be at least as 
good, if not a better month than April. 

* . 7 

Midland Casualty, Chicago—The com- 
pany is increasing its capital to $200,000. 
This will permit it to write employers’ 
liability, but it will not branch out into 
this line to any extent. The company has 
been admitted to Indiana. The Midland is 
pushing its industrial department under 
Superintendent John R. Draper. It is get- 
ting a fine business on the monthly pay- 
ment plan from different points of IIlli- 
nois, 

7 ” * 

Great Western Accident, Des Moines— 
The company has entered Colorado. H. 
G. Emery, of Bennett, Colo., has been 
made state manager. The company has 
made J. B. Christian, formerly district 
manager, new manager for the company’s 
business in St. Louis. 

eo 8 © 


National Accident, Lincoln, MNeb.—Its 
premium income in Nebraska for April, 
1911, was $5,834.92, an increase of 51% 
percent over the same month last year. 
It does not have a local collector and the 
renewals are all made by correspondence 
from the office, hence it feels that in re- 
newing 43% percent of its business ex- 
piring in April, it has cause for con- 
gratulation. 

*x* * * 


Merchants’ Life & Casualty, Minne- 
apolis—This company anticipates an ex- 
ceptionally good year for 1911, from the 
way the opening months start out. The 
company has been putting more ginger 
into its work, and set its mark early in 
the year at 12,000 policies for 1911, aver- 
aging 1,000 a month for the whole sea- 
son. The dull months came very close 
to touching the average, while April ran 
ahead, and the first five days of May 
have shown an average of 60 a day, 300 
for the five days. The expectation now 
is that the anticipted total will be sur- 
passed, for the really heavy months are 
still to come. e @ 

* 


Lion Bonding & Surety, Omaha—The 
accident and health department of the 
company is opening up a nice line «f 
business under the energetic management 
of J. E. Auston and his associate, Mr. 
Huggins. The company is now arranging 
to enter this department in Kansas. 

O. Beatty, manager of agencies of 
the company, is completing the agency 
organization of Iowa. He expects to 
have an agent in every county seat. 

Cc. Shaffer has been appointed spe- 
cial agent for Nebraska and lowa. He 
is a strong diver for business. 


Business Men’s Accident Association, 
Kansas City—At the last meeting of the 
board of directors the by-laws were 
amended to include the writing of health 
insurance. As soon as proper blanks can 
be prepared, the association will take up 
that line. It will issue a contract at 
$10 a year, which it is satisfied will prove 
popular. 

On May 6 the association set a new 
record by the receipt of 111 applications 
and last week it received 431 applica- 
tions, establishing a new record for a 
week’s business. New business for April 
was 40 percent larger than during any 
previous corresponding month. More than 
4,500 applications have been received since 
Jan. 1, making a total of little less than 
15,000 in twenty-two months of active 
business. Losses for April were some- 
what below normal. 





Explosion Claims 

Chicago plate glass agents are still 
getting subrogations from those as- 
sured who had glass broken by the 
powder mill explosion at Pleasant 
Prairie, Wis., several weeks ago. 

The DuPont Powder Company, 
owner of the mill, has requested the 
plate glass people to defer making 
claim upon it. While it has not ad- 
mitted liability to them it has stated 
that they will not lose anything by let- 
ting their claims rest for a while. It 
is settling claims as rapidly as possible, 














We Are 


¢ 


‘We Don’t Want 
Much, 


Just the LION’S 


Share” 


Seeking 


Agents in Iowa 


Lion Bonding & Surety Co., Omaha 





IF YOU MEAN BUSINESS 


Want to Write Business 
and Build a Good Business 





OPEN NO 





Write at once for our “I. L.” Proposition. 
realize just how good the Health and Accident Business is. 
A Number of Good Territories for Live, Active Men 


who are looking for 
an opportunity to 


INCOME $359,876.45 
FEDERAL CASUALTY COMPANY, 


It will make you 


BUILD FOR THE FUTURE 


ASSETS $255,424.83 
Detrolt, Mich. 





Atre You Writing Personal 
Accident and Health 
Insurance? 


We have good propositions for producers; 
you will be backed up not only with the 
BEST CONTRACTS on the market (both 
Commercial and Industrial), but with 
prompt and just settlements; each claim 
paid will produce new business. 

Write today to 


UNION NATIONAL ACCIDENT CO. 
Lafayette Bidg., PHILADELPHIA 


James F. Flaherty, Esq., W. Van Winkle, 
President Gen’l Manager 


Unlimited Liabilities of Stockholders 


Cash Assets, $1,117,480.03 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


Employers’ Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 


BURRAS & GOODBODY 
RESIDENT MANAGERS 


626 New York Life Building 


Telephone Ran. 2347 


CHICAGO, ILL. 











NOTICE—= four years of very suc- 
~ cessful operation we are 
changing to Stock Basis. Excellent proposition 
to Stock Salesmen. 


622 Metropolitan Bidg., Minneapolis. 


R. B. Beson, President, 





but as it commenced at the scene of the 
accident it will take some time to 
reach the outer borders of the territory 
affected by the explosion. 

One of the Chicago general agents, 
while he does not profess to have 
close figures on the amount of loss 
sustained by plate glass companies in 
northern Illinois, estimates it roughly 
at $4,000 or $5,000. 





No Action Before June 

It appears to be the opinion among 
Chicago plate glass men that nothing 
will be done about the organization of 
a local conference before June. The 
companies are busy in New York 
inaugurating the district rating plan 
and the Chicago agents are so busy 
with the heavy renewals of this season 
of the year that attempted action does 
not appear opportune just at this time. 





Chicago Teams Competing 

The fact that the Continental Cas- 
ualty showed an increase in paid prem- 
iums in 1910 over 1909 of more than 
$500,000 has stimulated the Chicago 
local agency department to a wonderful 
degree. The industrial city manager 
Elkin Ginsburg, recently gave a ban- 
quet to twenty of his men. As a re- 
sult of a talk by F. D. Davy, agency 
director and City Manager Ginsburg, a 
friendly race was begun to see which 
team of ten men can produce the great- 
est amount of paid business this month. 
The teams are as follows: 

Captain, F. J. Hosher, James M. 
Feron, W. C. Raines, J. G. Geniser, R. 
H. Clark, Morris Rothstein, Val 





Schreier, Richard White, George Beck- 
sted, Herman Miller. 

Captain, J. A. Barton, Julius Knier- 
im, W. J. Whitchurch, W. H. Dixon, 
F. C. Earl, James Grach, Philip Polen, 
Thomas Sweeney, Fred Wothe, H. I. 
Schlader. 





South Omaha Saloon Bonds 


Though nearly all of the seventy- 
three saloonkeepers of South Omaha 
sought corporate surety bonds, but two 
of the whole number succeeded in get- 
ting them, for the present license year 
beginning May 1. Yet almost with- 
out exception all of the others secured 
bonds that seemed to be acceptable 
to the excise board, though it is known 
that the quality of many of them is 
doubtful. The surety companies have 
seriously contemplated an investiga- 
tion and expose of the situation, but 
have taken no definite action along 
this line, as yet. The South Omaha 
saloon business is regarded as very 
dangerous for bondsmen, due to the 
great regularity with which damage 
suits have been brought against saloon 
keepers the past year, and very often 
won against them, by lawyers who are 
specialists in this line of business. 





Mutual Liability Competition 

Considerable interest is being shown 
by the liability agents in Ohio over the 
campaign for business by the American 
Mutual Liability of Boston which is 
going after large lines in the state. In 
its letter the company states that it 
“is an association of manufacturers act- 
ing together to protect themselves 
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against suits and claims brought by in- 
jured persons, our business being con- 
ducted on the same general plan as 
that of the New England factory mu- 
tual fire companies. As we pay no 
commissions to insurance agents and 
brokers and no dividends on capital 
stock (all profits returned to our mem- 
bers in the form of dividends) our net 
rates ought to be less than the rates 
of the best stock companies.” The 
company insures annual pay rolls 
‘amounting to over $125,000 and claims 
cash and invested assets of over $850,- 
000. 


Will Hear Both Sides 

The Iowa Manufacturers’ Associa- 
tion, which will meet in Burlington to- 
day *and Friday, will give considerable 
attention to insurance. In addition to 
a paper on fire insurance by A. F. Dean, 
the Chicago rating expert, there will 
be a discussion of employers’ liability 
insurance. John A. Eddy of Des Moines, 
who has just incorporated a mutual lia- 
bility company, will present the mutual 
side, while the stock side will be pre- 
sented by Stanley L. Otis, of the Lia- 
bility Statistical Bureau of New York, 
C. H. Van Campen, of the Fred L. 
Gray Company of Mineapolis, and pos- 
sibly others. 





Casualty Company’s Report 

The New York department has given 
its report on the examination of the 
Casualty Company of America as of 
Dec. 31. Its capital is $750,000; assets, 
$2,614,056; net surplus, $218,399. The 
premium reserve is $1,049,522, and loss 
reserve, $425,102. The gain and loss 
exhibit wpows: 


Credit 
+ ay Dec. Bs BOO cpevsesed $149,180.01 
Profit on sale of stock........ 125,000.00 
SOUL OV eens 6s 0csven toes 006 $274,180.01 
Debits. 
Loss from underwriting. . -e$ 24, 202. 52 
Loss from investments........ 878.60 
Dividends to stockholders. «+ 80,000.00 
Surplus Dec. 31, 1910.......... 218, 398.89 
PE th bt an dé 0:0 0b6b60eeae oa $274,180.01 





Dissatisfaction Reported 

It is reported that some dissatisfac- 
tion has been expressed by companies 
which reinsured $900,000 of the $1,000,- 
000 bond of State Treasurer W. A. 
George of Nebraska for the National 
Fidelity & Casualty over the commis- 
sion on the deal. It is said that the 
Omaha company has held 40 percent of 
the premium on the reinsurance part 
of the liability for commissions and 
auditing fees. 





Big Policy for Pullman Company 

The National Surety has issued a 
policy protecting the Pullman Com- 
pany from loss of money by burglary, 
theft or hold-up, from the time the 
money reaches the cashiers till it is 
deposited in banks. The policy covers 
specifically in about forty cities where 
the Pullman Company has cashiers for 
amounts from $500 to $20,000. E. A. 
St. John, president of Joyce & Co.,, 
general agents of the National Surety 
at Chicago, negotiated the business. 





Automobile Insurance Grows 
Liability agents in Chicago report 
a very marked increase in the amount 
of automobile liability and property 
damage written this year over last. 
While the American Fidelity is getting 
a good amount some of the tariff offices 
are showing very large gains. 


Casualty Annex of L. & L. & G. 
Field men of the Liverpool & Lon- 
don & Globe have received intimations 
that the report that the company is 
preparing to organize a casualty de- 





Lecal agents should get prices on 


Policy Labels 


The Western Underwriter Co. 


partment is correct, and that the work 
of organization will be begun in the 
near future. It is pointed out that 
the company considered starting this 
work a few years ago, but decided at 
that time that the situation did not 
justify the step. 





Losses Due to Burglars 


The epidemic of burglaries which has 
been passing over Chicago—and has not 
passed over yet—is costing the plate 
glass insurance companies dearly. 
They get losses often where no bur- 
glary insurance is carried. One com- 
pany caught losses in one day on one 
jewelry store and two saloons, whose 
windows had been broken by bur- 
glars. Within forty-eight hours the 
window of one of the saloons was 
broken again by burglars. Other com- 
panies have reported an unusual num- 
ber of such losses in the past few 
weeks. 





Trouble With Policemen’s Bonds 


Surety underwrters in Louisville are 
having their troubles in connection 
with what appears to be a minor, but is 
nevertheless an irritating situation. A 
good many changes have been made 
in the surety on policemen’s bonds, the 
board of public safety of Louisville 
having required that the bonds should 
all be furnished by corporations in- 
stead of individuals, as was the case 
for many years. With the expiration 
of some of the surety bonds written 
by Louisville agents, not a few of the 
bluecoats changed their surety. It then 
developed that it was not possible for 
the original surety to be released from 
the bond by the ordinary methods of 
giving notice and having the notice 
filed with the board, but that it is nec- 
essary to secure dismissal in the way 
provided by the statutes, which involves 
going into court, filing a petition and 
getting an order of dismissal. The 
costs of this procedure are piling up 
on some of the agents, who have found 
that the original profit accruing from 
the business has been practically eaten 
up by these charges. If this situation 
continues it is likely that many of 
the surety men will discontinue writ- 
ing these bonds. 





Many Fidelity Losses 
Bonding compas are reporting a 
large number of fidelity losses for this 
season of the year. Inspectors for 
surety companies find it hard to ac- 
count for the situation except on the 
grounds that money has been scarce 
and amusements very plentiful. One 
inspector said recently: 

You will notice that defaulters never 
spend their ill gotten gains in a praise- 
worthy manner. It is all for. selfish 
pleasure and to gratify a spender’s love 
of show. No indeed. The races, women, 
drink, dissipation of various sorts and 
speculation in stocks are more frequently 
the cause of such deeds. I do not be- 
lieve that the so-called crime wave has 
anything particularly to do with the prev- 
alence of claims under our fidelity bonds. 
It may be that hearing so much of such 
depredations puts the ideas in somebody’s 
head but it is just a case of human 
weakness cropping out in a bunch. The 
low salary plea is no real excuse for 
defalcations. The employe wants’ the 
money so he takes it. He wants it so 
bad that he is willing to take the chance 
of getting found out. 


Have a Lunch Club 


Casualty insurance solicitors at Min- 
neapolis have organized a lunch club 
that meets every Wednesday noon: 
It is called the Indemnity Club and so 
far its meetings have been held at 
the West hotel. Talks by various mem- 
bers or by home office representatives 
of their companies are given. The club 
started with a membership of twenty. 








Sinn on Pacific Coast 

Joseph A. Sinn, vice-president of the 
Title Guaranty & Surety, is visiting 
the company’s agents on the Pacific 
coast and will visit Los Angeles, San 
Francisco, Portland, Seattle and Spo- 
kane before his return. This trip is 


EMPLOYERS’ LIABILITY “wacereuzx,™ 
Ly ear atl naa ane vias gk eerie eo Hae 


THOS. E. HANLON e. fst, Ohio, Ram -- W. Va., Tenn., 518 Walnut St., Cincinnati. 
WM. O. BRUNSKI Puree Ave., N. Clevelan d. 

THE FRANK TALLMADGE COMPANY, Cent. Wonie New } me aner! bite. Columbus. 

ro rong & STONE, Indiana and Kentucky, Talbott Block, Indianapo 

GEO GILBERT. Ill., Iowa, Neb., S. Dak. and N. Dak., 29 S. Cs Salle St., Chicago. 
CHAS. Ai GARRISON, Mich., Majestic Bldg., Detroit. 

og DURAND, Wisconsin, Mitchell Bldg., Milwaukee. z 

. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis. 


AN AGENCY CONTRACT WITH THE 


Poses 4 Title Guaranty é Surety Company 
) y SCRANTON, PENN. 


is a valuable asset to any Insurance Office 
CAPITAL STOCK, - - - - $1,000,000 


L. A WATRES, President JOS. A. SINN, Vice-Presiden 
AGENTS WANTED IN UNCOVERED TERRITORY 


HOOSIER CASUALTY COMPANY 


Lemcke Building, INDIANAPOLIS, INDIANA 


Why did we increase our business 33 per cent and receipts 60 per cent 
during 1910? Because our policy is what the people want. 
Accident, sick and death benefits are paid from any cause. 


Agents Wanted in Illinois, Michigan, Indiana and Pennsylvania 


NEW COMPANIES| The Woodmen’s Casualty Company 


or old ones needing anything in forms, Health end 


policies or accounting systems, can se- 
Accident Insurance 

















cure same, or the preparation and in- 


stallation of anything in the Casualty 


or Surety line from us. 
EXAMINATIONS and AUDITS, Un-| We want good State and District men 
derwriting Surveys and Assistance. ut once. Liberal commissions. Only ex- 


If you want good men or good men want | perienced, able, young men wanted. Address 


positions in these lines, we may be 
able to get you together. W. A. NORTHCOTT, President 
SPRINGFIELD, ILL. 


HENRY H. LOVELL 29te2#s 
IN THE LAND OF MILK AND HONEY 


The Strongest Health & Accident Insurance Company West 
of Chicago wants “dollar-a-month” agents to represent us 
in the States of Idaho, California, Oregon and Washington. 


AMERICAN CASUALTY COMPANY, Tacoma, Washington 


AILABLE ASSETS OVER $200,000.00 


PEOPLES HEALTH & ACCIDENT INS. CO. 


of GRAND RAPIDS, MICH. 


Writes most liberal policy. Gives free hospital care in case of accident 
and pays full indemnity besides. Splendid opportunities for good agents 
in Michigan. Write company for literature. 


SECURITY CASUALTY CO. 
INDIANAPOLIS 
W. Morton HarrioTT PRESIDENT E. E. GriFF1ITH MANAGER 


ACompany up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent and policyholder. 

















CAPITAL 
$125,000 





The Increase in Paid Premiums 


OF THE 


Continental Casualty Company 


H. G. B. Alexander, President 
CHICAGO 


In 1910 over 1909 was 








When one Health and Accident Insurance Company 
continues to be by far the “Largest in the World,” it 
must mean that its policies are the most acceptable to the 
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public and, therefore, the easiest to sell. 
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confine himself entirely to such local 

matters as the Pacific coast agents de- 

r a ag take up with a home office of- 
cial. 


Ouster Proceedings in Kansas 


Ouster proceedings with fines aggre- 
gating $97,000 have been begun re- 
cently in Kansas against sixteen liability 
companies, the charge being made that 
the companies have formed an illegal 
combination to regulate rates of lia- 
bility insurance and that the raise in 
rates has been ordered. Dissatisfac- 
tion with the new liability manual pro- 
mulgated is the cause of action. 


CASUALTY APPOINTMENTS 


Michigan 
Amer. Bond.—V. B. Klumpp, 
ning. 
Amer. Sur.—Charles Stuart, Schoolcraft; 
E. C. Harner, Benton Harbor. 


Pincon- 


Cont. Cas.—Charles Reamer, Grand 
Ledge. 

Genl. Acci.—F. L. Healey, Houghton. 
Ger. Coml. Acci.—H. W. Cairns, De- 


troit; D. S. Brown, Detroit. 

Ill, Sur.—W. E. L. Smith, Ypsilanti. 

Lloyds Pl. Gl.—Renfroe & Witmer, 
Brown City. 

Loyal Prot.—S. O. Reeves, Carleton. 

Natl. Cas.—H. Seidler, Detroit; F. L. 
Clark, Onoway; H. F. Badgley, Durand; 
F. W. Chamberland, Holly. 

Natl. Live St.—C. O. Squiers, Negau- 
nee. 

New Amst. Cas.—David Miller, Detroit; 
W. J. Meyers, Grand Ledge. 

N. A. Acci.—J. D,. Shelley, Colon; P. M. 
—- Port Huron; G. W. Ames, Bay 
Sity. 

Royal Indem.—Webb & Walker, Jack- 
son. 


Concentrates Its Business. 

The general agency for all departments 
of the German Commercial Accident in 
Chicago has been placed in the office of 
Charles A. White & Co., Tacoma Building. 
White & Co. have leased commodious 
quarters in the new Insurance Exchange 
building, which is to be completed on 
March 1, 1912, and in which the insurance 
interests of Chicago are to be centered. 


Licensed in Mlinois 

The London & Lancashire Guarantee 
& Accident of Toronto has been licensed 
by the Illinois department to do personal 
accident and health and plate glass. It 
has a deposit capital in New York of 
$200,000, and other assets of $99,668.70. 

A. G. McIlwaine, of Hartford, is the 
United States manager, and Charles E. 
Dox, of Chicago, is the western manager, 





To Revive Government Surety 


The Government Surety of New York 
is to be revived. Strong financial inter- 
ests have become identified with its or- 
ganization and ample capital is to be pro- 
vided. The Government Surety was in- 
corporated early last year with a charter 
providing to transact casualty and surety 
business, but its promotion was aban- 
doned for several months. 


Rearrange F. & C. Offices 

W. A. Alexander & Co., general agents 
of the Fidelity & Casualty at Chicago, 
have found it necessary to increase their 
office space on the seventh floor of the 
Corn Exchange Bank building. They have 
taken the offices heretofore occupied by 
H. P. Alford, manager of the company’s 
bonding department, adjoining their own. 
Mr. Alford has moved to the suite on the 
same floor formerly occupied by the local 
legal department, which in turn has 
moved to the eighth floor, directly over 
the claim department, these suites being 


INSURANCE STOCKS 
Quotations as furnished by 





'ANIES 
Approximate Bid Asked 


Annual Price Price 

Company Dividend P. Cc. P.C 
LS & ore 10 160 200 
Commonwealth ...... 10 326 “es 
Continental ......... 50 1025 1050 
Empire City ........ 8 190 min at 
Fild.-Phenix ........ 10 310 325 
Ger. Alliance ........ 15 300 320 
Ger. American ...... 30 600 620 
Germania (50) ...... 20 280 295 
Glens Falls ($10).... 30 1525 ee 
Globe & Rut......... 40 475 500 
Hanover ($50) ...... 4 225 te 
eee 35 700 715 
Nassau ($50) ....... 10 165 175 
Niagara ($50) ....... 20 290 305 
North River ($25)... 10 150 165 
Pacific ($25) ........ 185 een 





connected by a flight of stairs. Last year 
the Fidelity & Casualty increased its Illi- 
nois premium income about $275,000 and 
so far this year it is $100,000 ahead of 
the same date last year. 





CASUALTY NOTES 


The Western Casualty & Guaranty of 
Texas is examining the terms for ad- 
mission to Indiana. 

The Globe Fraternal Accident of Minne- 
apolis has changed its name to the Ply- 
mouth Casualty Company. 

The Hartford Steam Boiler’s Cincinnati 
office has moved to new quarters in 1604 
First National Bank building. 


The Maine Insurance Company of Port- 
land, Me., has reinsured its accident and 
health business with the Columbian Na- 
tional Life. 


The Cosmopolitan Mutual Casualty of 
St. Paul has changed its name to the 
United Business Men’s Accident Asso- 
ciation, and its home office to Minne- 
apolis. 


The Western Casualty & Guaranty of 
Dallas, Tex., is preparing to open its 
Arkansas office at Little Rock, with W. J. 
Brown, late of Beaumont, Tex., in charge 
as state agent. 


John H. Mithen, of the Mithen-Drew 
Company, general agents at Omaha for 
the Fidelity & Deposit is back at his 
desk after a severe mastoid trouble, grow- 
ing out of an attack of the grippe. 


A. M. Bumgardner has been transferred 
from Saginaw, Mich., to Springfield, Ohio. 
He is district manager for the United 
States Health & Accident and has seven 
counties for his territory. 

The Fidelity & Casualty has opened a 
new district office in the Pioneer Press 
building, St. Paul, Andrew Lilley being 
the district agent. There are seven spe- 
cial agents attached to his office. 

The $373,000 bond given by John Harte, 
contractor for the new additions to the 
central high school at Omaha, was writ- 
ten by the Wheeler & Welpton agency 
of that city in the National Surety. 


Doble & Throckmorton of Indianapolis, 
general agents for the Aetna Life in In- 
diana, have had Michigan added to their 
field, exclusive of Grand Rapids and De- 
troit. It is a live firm and has increased 
the company’s business materially. 

The Casualty Underwriters’ Association 
of Atlanta was organized at a meeting 
of casualty general agents held at At- 
lanta, Ga., last week. W. R. Mearns is 
president; W. W. Cunningham, vice-presi- 
dent, and Coke S. Davis, secretary and 
treasurer. 

The Ohio senate has refused to concur 
in the house amendments to the Green 
employers’ liability bill, and it has been 
sent to conference. The chief point of 
objection seems to be the provision that 
the employes shall pay 10 percent of the 
insurance fund. 


Vice-President J. L. Humphrey of the 
Equitable Surety was in Milwaukee the 
latter part of last week and it is under- 
stood placed the general agency of the 
company with John A. Eldred, general 
agent of the Ocean Accident for Wiscon- 
sin. Mr. Eldred was general agent of the 
United Surety. 


William M. Henderson, agent, and Gree- 
ley E. Carr, special agent, Minneapolis, 
announce their taking the special agency 
of the credit insurance department cf the 
London Guarantee & Accident. This is a 
proposition which has been handled to 
some extent in the past in that section, 
but they anticipate pushing it strongly. 

The German Commercial Accident has 
gotten out a new form of industrial pol- 
icy conforming to the standard require- 
ments of the states that have the new 
law. It is brought right up to the minute 
The company’s industrial department has 
about doubled its writings so far this 
= compared with the same period of 
ast. 


The Equitable Surety Company has ap- 
pointed Leonard C. Jones and the Fld- 


ridge Agency Company of Denver to be 
general agents for Colorado, Wyoming 
and New Mexico. Oscar J. Ricketts is 
appointed agent in the District of Co- 
lumbia, the Wallace Insurance Agency at 
Kansas City, Mo. and 8. L. Russeil & 
Co. at Seattle. 


J. W. Harrison, agent of the American 
Fidelity at Hutchinson, Kan., executed the 
bond of $50,000 for the city treasurer. 
His" bid was $125. Five other agents bid 
$175 each. The city council seemed sus- 
picious because of the difference in rates, 
but was satisfied when it got a report 
from the state insurance department on 
Mr. Harrison’s company. 

The Ohio house has indefinitely post- 
poned consideration of the Black bill to 
reimburse the state treasurer for premium 
on his official bond. This puts an end, for 
the present, of the effort to get around 
a ruling by former Attorney General Den- 
man that all official bonds are part of an 
incoming official’s qualifications, and as 
such, the expense must be borne by him. 

The casualty companies in the east re- 
port an enormous volume of new liability 
business. “A great portion of this busi- 
ness does not strike me as healthy,” said 
a liability underwriter. ‘Conditions in 
the field may be described as feverish. 
Policies are issued one day and are re- 
turned the next with the statement that 
— been written elsewhere at differnt 
rats.” 


The firm of Taylor & Groweg, consist- 
ing of Edward W. Taylor and Karl F. 
Groweg, has been appointed general 
agent for the accident, health and lia- 
bility department of the Aetna Life at 
Salt Lake City, Utah. Their territory 
comprises Utah and several counties in 
Idaho. They have also been appointed 
general agents of the Aetna Accident & 
Liability for Utah only. 


Liability underwriters are congratulat- 
ing themselves that the liability loss re- 
serve law formulated by the special com- 
mittee of the National Convention of 
Insurance Commissioners has already 
become a law in several prominent states 
as follows: Massachusetts, Connecticut, 
Minnesota, New York and Washington, 
The form of, the bill received the ap- 
proval of the liability companies before 
it was introduced. 


The North American Accident of Chi- 
cago is writing a special accident policy 
on professional baseball players, to pro- 
tect the management against the loss of 
their services by accident during the 
progress of the game. The rate is slightly 
higher than that for ordinary accident 
insurance, owing to the special hazards 
of the business, although the players are 
only covered while actually in the game 
and during the playing season. 


The General Accident has concluded 
arrangements with the Typothetae of 
America to write accident and sickness 
insurance on employees of its members. 
One provision of the contract is that 
where all employees of a plant are in- 
sured the employers’ liability will be as- 
sumed without additional premium, Harry 
Cc. Sommers will represent the General Ac- 
cident at Typothetae headquarters in 
Philadelphia. He formerly filled the 
same position for the Phoenix Preferred 
Accident, which terminated its arrange- 
ment along these lines. 











NEWS OF FIRE PROTECTION 


SPLENDID WORK IN MISSOURI 





Improving Fire Alarm System for Kan- 
sas City—Ordinances Prepared for 
Small Towns 


The Missouri Fire Prevention Asso- 
ciation is doing splendid work toward 
securing good ordinances in the various 
towns of the state, and especially in 
securing a proper fire alarm system at 
Kansas City. In fact, when the im- 
provements in the Kansas City alarm 
system, due to the efforts of the asso- 
ciation are completed, the system will 
be better than standard. The circuit 
wiring is all being remodeled and va- 
rious details are being brought up to 


top notch. 
For the purpose of securing the 
adoption of proper ordinances, fifty 


towns of the state have been assigned 
to various members, who will make 
personal visits to the towns in order 
to interest the local authorities. The 
work has been in progress for some 
two months and it is believed that a 
great many towns will adopt and en- 
force the ordinances. 

Model ordinances on the following 
points have been printed and are being 
distributed: 


To prohibit the erection or use of tile, 
terra cotta, cement block, brick-on-edge 
or metal flues. 

Regulating the storage of gunpowder 
and other high explosives. 

Regulating moving picture shows. 

Establishing “fire limits” and regulat- 
ing the construction of buildings therein, 

Regulating the storage and handling of 
crude petroleum, benzine, benzol, gaso- 
lene, naphtha, ether and other like vola- 
tile combustibles or their compounds, 

Regulating the burning of refuse. 

Providing for the inspection of prem- 
ises within the corporate limits for the 
detection of fire hazards prohibited by 
ordinance. 

Prohibiting the accumulation of in- 
flammable waste materials and regulating 
care of ashes. 

To establish the office of electrical in- 
spector, to regulate and define the duties 
of such office and to establish rules and 
regulations concerning electrical wiring 
and appliances. 


— 


Volunteers as Deputy Marshal 

The Chicago Evening Post, the out- 
let for the fulminations of Colonel 
George H. Holt of the Policyholders 
Union, etc., etc., last week printed a 
statement of a “fire insurance man- 
ager” declaring that the Illinois fire 
marshal law could be put into effect 
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The BOWSER System 


Fireproof Storage 


of Gasolene and Oils 


That the most inflammable liquids can be handled with absolute 


safety is conclusively shown by the Bowser record: 


Over 500,000 


Bowser storage systems have been sold during the past 25 years, 


and not one of them has ever caused a fire. 


118 Bowser gasolene 


outfits were dug out from the ruins of San Franeisco and emptied 


of their contents. 


Not one exploded. 


In the face of the fires 


caused almost daily by explosions of gasolene and other liquids, 


this is a remarkable record which should be borne in mind by 


insurance men and users ef oil alike. 


The outfits procure the measu 


re of safety ree by the National Board of Fire 
Underwriters and comply with all local ordinances. 
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without waiting for a legislative ap- 
propriation, by appointing deputies 
without pay. The author of the state- 
ment took occasion to cast a slur on 
Fire Marshal Doyle and Attorney Os- 
car B. Ryon of the insurance depart- 
ment. It was generally believed that 
the statement could as well have been 
ascribed to “an officer of a life com- 
pany,” a “a prominent lumberman,” “a 
suburban waterworks official,” “a 
sprinkler equipment investor” or “a 
well known tax dodger.” 

Walter R. Ruegnitz, chief inspector 
for the Policyholders Union, has now 
made application to Mr. Doyle for ap- 
pointment as a deputy without pay. 
The Post says hie is strongly endorsed 
by the Policyholders Union, and is 
prepared to give bond, if required. 





Fight Thresher Law 

A new law in Michigan provides that 
all threshing machine outfits must in- 
clude fire extinguishers, with spark ar- 
resters on the engines; also that no fire 
shall be started under any engine 
standing within 100 feet of any building 
or stack, unless the spark arrester is 


down. The state threshermen’s. as- 
sociation is preparing to fight the 
measure and Commissioner Palmer, 


who is also state fire marshal, will 
give the association a hearing before 
any steps are taken to enforce the law. 





FIRE PROTECTION NOTES 

An automobile fire wagon will be added 
to the equipment of the Battle Creek, 
Mich,, department June 1. 

New York City has given the Star Elec- 
tric Company of Binghamton, N. Y., the 
contract for putting in 150 fire alarm 
boxes. 

The city of Atlantic, Iowa, has pur- 
chased the water plant and will operate 
it in the future. he plant is valued at 
$72,000. 

The fire protection facilities at Wausau, 
Wis., have been greatly increased by the 
addition of two new fire stations which 
have been placed in commission. 

A new 3,000,000 gallon pump has been 
purchased for the Ann Arbor, Mich., 
waterworks and will replace two smaller 
pumps at station No. 1, up the river. 

Searcy, Ark, has organized a volunteer 
fire department, with one company, and 
the second comnpany will be organized 
soon. C, M. King was elected captain. 

Malvern, Ark., is preparing to install a 
system of waterworks. The plans and 
specifications by the Sequoyah Engineer- 
ing Company of Fort Smith call for an 
expenditure of $39,800. 

Members of the Milwaukee fire depart- 
ment recently testified before the com- 
mon counci! committee on the fire depart- 
ment, that the flre hose bought by Pur- 
chasing Agent Henry Campbell, at a 
saving of $1,400 to the city, unsafe. 

Memphis, Tenn. has put a new fire 
company into service. It is No. 12 and 
is located at Lamar boulevard and Wood- 
ward avenue, in the suburbs. It is the 
third company which has been placed in 
outlying residence districts lately. The 
company is equipped with engine, hose 
wagon and a crew of twelve. 

Flaws have been found in the safe-and- 
sane-Fourth ordinance prepared for pas- 
sage by the Indianapolis city council. It 
is said to be invalid because it permits 
the sale of fireworks on the Fourth and 
not on other days without a special per- 
rait; it permits the fireworks in one part 
of the city and not in another and it 
gives the board of public safety discre- 
tionary power in the matter of permits to 
use fireworks. The city, it is said, has 
no power to enact such a law or to en- 
force it. 





Provides for Joint Committee 
Springfield, Ill., May 10.—(Special.) 
—The house of representatives of the 
Illinois general assembly today passed 
a resolution providing for the appoint- 
ment by the speaker, of a committee 
of cight members, five from the house 
and three from the senate to investi- 
gate the fire insurance situation in this 
state with special reference to rates 
and report to the next general as- 
sembly or to any special session of the 
present assembly that may be called. 
Senate bill No. 92, a valued policy 
act for fire companies, was killed by the 
house committee on insurance today. 





W. L. Perrin & Son have been appointed 
New York metropolitan district agents of 
the Ohio Farmers, Leroy, Ohio, which has 
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PRODUCT OF GRIST MILL 


LAWS PASSED IN MINNESOTA 





Examinations to be Made by Depart- 
ment Employes—Reorganize Fire 
Marshal Departments 





The following is a summary of the 
laws passed in Minnesota by the legis- 
lature of 1911: 


Chapter 386. This act was passed with 
the intention that examinations of in- 
surance companies, as far as possible, be 
conducted by examiners employed in the 
insurance department and authorizes the 
commissioner to employ three additional 
examiners as he may deem _ expedient. 
There will probably only be taken on one 
additional examiner in the near future. 
Whenever it is desirable that examina- 
tions of companies be made by examiners 
other than those employed in the depart- 
ment, the act provides that the commis- 
sioner may file the names of actuaries 
with the secretary of state twice a year 
and select examiners from this list. 

The contingent fund of the department, 
which is fixed at $2,500, provides spe- 
cifically the purposes for which the con- 
tingent fund shall be used and a sum of 
$500 of the contingent fund is set aside 
to be expended within the discretion of 
the commissioner for any purposes which 
he may consider “necessary, helpful or 
advantageous” to the department, and is 
intended to cover his expenses in attend- 
ing conventions and committee meetings 
of insurance commissioners. 

The publication of the monthly bulletin 
by the department will be continued un- 
der the new act, as the expenses con- 
nected therewith will be expended from 
the $500 above referred to. 

Assessment Life Companies 

Chapter 211. Is an act to provide that 
domestic assessment life insurance com- 
panies providing for funeral benefits not 
exceéding $200 need accumulate a_ re- 
serve of $5,000 only, whereas heretofore 
they were required to set aside 10 percent 
of the gross premium receipts each year 
as reserve until the same should amount 
to $25,000. 
Chapter 226. Is an act passed in the 
interest of the Degree of Honor. This 
fraternal order has a grand lodge in 
Minnesota, with a superior lodge in South 
Dakota. The order is desirous of com- 
bining the benefit department of the 
grand lodge with the superior lodge, and 
the act provides that the commissioner 
may, in his discretion, permit such a 
merger. 

Chapter 315. Amends section 1607, re- 
vised laws of Minnesota 1905, and is 
known as the liability reserve bill, which 
was recommended for passage by the In- 
surance Commissioners’ Convention. It 
requires an additional reserve to be kept 
by liability companies to that which is 
required under the present law. 

Chapter 812. Provides that proofs of 
loss may be served upon the commis- 
sioner of insurance in the same manner 
as process is now served upon the com- 
missioner, 

Safety Fund Law 

Chapter 263. Amends Chapter 437 of 
the general laws of 1909 relating to the 
establishment and maintenance of safety 
funds by companies transacting fire in- 
surance business. The act provides that 
only in case the aggregate surpius, in- 
cluding the guaranty surptus and special 
reserve fund, is not reduced to an amount 
below the sum equal to twice the capital, 
ean a dividend exceeding 19 percent be 
declared. 

Chapter 203. Known as the state fire 
marshal law, is patterned after the Chio 
law relating to the prevention of unjust 
discriminations in fixing fire insurance 
premiums and the prevention of fires. 
The new act contemplates a complete re- 
organization of the present state fire 
marshal department. At the present time 
the fire companies are taxed one-quarter 
of 1 percent of the gross premiums col- 
lected in the state for the maintenance 
of the fire marshal’s department. About 
$18,000 was collected in 1910, of which 
amount about $6,000 was given to the 
fire marshal, the balance going into the 
state treasury. 

Under the new act the entire amount 





just been admitted to New York state. 


Commercial and Thompson Aves. 


THE SWEM GAS MACHINE Co. 
GOOD FIRE PROTECTION PROPOSITION 


WANTED: Fire Insurance Agents to work as side line—only in small towns. 


Write A. P. RICKMIRE, 


President and Manager 
WATERLOO, IOWA 





Agents 


kind. 


WAKE UP—render some real service to the assured. 
Make a few inspections—see how many of your cus- 
tomers could use fire doors. We make the approved 
RICHMOND SAFETY GATE COMPANY > 
RICHMOND, INDIANA 





department, can be expended by the fire 
marshal for the above purposes. 


Wisconsin Bills Signed 

A number of insurance bills have 
passed the Wisconsin legislature and 
become law by the signature of the 
governor, as follows: 

Authorizing a division of commissions 
between agents licensed to write the same 
kind of business. 

Authorizing the consolidation of fire 
insurance companies of the state. The 
Milwaukee Mechanics and Milwaukee Fire 
have already taken advantage of this act. 
Authorizing the publication of a notice 
for reinsurance once in each week for two 


— instead of daily as under the old 
aw. 


Standard provisions bill for health and 
accident policies. 

A bill laying down conditions under 
which a fraternal can do business in the 
state when it has not assets enough to 
be regularly admitted. It can continue 
business with its old members and can 
write new members at certain rates. 


Iowa Measure Is Signed 

Governor Carroll of Iowa _ has 
signed the omnibus insurance bill in- 
tended to correct several ambiguities 
in the insurance laws. He withheld 
his signature for several weeks on ac- 
count of a new ambiguity that threat- 
ended to play havoc with the business 
of the fire companies. The new law 
provides that such companies may re- 
insure “in companies only authorized 
to do business” in Iowa. The governor 
feared that this would limit reinsurance 
to companies that were not licensed 
in other states. Attorney-General 
Cosson, however, gave an opinion that 
the courts would hold the legislative 
intent to be that reinsurance may be 
effected in any companies authorized in 
the state, and Auditor Bleakly an- 
nounced that the rulings of the de- 
partment would be along the same 
lines. 





News About Companies 





(CONTINUED FROM PAGE 2) 


business with Henry W. Brown & Co. of 
New York as United States managers. It 
will belong to the Western Union, and will 
only plant agencies at first in the larger 
cities. Officials of the company are tour- 
ing through the country, investigating 
conditions before making the deposit. 
- * * 

Rio Grande Fire, San Antonio, Tex.— 
The company has been examined and li- 
censed by the Texas department. It has 
$297,699 of assets, of which $200,000 is 
capital and the rest surplus. 

* ” * 

Western & Southern Fire, 

City—This company which 


Oklahoma 
now only 


operates in Oklahoma will possibly en- 





levied for the purpose of maintaining this 


HANDLED SOLE AGENCY DEALS 


How Buffalo Locals Dealt With Read- 
justment—Necessitated by Single 
Representation Rule 








Buffalo, N. Y., May 9.—(Special Cor- 
respondence)—This city shows the re- 
sult of handling local conditions in a 
broadminded way. All the agents here 
are in the board except one, and he 
is not very aggressive. The sole agency 
rule prevails and the smaller agencies 
are loud in their praise of the way the 
big leading agents looked after their 
interests, 

When the rule was proposed the 
smaller men were afraid that they 
would not have companies enough and 
would be put out of business. The 
local agents appointed a committee 
called the protective and adjustment 
committee. When the elimination of a 
double header threatened to cramp an 
office’s facilities this committee would 
go to another office that had more com- 
panies than it needed and induce it to 
give up one. The committee is sup- 
posed to listen to all complaints, but 
though ten meetings have been held 
since Buffalo went on a sole agency 
basis, not a complaint has been made. 
Some big companies, both union and 
nonunion, have written the committee 
asking it to recommend an office with 
which it might place its agency. 

The agents are all feeling in good 
humor and expecting to entertain the 
National association in July in great 
shape. 





New Jersey Fire’s Organization 

The New Jersey Fire has not joined 
any organization as yet, but is now 
writing business in New York through 
the Whilden & Hancock office. The 
New Jersey is now admitted to Ten- 
nessee, D. Cliff Stone, of Nashville, 
being state agent. It is writing in 
Louisiana through H. S. Kaufman, of 





$5,000 Policy for $12 a Year. 


Low cost accident insurance for pre- 
ferred risks. A $5,000 policy for twelve 
months for $12. Officials and agents of 
life companies are in the preferred class 


rates offered by the States Lloyds of 
Chicago. Dee A. Stoker, Hartford Build- 
ing, Chicago, will tell you more about this 
if you ask him. He has satisfied himself 
and many others that by eliminating a 
large amount of red tape and expense, and 
by accepting only select business, this can 
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New Orleans, as general agent, and 
in Arkansas through Arnold, Raines & 
Co., of Little Rock, general agents. 
The New Jersey Fire expects to have 
additional capital of $200,000 paid in 
shortly and will enter Ohio and other 
middle western states. 





April Fire Loss 


The fire loss of the United States and 
Canada for the month of April as com- 
piled from the records of the Journal 
of Commerce shows a total of $17,670,- 
550. The following table gives a com- 
parison of the fire losses of the first 
four months of this year with those 
of the same mouths of 1909 and 1008. 


909. 1910. 1911 
- -$22, 735, 000 $15,175,400 $21, 922.450 
Feb. ... 16,131,000 15,489,350 16,415,000 
March . 13°795,400 18,465,550 31,569,800 
April .. 19,345,300 18,091,800 17,670,550 


Total $72,006,700 $67,222,100 $87,577,800 

The Bangor fire was the principal blaze 
of the month and is charged with a loss 
of $3,500,000. Notwithstanding the in- 
clusion of this sum the losses for April, 
1911 are lighter than those during April, 
1910 and 1909. The fire insurance com- 
panies lost $2,250,000 at Bangor, but it 
was very well divided, so that no com- 
pany suffered more than it could com- 
fortably pay. 








Vacancy Clause 
_The Washington Supreme Court _in 
Silver vs. London Assurance (112 Pa- 
cific Reporter 666) holds: 
Vacancy clause—Watchman in charge 
of building is sufficient occupancy within 
provisions of policy 


Insurable interest_—Finding of jury for 
plaintiff (necessarily passing on ques- 


a of ownership in plaintiff estab- 
shes. 

Temp breach—Only suspends oper- 
ation of policy while condition was 


broken—does not apply to loss occurring 
at time when there is no breach. 

iption—Words stating present uSe 
are not warranties of future use, but 
merely words of description. 





New Pennsylvania Arrangement 

Pettibone & Krouse of Philadelphia 
have resigned the general agency of the 
Western & Atlantic Fire for Pennsyl- 
vania, and all agents in that state will 
report direct to the home office of the 
company. Chas, A. Rowland, of Crafton, 
Pa., has been appointed special agent for 
that state. 





Thomas L. Parquar—Thos. L. Farquar, 
eastern special agent of the Newark Fire, 
has been appointed agency superintend- 
ent of the company. 


MISCELLANEOUS NOTES. 


The National Cigar Leaf Tobacco As- 
sociation at a recent convention at Lan- 
caster, Pa., voted to establish an insur- 
ance bureau through which insurance 
could be obtained by all classes of to- 
bacco industries. 

The Boston Board has voted to accept 
the proposition of the Eastern Union as 
to the sole agency plan. Ratification prob- 
ably will be considered at a meeting of 
the executive committee of the Eastern 
Union called for Friday. 

The Continental and the Fidelity Phe- 
nix will shortiy organize a joint auto- 











Prominent Chicago Agents 


Members of the Chicago Board of Underwriters 
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with Guarantecd Underwriters. 


GRITCH ELL, MILLER, 
WHITNEY & BARBOUR 
25s. Le Salle Street, Chicago 








ae A. NEWTON ®& CO. 


29S. Le Salle Street. CHICAGO 


Agents for Newark Fire, Newark, N. J.. Capital Fire 

rd, N.H.. State Fire, (Ltd.,) Liverpool, Eng.. 
Nationale of France, Pot Williamsburgh City Fire. 
New York, Virginia F. & M.. Richmond. ‘Also Special 
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mobile department, which will be in 
charge of William T. Koehler, who was 
formerly manager of the automobile de- 
partment of the Royai. 


A meeting of the committee on blanks 
of the National Convention of Insurance 
Commissioners will be held in New_York 
City, probably at the Manhattan Hotel, 
May 15. Meetings of several other com- 
mittees of the insurance commissioners 
will also be held at that time. 


At its meeting to be held at Stockton 
May 11-13, the California association may 
consider withdrawing from the National 
Association of Local Fire Insurance 
Agents, it being felt by some members 
that the state association could better 
devote all its funds to local conditions, 
= vary considerably from those in the 
eas 


In spite of all the bills bearing upon 
insurance which were introduced in the 
Tennessee legislature, not one became a 
law. The only bill which became effective 
having any bearing on the insurance situ- 
ation is that providing for the election of 
the state treasurer by popular vote for 
a term of four years. The treasurer is 
ex-officio insurance commissioner. 

An organization has been formed in 
Brooklyn among the brokers to fight the 
Hoey bill which would charge a heavy 
license fee for insurance brokers. The 
bill is still pending before the legisla- 
ture and a committee of five has been 
appointed to appear at Albany and argue 
against its passage. The New York 
brokers are expected to cooperate and 
big | likely bring strong political influence 
to bear. 


GENERAL SOUTHERN NOTES 


The Texas department has examined 
the Rio Grande Fire of San Antonio, and 
pronounced it in satisfactory condition 
for beginning business. It has $297,696 
paid in, $200,000 of which is in capital 
stock and the rest in surplus. 

It is reported that the attorney-general 
of North Carolina on request of local 
agents has ruled that agents in that 
state can make voluntary requests for 
graded commissions, stating that they 
do not represent companies paying a dif- 
ferent rate of compensation and not come 
in conflict with the law. 








The Tennessee Mutual Fire has begun 
operations in middle Tennessee. It is 
confining its business to farm property 
within a radius of sixty miles of Nash- 
ville, where the officers of the company 
are located. The company was chartered 
last January and began writing business 
this month. 





Boyal and Queen Meeting 
The managers of the Royal and Queen 
in this country will hold their annual 
meeting at Hot Springs, Va., May 22-24. 


| POINTERS os 


FOR LOCAL AGENTS. 








“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six years, 
thoroughly classified and indexed for quick 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 
The Western Underwriter. 

Question—We are desirous of obtain- 
ing information in regard to the insur- 
ing of motercycles and would be 
pleased for any aid which you might 
give us. We wish you would send us 
the name or names of any company or 
companies that would write floater fire 
policies on motorcycles. Numerous 
owners of these machines in this city 
have been inquiring for fire insurance 
of this kind; but it seems as if there 
is no place they can get it. e 

Answer—Neare, Gibbs & Co., of Cin- 


cinnati and Platt, Yungman & Co. of 
Philadelphia will issue floaters on motor 
cycles, but do not include the theft fea- 
ture. Otherwise the regular automobile 
floater prevails. 


Question—We. would inquire if you 
can tell us where we can place coverage 
on White steam automobiles, meaning 
you will understand insurance against 
fire, lightning, theft, etc, and not the 
liability form of contract. 2 

Answer—We doubt very much 
whether you can secure an automobile 
floater on White steamer automobiles. 
The experience of companies on these 
automobiles has been very disastrous 
and the hazards are greater than those 
whose motive power is gasolene or elec- 
tricity. We asked an automobile insur- 
ance expert here in Chicago, what com- 
panies write the White machine and he 
tells us that he does not know of a 
single one that would accept the risk. 


Question—Will you please be kind 
enough to give us the name of a com- 
pany or general agent in this section 
that can write a fire and theft policy 
on an automobile used for livery pur- 
poses, such as city driving and taxicab 
service? The writer has a_ custo- 
mer engaged in business in this city 
who makes a business of the work re- 
ferred to above but we represent the 
Old Colony, and it does not write fire 
and theft policies on machines used for 
the purpose specified. 

Answer—Most of the companies writ- 
ing automobile floaters will take a taxi- 
cab if it is an acceptable risk, as will 
London Lloyds. The Hartford, Com- 
mercial Union, Stuyvesant and others 
write this class. The companies de- 
sire to know the car number, make, 
year manufactured, model, horse 
power, purchase price and amount of 
insurance desired. In the smaller cities, 
second hand taxis are frequently used 
and they are not considered desirable 
risks. However, if your customer has 
a standard car and it is not too old, it 
can readily get protection. Address 
some of the advertisers in this paper, 
who write automobiles. They are all 
reliable agencies. 


Question—A insures his property for 
$12,000 for three years. At the end 
of one month he sustains a loss of 
$7,200, the amount of the loss being 
agreed upon by the insured and the 
representatives of the insurance com- 
panies, But the adjusters representing 
the companies claim the companies 
have the right and will take up the pol- 
icies and cancel them. A claims that 
there should be an endorsement made 
upon the policies reducing the $7,200 
by reason of losses sustained and that 
the balance of $4,800 should remain in 
force for the unexpired thirty-five 
months. 

Answer—When a loss amounts to 
over 50 percent of the face of the pol- 
icy it is customary to take up the pol- 
icies without paying any return pre- 
mium. We believe, however, that tech- 
nically the assured in the case you cite 
is correct and he is entitled in strict 








The Highest Class o 


Central Insurance Co. of London? 
Northwestern of Liverpool 


after the capacity of 


adjusted and paid through this office. 
Prompt attention. 





Contracts 
Underwriters at Lloyd's. London. 





Keep this ** Ad""—You may Need our Facilities 


Liverpool Victoria Insurance Corp., Ltd. I 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


Only legitimate surplus lines at f ull tariff rates entertained on the heavy value risks 
the local agents is exhausted.—Your business protected.—Strong 
Companies.—Standard form policies issued without a Warranty Company.—Losses 


f Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following jhigh-class’ English 
Companies for SURPLUS BUSINESS: 


Essex & Suffolk Equitable of England 
Legal Ins. Go. of London 
Gresham of London 


pplications in Central and Western States should be addressed to 


HERBERT DARLINGTON 


39 S. La Salle Street, CHICAGO 


law to hold the policies for the reduced 
amount or to receive the unearned pre- 
mium on the remaining $4,800 for the 
thirty-five months still to run. 


DIRECTORY OF 
Independent Adj usters 


COLORADO 


ae BE. VWILSOon 
801 Gas & Electric *Senve 


Denver 
Territory: Mountain field and Black Hills. 
(Also consulting underwriting authority) 


LLIN 
AITLAND 
Boom = inatt Life = 4 
hone Cent. 
ADJUSTER OF TIRE. LOSSES 
ILLINOIS 
Quincy Adjustment 
and ae auilaion Bureat 
GEORGE C. GIDL, "eskeer 
ILLINOIS 
CHAS. P. ENGELMAN 
19 South Lea Salle St., Chicago 
Adjuster of Fire Losses for Companies 


ILLINOIS | 
-M. HUFF 


10 oe Wont ‘Monroe Street, Chicago 
Telephone Central 4304 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
Cc. - TAYLOR 
19 South Py “galie Street, Chicago 


Phone Randolph 1364 
FIRE AND AUTOMOBILE LOSS#4S 





























Adjuster of Fire and Inland Marine Losses 


l1OWA 

IOWA ADJUSTMENT CO. 
206-8 Des Moines Life Bldg., Des Moines 

H. H. McGUIRBE, Manager 
GEO. C. NEWMAN, Chief Adjuster 
KANSAS 
ALEX. Ss. HENDRY 
MoPherson 

Adjustments—Field Work—lInspections 
KANSAS 


WARREN gp ht BUERAU 
BR. B. Warren, and Adjuster 


Wichits. 
FIRE LOSSES 














KANSAS 
vicTtos A. SMITH 


ADJUSTER OF FIRE LOSSES 
Field: 8S. E. Kansas and 8. W. Missouri 


KENTUCKY 
SAM H. CROMWELL 
Heuderson 
Southwestern Kentucky, West Tennes- 
see, Southern Indiana, Illinois 


MICHIGAN 
401 Ashton Bldg. Grand. maptds 
Long Dist. Phones: Bell 110; Cit. 1278 
ADJUSTER OF FIRE LOSSES 


MICHIGAN 
ALL 











EN C. FP RINE 
Kalamazoo 


FIRE AND AUTOMOBILE LOSSES 
MICHIGAN AND NORTHERN INDIANA 
MICHIGAN 

wy. &. WRIGHT 
10 Harlow Block, a 
Telephone 70 

ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 

ee — & WRIGHT 

Sixth St., Port Huron 
pA A and Inspections 
Telephone 636 
MINNESOTA 
INO. B. LEE CoO. 
15 North Fourth &t., 
ADJUSTER OF FIRE LOSSES 


MISSOURI 














FIRE AND TORNADO LOSSES 





MISSOURI 
CHAS. E. Ry a ag 
1122 Pierce Building, St. Louis 
Tel. Olive 2114 


Fire Losses Twenty Years’ Experience 


MISSOURI 
CHARLES A. WALSH 
717 American Trust Bldg., Kansas City 
ADJUSTER OF FIRE LOSSES 


OHIO 
CHAS. F. KNECHT 
9 East Second St., Dayton 
ADJUSTER OF FIRE LOSSES 


OHIO 
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Home SS fan A- offi: Bell, 18 





Adjustments and Special Inspections 
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CHICAGO 
LARGEST 
ILLINOIS 





CHICAGOS 
GREATEST 


INSURANCE IN FORCE 
OVER 


$54,000,000.00 





WANTS GOOD MEN 
WILL PAY THEM WELL 





THE FEDERAL LIFE desires a high- 
grade, self-reliant man as Manager 
of its Cincinnati office, with jurisdic- 
tion over adjoining territory in Ohio 
or Kentucky or both. Liberal first 
year and CONTINUOUS renewal 
commissions. Apply at once to 


ISAAC MILLER HAMILTON 
President CHICAGO 














OVER 9,500,000 


Ordinary and Industrial 
Life Insurance policies 
are now in force in 


THE PRUDENTIAL 


Write us about an 
Agency 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Incorporated as a Stock Company by the State of New Jersey 
JOHN P. DRYDEN, President Home Office, NEWARK, N. J 





THE NORTHERN LIFE 


Insurance Company 


OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 


Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions and choice territory. 
Have you Ambition and Ability? Come and grow up with 


A RAPIDLY DEVELOPING COMPANY 














The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President, CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Issues All Standard Forms of Ordinary $500 to $10,000 


FIRST IN BENEFITS TO POLICYHOLDERS 
MAXIMUM DIVIDENDS MINIMUM NET COST 


THE MUTUAL LIFE 


Insurance Company of New York 
Paid Policyholders in 1910, $56,751 ,062.28 
Apportioned for Dividends in 1911, $1 3,539,333.07 
For terms to producing agents, address: 


GEORGE T. DEXTER 


2nd Vice President 




















SURPLUS INCREASED IN NINETEEN HUNDRED AND 
TEN, TWENTY-THREE PER CENT. 


$213,000.00 


IF YOU ARE NO NOT A GENERAL AGENT, WHY NOT BE ONE? 
unicate Direct with the Home Office of the 


Pittsburgh Life and Trust Company 


W. C. BALDWIN, President 








we ee eee 34 Nassau Street. NEW YORK, N. Y. 
1889 $57.512.00 $ 430 
ec ec en 
1906 oy 3 1,198,996.96 95,715,205, A GENERAL ee ee THE STATE OF 
1 4,869 2.22 2,103, 95. 44, ’ For one of the best Old Line Companies i i 
panies in America. 
1910 5, 614, 764 2,693,267 49,245,028 Address 69-S, Care The Western Underwriter. 
ASSETS $28,839,859.97 LIABILITIES $21,670,831.92 
ASSETS IN EXCESS OF ALL LIABILITIES TO THE STATE LIFE INSURANCE COMPANY 
POLICY HOLDERS 
Not the Oldest : Notthe Largest : Just the Best 
$2,169,028.05 NINE MILLION DOLLARS 


Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. Provides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President 
Men Who Can ‘‘Do Things’’ 1231 State Life Building 








THE OHIO STATE LIFE 


everywhere, because of the protection 
ee eae See Se genase & Se he. 
pany’s funds tira the administration of the Okio department, 
as the very best in the country. The business 
getter appreciate the advantages. 
To the agent contemplating a permanent cenmection address 


THE COMPANY, - - Columbus, Ohio 














THE LINCOLN LIFE 


Is a clean, progressive, successful company. The Pocket Index tells 
the story. Up-to-date licies. Nonforfeitable renewals to good 
men. Operates in Soins. Ohio, Michigan and Pennsylvania. 


Address HOME OFFICE, FORT WAYNE, IND 
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HE Penn Mutual’s recent bulletin 

explodes some of the old-time theo- 

ries as to cash surrender values. It 
has long been held that companies in pay- 
ing the full reserve from the third 
year on make it easy for the healthy 
policyholder to retire while the im- 
paired lines remain, thus causing a se- 
lection against the company. The Penn 
Mutual says that the experience of any 
stable, reputable company disproves 
the theory. 

The second oft-repeated postulate 
was that if a risk is withdrawn it 
should be penalized sufficiently to pro- 
vide the expense fund of replacing the 
vacancy. The Penn declares this state- 
ment is adamantine. It claims that a 
member should not be allowed to with- 
draw until he has paid his way. For 
this reason the Penn does not be- 
lieve it just to other policyholders to 
allow a cash surrender at the end of 
the first year, because the reserve up 
to that time has been for the most 
part put up from surplus. Within 
three years’ time the policyholder has 
earned his way and is entitled to his 
equity. 

The Penn sees no just reason for 
continuing a surrender charge during 
ten or fifteen years. The liberality of 
companies as to surrender has doubt- 
less caused many more lives to become 
protected. The absence of cash sur- 
render privileges in old policies, as 
the company points out, obstructed the 
growth of life insurance. 

The moral of the Penn’s comment is 
that American life companies have al- 
ways been in the front ranks of pro- 
gression. They have met the needs of 
the day and adjusted themselves to the 
existing conditions. Legislation has in 
almost every instance followed the vol- 
untary action of companies. They have 
been quick to give the policyholder his 
equities and have introduced policy 
conditions of advantage to the hold- 
ers and yet kept within safe bounds. 





At the recent meeting of the Equita- 
ble directors when W. A. Day was ad- 
vanced to the presidency, the subject 
of mutualizing the company came force- 
fully to the front. It seems that all 
interests favor mutualization. Insur- 
ance Superintendent Hotchkiss of New 
York is pledged to it, and is growing 
impatient at the delay because he thinks 
some special legislation will be needed. 
He desired to have the present legis- 
lature pass any bill that will be re- 
quired, and this has been done. 

He pointed out the possible dangers 
in the $100,000 stock controling such 
vast funds and stated that justice to 
policyholders demanded the retirement 
of the capital. 

Doubtless there are intricate legal 
difficulties to be overcome. There are 
vested interests that have to be con- 
served and minor shareholders object- 


ing could seriously complicate mutual- 
ization proceedings. 

It is believed the directors are sin- 
cere in their assertions, and it is hoped 
all possible haste will be employed in 
bringing about the desired end. The 
Equitable should be controlicd by its 
policyholders. The small capital will 
always expose it to danger. J. Pierpont 
Morgan, the present owner of the ma- 
jority stock, may during his life, al- 
ways be willing to surround the policy- 
holders with effective safeguards. Mr. 
Morgan is well along in years and at 
his death the company will pass to 
other hands.. It is this uncertainty of 
control that it is desirable to eliminate, 





There is no more disturbing feature 





management, that always has a steady, 
masterful hand on the throttle. 





It is gratifying to see so many of 
the newer companies getting down to 
business along safe and oft-trod lines. 
The promoting element played havoc 
with stockholders’ money for awhile, 
but many of those that have gotten 
well rid of this contingent and em- 
ployed experienced and able life un- 
derwriters, see a turn upward. Stock- 
holders were prompted to invest be- 
cause they were shown large profits. 
Now that they find there is not a gold 
mine in sight, but only fair returns, 
they are ready to allow conservatism 
and experience to rule. 

Other companies have been in ex- 
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Vice President Northwestern National Bank 


Cc. T. JAFFRAY 
Vice President First National Bank 





ESTABLISHED 1885 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 
LEONARD K. THOMPSON, President 


DIRECTORS 
F. A. CHAMBERLAIN T. B. JANNEY 
President Security National Bank President Janney, Semple, Hill & Co. 
E. W. DECKER L. K. THOMPSON 








President 


B. F. NELSON 
President Hennepin Paper Co. 








Total Paid Policyholders 
Insurance in Force 


Surplus . 


E. L. C. . A. CRANE 
Shevlin-Carpenter Co. Vice President First National Bank 
JOHN T. BAXTER 
Vice President and Counsel 
JANUARY 1, 1911 
Admitted Assets re . $ 6,085,426.91 


9,231,597.18 
26,84 1,937.00 
294,718.60 
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to an agency force than a fluctuating 
change of policy in a company. The 
inference is that a management doubts 
its own judgment. It indicates that 
plans put into execution have not been 
carefully thought out. Agents can not 
help but feel that ripe, sound experi- 
ence is lacking. Confidence is thus 
shaken in the management. 

People in a-railroad train feel abso- 
lute confidence in the engineer and rely 
on him. He is master of the situation. 
If, however, he was known to be un- 
certain, given to experimenting, was 
deficient in technical skill, but few pas- 
sengers would care to endanger them- 
selves. 

Agents today feel in a similar mind 





toward their companies. They want a 
stable, capable, experienced and skilled 





cellent hands from the start. These 
have experienced only the natural dif- 
ficulties of getting a new company 
planted. 

Where new companies leave the man- 
agement to men who actually know 
their business, and are not given to 
following strange gods, they are meet- 
ing with success. The steady, careful, 
hard-plugging conservative manage- 
ment is the one that inspires confidence. 
There are numerous new western com- 
panies that are following this policy 
and they are thriving. 





A life company official remarked the 
other day concerning the officer of an- 
other company: “I never saw a man 
with such a big physique and so small 
an intellect.” Men of brains who can 








initiate and administer are always in 
demand. There are but few leaders 
to whom men will entrust large re- 
sponsibilities. The world is big in its 
opportunities for men of the right cali- 
ber, who have executive ability. There 
are plenty of men who can spend the 
money of companies and get but small 
returns. There are but few who can 
spend it and earn something by the 
process. 





Some of the younger life companies 
are having success in carefully culti- 
vating their home state. The Midland 
Mutual of Columbus, O., although 
five or six years old, has not gotten 
beyond the confines of Ohio. This is 
a fixed policy. It is interesting in this 
connection to read the comment of 
the “Man behind the gun,” Secretary 
B. F. Reinmund. He says: 

“We are hewing to the line here, en- 
deavoring to show to the present ‘mod- 
ern age’ that a legal reserve life com- 
pany can be built upon conservative 
lines, following as closely as possible 
the experience of the old successful 
companies, eliminating modern frills, 
entanglements and ofttimes conse- 
quent embarrassment. Our commis- 
sion rates and renewals accord exactly 
with the provisions of the Armstrong 
law in New York. We have never 
had a ‘freak’ policy and never will 
have; we simply sell what our older 
companies have always sold upon 
straight annual dividend basis, and are 
confining our operations to the state 
of Ohio along intensive lines. Scarce- 
ly more than one-half of the state has 
been cultivated; more than 400 agents 
are serving us in that territory; over 
$2,500,000 of paid-for business was 
supplied to us last year out of which 
the company made a net gain of nearly 
two millions of paid-for insurance in 
force. Of the $6,000,000 of insurance 
on our books 50 percent is upon en- 
dowment forms. 

“The average premium paid to this 
company on the business in force last 
year exceeds $35 per $1,000. The av- 
erage age of the business in force 
upon our books Dec. 31, was a frac- 
tion under 30 years. Our mortality 
experience in 1910 was scarcely 35 per- 
cent of the expected, being a little less 
than the experience of 1909. We have 
been able to secure our business thus 
far within the confines of our expense 
loadings, and believe that we have 
a plant here, while not equally attract- 
ive perhaps in the volume of business 
in force, must be infinitely more sat- 
isfactory to the safe and sane life un- 
derwriter when viewed from any other 
standpoint.” 





Some general agents that finance 
notes for subagents are making a suf- 
ficient charge for the transaction so 
that the general agents will not have 
to take all the burden. These gen- 
eral agents argue that if the soliciting 


agent can not close the business with- 
out taking the note, and the general 


agents help him out, the agent should 
submit to a reduced commission. This 
has been tried out by some offices and 
is found to be effective. The general 
agent is merely charging for his time 
and trouble. 
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MEN WHO CAN MAKE GOOD 


GREAT DEMAND TODAY FOR 
AGENTS OF FORCE 








Those Who Can Produce the Real 
Goods are Few and Far Between 





If I could provide 200 good substan- 
tial life men or men who have not been 
in this particular line, who could pro- 
duce business on the square and plenty 
of it, I’d auction them off and retire 
to a quiet life provided with ample 
funds to keep me comfortable until I 
passed beyond the hills. Company 
representatives and general agents visit 
me every week and beg me to suggest 
where. they can get satisfactory men. 
I look at them hopelessly. If they 
would just leave out the qualifying 
condition, “satisfactory,” I could sup- 
ply the demand. 

Many Called, Few Chosen 

The world is full of men; there are 
thousands of them, but the cry from 
every company office and agency is for 
men who will produce the goods. 

Men wanted! Men wanted! It is 
painted in huge and vivid letters above 
the doorways of life insurance offices. 

The old scriptural quotation, “Many 
are called, but few are chosen,” surely: 
applies to agency work in life insur- 
ance. Where are the men who can 
carry the message to Garcia? 

Today there are dozens of men we 
all know who bewail their lot, many 
who are out of a job, others who are 
just shuffling aimlessly along through 
life, there are the has-beens, the down- 
and-outs, the improvident, the lazy, 
those that lack the divine fire, those 
whose will is dormant, those who are 
satisfied with little, and those who 
have failed. 

Demand For Good Men 

But the workers, the hundred-point 
fellows, the men who dare and do, the 
$100,000 and $200,000 agents—these are 
the boys we are seeking. The world 
is big with opportunities, bigger than 
ever for the man always on the job. 

The job is here and it is a very re- 
munerative one, but the man we want 
to fill it is not present. He is some- 
= else just losing his grasp on 
life. 

Men want salaries and guarantees. 
That is the goal. Just some money 
handed over whether they make good 
or not. A live agent does not want 
a salary. He desires to make all he 
can and hence works on a commis- 
sion. He knows whether he has a 
salary or commission, he must make 
good or get the final boot. He has 
confidence in himself and appreciates 
his strength. He can earn his way and 
earn it big. A salary can not touch 
him. 

The Good Old Days 

Men made good in the past when 
competition was not nearly so keen 
without being salesmen. They were 
good fellows. They sold their goods 
over a bar. They could unreel a few 
smutty stories, hit a man on his back, 
string out some classical profanity and 
it all went. It got the name on that 
old dotted line. 

But today a successful man has to 
sell policies on their merits and ren- 
der value received, if he is to stay in 
the business and build something val- 
uable. The gold brick artist wins only 
for the time. He loses when his vic- 
tims are disillusionized and the deccp- 
tion is discovered. 

Requriements of Today 

The young man who enters life in- 
surahce work should know its ins-and- 
outs, just as the automobilist knows 
his machine. He should study sales- 
menship and men. Hard knocks are 
but gymnastics to make him more 
virile. He takes defeat like a good 
soldier and pushes on. He will learn 
the literature of his business. He will 
live and dream salesmanship. 

This kind of a man will master his 


business. It will not master him. He 
requires the art of selling his contracts, 
of gaining and keeping confidence, of 
making himself useful to his customers. 
Such a man will cut out the frills of 
the world, its artificialities and get 
down to brass tacks. He keeps his 
mind clear and his body strong. 
Value of Service 
This agent delights at rendering a 
service, of making himself valuable to 
his clients. He never allows an op- 
portunity to pass where he can do 
something for his customers. 
When he sells a policy he fits it 
nicely to the applicant. He is an ex- 
pert tailor in life insurance. He sees 
the needs and conditions of his man 
and studies them. When he suggests 
a proposition it is the best for the man 
although it may not be the most re- 
munerative to the agent. 
And such an agent never bothers 
about salary. He gets results and big 


DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


MwccA®™: HOWELL & CO., 
GENERAL AGENTS 


The Penn Mutual Life Insurance Company 


Ang Lat Seegsence Tien 2 ot Algeady Familiar with 
Oar Gervico Gheusd Soe ws ut Oase 


Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANE BLDG., 
CHICAGO 


ACIFIG MUTUAL LIFE 
yoy COMPANY 




















Fred. C. Goodspeed, Manager 
39 S. La Salle Street 


CHICAGO, ILL. 


OME LIFE INSURANCE Co. 


New York City 
induc ts to competent agents 
G. R. McLERAN 
General Manager Chicago Department 
Home Ins. Bldg., 137 S. La Salle St. 


CHICAGO, ILL. 


F G. HOAGLAND 
e Reorganizing the State 


(A few exceptional openings for live men 
First National Bank Building, Chicago 


General Agent for Illinois 
THE STATE LIFE INSURANCE CO. 


INDIANAPOLIS 
YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
69 W. Washington Street 
CHICAGO, ILLINOIS 


ESSE E. SMITH 
Manager 
Ordinary Department 
THE PRUDENTIAL INSURANCE CO. 
OF AMERICA 
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526 Marquette Building 
CHICAGO, ILL. 
H M. SOLENBERGER 
© GENERAL AGENT 
The Mutual Benefit Life Insurance Company 
of Newark, N. J. 
Agents wanted in Central and Southern IIlinols 
507-8-9 Ferguson Building 
SPRINGFIELD, ILL. 


IOWA 


J C. JOHNSON 
@ SUPERVISOR, HARTFORD LIFE 
FOR IOWA 














The best there is in participating and nonpartici- 
pating policies. 
Exceptionally good contracts for producers. 


Security Savings Bank. 





CEDAR RAPIDS, IOWA 


ones. If his own company does not 
>’ such a man, some others 
will. 

This agent makes good on his merits 
and mettle. He grows in business stat- 
ure by business exercise. Such an 
agent shuts down his desk and goes 
out into the active life of his commu- 
nity. He works his full hours just as 
though he had a lash over him. He 
has no time to kill. Time is worth 
dollars to him. He coins his minutes 
into money. 
Men wanted! Men wanted! 


—C. M. C. 





BUSINESS INSURANCE 


During 1910 the Northwestern Mu- 
tual issued $9,625,900 of insurance on 
the special forms designed for corpor- 
ation or partnership beneficiaries, an 
increase of $2,416,900 over the issue of 
1909. Of the total issued 32.5 percent 
was on the ordinary life plan; 18.1 
percent on the 20 payment life; 6.5 per- 
cent on the 20 year endowment, and 
31.6 percent on the term plan. The 


MINNESOTA 


ARREN M. HORNER 
General Agent for Minnesota and Iowa 


The Provident Life & Trust Company 
of Philadelphia 


1088-1042 Security Bank Building 
MINNEAPOLIS, MINN. 
Frederick White Clinton M. Odell 
ware & ODELL 
State Agents for Minnesota 
Northwestern National Life Insurance Company 














MINNEAPOLIS 


M J. DILLON, General Manager 
. Minnesota Life Depatment 
Pacific Mutual Life Ins. Co. of Los Angeles 


Our combination life, health and accident 
eae fers load re oe 
369 Robert Street, 
ST. PAUL, MINN. 
ITCHCOX & LEARNED 
General Agents 


Experienced Life men know Unional Central Life’s 
splendid record. Capable producers wanted. 


316-18 Endicott Building 
ST. PAUL, MINN. 


E. ELLIS, Manager 
© PHOENIX MUTUAL 
(MUTUAL LIFE INSURANCE 











419 to 423 Plymouth Bidg. 
6th and Hennepin 


Opportunity for good agents 
MINNEAPOLIS 





Eer"See 
AURENCE ROSEWALD 


Supt. of Agents, 


National Life Insurance Co. of Montpelier, Vt. 
for a LIVE contract for LIVE men. 


HARRY G. MURPHY 
General Manager, 107 Lumber Exchange 


MINNEAPOLIS, MINN. 


MISSOURI 


OLLARD & KRONSBEIN 
Managers 
GERMANIA LIFE INSURANCE COMPANY 
OF NEW YORK 


Very desirable territory in Missouri open to ener- 
getic and responsible General Agent. 


: Times Building 
ST. LOUIS, MO, 


NORTH DAKOTA 
ILBUR LAWRENCE 
AGENCY MANAGER 


The Equitable Life Assurance Society 
of the United States 


No. 11 Laing Bldg., 

















total issued was in 823 policies on 656 
lives, hence the average amount per 
life was $14,673. 





POLICYHOLDERS AS AGENTS 
The New Era Life of Grand Rapids, 
Mich., follows a plan for getting pros- 
pects that is very effective. Every 
policyholder is told that if he secures 
one other policyholder during the year 
or two invitations to join the com- 
pany, he receives a dividend. The pol- 
icyholders inus become interested in 
reducing the cost of their insurance. 
The company has built up a big busi- 
ness in its home state in this way. It 
is a sort of endless chain system. The 
company has 20,000 policyholders in 
Michigan . 








‘OHIO 


WwW A. R. BRUEHL & SON 
* GENERAL MANAGERS 


Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
18 and 22 East Fourth Street 


CINCINNATI, OHIO 


J W. KIRGAN, Mamager 
® 


Southwestern Ohie 
The Fidelity Mutual Life Insurance Ce. 
of Philadelphia 








Reliable agents wanted 
Suite 503 First National Bank Bidg., 
CINCINNATI, OHIO 


OLLIN FORD & SONS 
Managers 
Aetna Life Insurance Company 
505-510 Commercial Tribune Building 


Agent now wanted for important district 
CINCINNATI, OHIO 


Good Agents Find 


HE UNION CENTRAL 
LIFE INSURANCE Co. 
ef Cincinnati, Ohio 
A GOOD COMPANY 
E. W. Jewell, General Agent for Cincinnati, 
325 Race Street. 











HE PACIFIC MUTUAL 
LIFE INSURANCE Co. 
of California 
A splendid opportunity for District Agents 


W. B. JONES, General 
Pg Lm ony, tae 


805 First Nat'l Bank Building 
CINCINNATI, O. 


James W. Inepzx, Jr. Cuares J. IREDELL 


J W. IREDELL & SON 
2 


GENERAL MANAGERS 


THE PENN MUTUAL 
Life Insurance Company 


Union Trust Building 
CINCINNATI, O. 


HE PRUDENTIAL 


Gives the people the kind of Life Insur- 
ance they want 


Proof—Over 9,000,000 policies in force 
J. W. WILSON, MANAGER 
804 New England Building 
CLEVELAND, O. 


SOUTH DAKOTA 


O. BACHELLER, Gen’! Mgr. 


© North and Western Department 
DAKOTA MUTUAL LIFE INS. CO. 


Positions—Both Salary and Commission 
for reliable men 


321-323 Citizens Bank Bidg. 
ABERDEEN, S. D. 
SCAR W. NYSTUEN, General Agt- 
The Scandia Life Insurance Co. 
The only Illinois Life Company not on the Stock Plan 
Reliable representatives now wanted in 
South Dakota 




















Address, Nos. 206-207 Boyce-Greeley Bldg.. 








FARGO, N. D. 


SIOUX FALLS, S. D. 
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SERIES OF GOOD REASONS 


HOW BUSINESS INSURANCE CAN 
BE USED 








Some of the Arguments That Agents 
Can Use in Soliciting This Form 
of Indemnity 





The Travelers has gotten out in 
rather compact and interesting form 
reasons for business insurance for cor- 
porations and firms. It says: 

“Business insurance is life insurance 
applied to the needs of a corporation 
or partnership. Every manufacturer or 
merchant carries fire insurance on his 
plant or goods. Safety compels, his 
credit depends upon it. 

“Goods and buildings are results, not 
causes. They proceed from and their 
value depends upon the organizing 
efficiency of managers, their resource- 
fulness and farsightedness. Because of 
these qualities new ventures succeed, 
for lack of them old and established 
concerns disappear, for corporations 
like individuals grow infirm. 

Fire and Business Insurance ; 

“Fire insurance indemnifies against 
loss by fire, which is only a possibil- 
ity. Business insurance indemnifies 
against loss by death, which is certain, 
of the men whose brains, experience 
and character have made or are mak- 
ing the business a success. Their ser- 
vices are assets of the company, and as 
such should be adequately insured. 
Buildings, machinery and merchandise 
can be replaced with money. Men 
and brains are harder to replace. Too 
often their loss is disastrous. 

“The demand for business insurance 
is a logical one; it is the natural ac- 
companiment of modern methods and 
specialized ability which requires as a 
fundamental basis of business that un- 
certainties be eliminated, and which 
counsels a small fixed charge with 
commensurate benefits and safety in 
lieu of false economy with constant 
danger of disaster. 

Gives Financial Compensation 

“Business insurance furnishes finan- 
cial compensation in case of the loss 
of the services by death of the man or 
men upon whom the corporation or 
firm must largely depend for present 
prosperity and continued success. The 
possession by the borrower of busi- 
ness insurance influences banks in their 
extension of credit in prosperous times 
and in the continuance of loans in 
times of financial stringency. 

“It is essential in new ventures 
where the success of the business is 
largely dependent on the life of one 
or two men. It facilitates the sale 
and increases the selling price of bonds 
when the leading officers or organiz- 
ers are insured to the full amount of 
the issue. Its specified and increas- 
ing cash value makes it a quickly 
available asset to be carried on the 
books as such. 

“If the insured members are en- 
dorsers of the notes of the corporation 
or partnership it provides a means of 
relieving their estates of the liability. 
Its value as collateral is tabulated for 
each year and the insurance company 
guarantees to loan its full cash value 
at the low rate of 5 percent interest. 

Saved in Time of Panic 

“Many firms were saved in the panic 
of 1907 by their ability to secure loans 
on business insurance policies when 
all other sources had failed. Many a 
note coming due was paid off, payrolls 
were met, bills contracted for mate- 
rials were paid. It furnishes a sinking 
fund for the replacement of plant or 
machinery, and for general emergen- 
cies. It guarantees the funds neces- 
Sary to meet the development of the 
business on a specified date in the 
future and takes the place of new cap- 
ital, thereby figuring as an increased 
asset instead of an increased liability. 
It provides an ideal method of creat- 





ing a sinking fund timed to meet an 
issue of bonds at the date of maturity. 
Many Carrying This Form 

“The growing value to large corpor- 
ations of business insurance is demon- 
strated by the growing number who 
carry it in adequate amounts on the 
lives of their officers, managers or ex- 
perts. In partnerships it protects the 
interest of the family of a deceased 
member, and at the same time allows 
the survivor to buy out his partner’s 
interest in the business if the partner’s 
administrators decide to sell. 

“Business insurance can be obtained 
in one of two forms. First, by indi- 
vidual policies on the owners of the 
business, or on each member of the 
corporation or firm, or each important 
employer. Second, by a joint life pol- 
icy on two or three lives, providing 
for payment of the entire policy at the 
death of any one of the insured.” 





TRAVELERS NEW RATES 


The following are the new rates of 
the Travelers: 
10 15 20 15 20 
Pay. Year Year 
Life. End’t. End’t. 
22.36 





“He didn’t care.” It was the mistake 
of his life. Six months later, the victim 
of an accident, his wife “did care” 
tremendously, but all to no avail. 





“If you can’t do anything else, get out 
of the way of those who can.” 








The Guaranty Life Insurance Co. 








Life, Health, Accident 





DAVENPORT, IOWA 








Special Coupon—20-payment and 
20-year End. policies. 


GOOD AGENTS WANTED 








WANTED 


District Managers and Local Agents in 


Illinois and Iowa. Exceptional opportu- 
nities for good reliable men—no rounders. 
Contracts direct with the home office. 
Up to date ‘‘goods”’ to sell. Address 


CENTRAL LIFE INS. CO. of Illinois 


OTTAWA, ILL. 


WANTED 


By one of the oldest and strongest 
New England old line Life Insurance 
Companies, a young and aggressive 
producer as General Agent for Cin- 
cinnati. Address, giving age, exper- 
ience and references 
P. O. BOX 2834, 

Boston, Mass. 

All replies will be treated confidentially. 








IN WISCONSIN 


+ foe may be at a standstill in your 
present connection. Look into the 
opportunities that are offered by 


nsurance 


JAMES A. FREAR, President 
MADISON, WISCONSIN 
Our organization is growing and our rep- 
resentatives find the field fruitful. 
Address: 
GEORGE A. BOISSARD, 2d V-P., 
or ED MARTHENS, Agency Director, 
At the Home Office. 





A Penn Mutual Premium, less a Penn Mutual 
Dividend a Penn Mutual Policy, 
containing Penn Mutual Values, makes an Ineur- 
ance Progesition the sum of »ll its 
Benefits, for net low cost ead care 
of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increa: to full 3% reserve. 





Personal and Family 
Insurance Combined 


No trouble to get a hearing with this 
licy. It’s something more than life 
urance. Write for booklet and 

agency terms. 

ADDRESS 
ALEXANDER MCKNIGHT 
VICE-PRESIDENT 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
L. G. FOUSE, President OF PHILADELPHIA 








|IMPORTANT POsITIONS| 


are waiting for capable Agents in much desirable 
territory, ready for occupancy whenever suitable 
men are available. Correspondence welcomed 
with those who can produce applications, who are 
energetic workers and successful solicitors 


Write at once 


UNION MUTUAL LIFE 
INSURANCE COMPANY 


PORTLAND, MAINE 





FRED E. RICHARDS, President 
ADDRESS BITHER 
Atazet E. Awns, Supt., 396 Congress St., Portland, Me. 











Tuorn. Cuasm, Supt., 405 Exchange Bidg., Los Angeles, Cal. 

















of Milwaukee 


w 


The Northwestern 
Mutual Life Insurance Co. 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


New Business Paid-For 


1906 
1907 
1908 
1909 
1910 





1906 
1907 
1908 
1909 
1910 


history of the Company. 





$ 93,563,452 


Each year larger than any in the previous 


Commenced Business 1858 


102,233,634 See The Northwestern’s new (1910) policy con- 
eyo tract with its Dividend Options, Paid-up and Endow- 
115,716, ment Options, Options of Settlement and the Premiam 
119,229,233 I Fea 

Issues Partnership and Corporation Insurance. 

For further information or an Agency, address , 

H. F. NORRIS, 
Superintendent of Agencies. 








| iggrenceeeyte MEN will note the significant in- 
crease in The Northwestern's new business dur- 
ing the past five years. 
IMPORTANT FACTS relating to this business 
are shown by the following percentages: 


Expenses Mortality Interest 
11.76 59 4.72 
11.81 58 4.76 
10.76 59 4.84 
10.63 54 4.85 
10.90 58 4.86 


It is capable of easy demonstration that The North- 
western is the best Company to insure in. 
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LIFE INSURANCE SERMON 


COMMENT BY REV. W. W. BUS- 
TARD OF CLEVELAND 








Tells Some of the Benefits and Gives 
Excuses Men Offer for Not 
Insuring 





Rev. W. W. Bustard, pastor of the 
Euclid Avenue Baptist Church of 
Cleveland, better known as the Rocke- 
feller church, as John D. Rockefeller 
and his family have long been members, 
preached a sermon recently on life in- 
surance. He dedicated it to “A Chris- 
tian business man, my friend, James 
A. Brady, general manager of the Mid- 
land Mutual Life.” That part of this 
sermon that directly bears on life in- 
surance is: 

Among the great benefits of the last 
century has been the progress of life 
insurance. It has become one of the 
greatest financial factors of the age. 
It has brought benign blessings to 
many families, ameliorating the con- 
ditions of wives who had become 
widows, and children who had become 
fatherless. It has relieved homes of 
worry, anxiety and poverty, and made 
it possible for many, “To borrow a 
smile upon the credit of a golden mor- 
row.” 

The insuring of lives has become not 
merely a problem in finance but a 
mission of mercy and a labor of love. 

First Life Company 

Dr. Tallmadge, in an address upon 
this subject, states that he thinks 
Joseph incorporated the first life in- 
surance company in the world in Egypt. 
He bases this idea upon the fact that 
Joseph gathered enough during the 
seven years of plenty to supply the 
needs of the people in their seven years 
of famine. This is an illustration of 
Dr. Tallmadge’s vivid imagination, and 
we may not wholly agree with him. 
We cannot help but realize the prin- 
ciple of life insurance is here involved, 
for the teaching is that during thé 
years of our prosperity we should save 
for the years of our want. We should 
lay up enough out of our plenty to 
supply our future needs. 

Origin Lost in Antiquity 

The origin of the first life insurance 
in the world is almost lost in antiquity. 
In the early periods merchants insured 
their vessels against damage and loss 
upon a voyage. From that it was only 
a step to insuring the lives of the 
captains of the vessels. And then an- 
other step made it possible to insure 
other things besides vessels and other 
people besides captains. The earliest 
life policy that has been preserved was 
made out in June, 1583, in London. 
There is now a company in existence 
known since 1698 as the Hand in Hand 
Company. We would be safe in con- 
cluding that the oldest life company 
had been established since this time, 
and we are glad to discover it was 
organized by a minister and was with- 
out a doubt one of the best things 
that any minister ever accomplished. 

Growth of Life Insurance 

The growth of life insurance since 
that early day with its humble be- 
ginning reads like a story of financial 
romance. It has spread over the earth 
like a great tidal wave of human bless- 
ing. The world’s life insurance at the 
present time amounts to over thirty- 
four billion dollars. The United States 
and Great Britain have thirty billion 
dollars of this. ‘The total number of 


ACTUARIES 


B R. NUESKE 
. 


CONSULTING 
ACTUARY 


1116 First National Bank Building 
35 S. Dearborn Street 








‘Telephone Randolph 2520 


policies in force in the old line com- 
panies is 28,087,327. The total num- 
ber of new policies issued in the year 
1910 was 6,287,394, and the total of in- 
surance put in force $2,419,115,675. One 
is surprised at the great and marvelous 
growth of old line life insurance in the 
United States as revealed in the fol- 
lowing figures: 

Year Insurance in force 


184 6,500,000 $ 1,000,000 
1867. 1,235,000,000.00 124,000,000 
1892....  4,898,000,000.00 907,000,000 
1899.... 6,266,000,000.00 1,576,000,000 
1910.... 16,480,721,211.00 3,643,867,971 


After looking at the progress which 
these figures reveal, we cannot help 
but agree with Phillip Brooks, who said 
that “Life insurance is going forward 
at a tremendous pace, and I am glad 
to accept it as a sign of the majestic 
progress of man.” 
Belief In Life Insurance 

I believe life insurance is one of the 
greatest benefits that we enjoy. Ac- 
cepting the Bible as truth, we are told 
that a man who does not provide for 
his own is worse than an infidel. I 
do not say what man that is, but I 
know that a fool is worse than an in- 
fidel. Life insurance is one of the 
most unselfish things in the world, 
and a man in this way can show his 
love for those he leaves behind. We 
do not have to die to win. If we die 
we win. Those that are left are saved 
from poverty and degradation. 

A man should carry life insurance 
because of the protection it gives his 
wife and children. By this means we 
are able to provide for our families 
after we are gone. It is mean for a 
man to go to heaven after he dies and 
leave his wife and children to go to 
the alms house. It is contemptible for 
him to move into a heavenly mansion 
situated on a golden street not far 
from the crystal river, while his wife 
and children move into a down-town 
house and live in three rooms on the 
fourth floor. We have little right to 
expect God to provide for those whom 
we neglect. After we are gone our 
wives and children must be fed, clothed 
and housed the same as they were be- 
fore. It is almost as much a crime 
for a man to neglect to do this after 
he is dead as it would have been for 
him to have neglected it while he was 
alive. Our widows have as much right 
to dress as well as our wives, and by 
thus providing for them and the chil- 
dren, much of the poverty, pauperism 
and crime would be made impossible. 

Another Geason Is Given 

A man should insure because of the 
protection it gives him in his old age. 
I have read that 97 out of every 100 
at the age of 65 are dependent on some 
relative or town for some part of their 
support. We have been told that 30 
percent of all old people are actually 
paupers. Chauncey M. Depew in an 
address in New York said: “It has 
been my fortune for a quarter of a 
century to be the counsel as a lawyer 
and associated in business with men 
whose accumulations distinguish them 
among their fellows as rich. It has 
been my experience as I sum up 
through a quarter of a century a re- 
view of the lives of the thousand men 
who have been represented upon my 
ledger or in my secret counsel that the 
majority of them have either failed 
in business or died poor.” We owe it 
to ourselves to protect our old age. 
The day will come when the eye will 
lose its clearness, the hand its cun- 
ning and the arm its strength. Finan- 
cially speaking, we must be able to 
live in our old age on the interest of 
a well spent youth. 

Best Means of Saving 

A man should insure because it is 
one of the best means of saving in the 
world. There are other ways in whic 
a man can save if he wants to. In 
this way he must save. I am free to 
admit that after many years in the 
ministry, and after holding two large 
and important pulpit positions, nearly 
all the money that I have saved has 


New Policies, Rates and Agency Contracts 


Will be put on at a very early date by 


The State Mutual Life Insurance Company 
of Rome, Georgia 


Policies are more liberal, Rates are lower and Agency Contracts 
are more attractive and-on a better basis than any here- 
tofore offered by the Company. 


Contracts offered to good men as long 
as available territory lasts. Apply now 


C. R. PORTER, President - - 
THE AGENCY OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 


ONE MILLION PER MONTH 
OF 


Rome, Georgia 





properly written and carefully selected business. No stock selling, board 
or re-insurance schemes. No contracts made by correspondence. A 
personal interview can be arranged for in most any state by addressing 


RELIANCE LIFE INSURANCE COMPANY 
PITTSBURGH, PA. 


Cedar Rapids German-American 
Life Insurance Co. | Equation Premium Life 
TERRITORY BURLINGTON, IOWA 


Association 
600 COMPANY 


CONTRACT - 
FOR GOOD MEN 





By it’s unique Plan, equalizes 
in a measure the actual cost 
of Insurance between those 
who die early and others who 
may live long. 











HOME OFFICE: 
CEDAR RAPIDS, IOWA 


Agents who can deliver the goods 
can procure liberal contracts for 
unoccupied territory in Iowa. 








National Life Insurance Company 
Montpelier, Vermont 


MUTUAL. ORGANIZED 1850. 


This company has increased its dividend scale this year for the third 
successive year, and the increase applies to all participating policies in 
force from 1850 to date. 


An attractive monthly income policy just placed on the market. 


A good agency opportunity for the right man in Central New York, 
West Virginia and Eastern Iowa. 


CORRESPONDENCE INVITED 


The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional 
record for 31 years for Low Rate of Mortality, Prompt 
Payment of Claims, Economy of Management, Security 
of its Funds and Satisfactory Results for its Policy Holders. 








Gross Assets January 1, 1911, $17,246,445.08 





ERNEST E. CLARK, President. 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio. 








CHICAGO, ELL. 


been saved on my life insurance. Other 





F. E. HORNE, Manager, Tacoma Building, Chicago, Ill. 
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ministers have had the same experi- 
ence, and if it had not been for what 
they left through a life insurance policy, 
their wives and children would have 
become cares upon their friends, or 
perhaps, even dependent upon the state. 
What we save in this way increases 
day and night. It goes on working 
while we sleep. This saving may re- 
quire some sacrifice for a few years, 
but we must never forget that life in- 
surance proceeds on the basis that it 
is always right to sacrifice a present 
good for a future better. This is a 
principle of sound morals and good 
business. 
Excuses for Not Insuring 
The first excuse that many men give 
for not insuring is that they cannot 
afford it. But it would be more true 
for them to realize that they cannot 
afford to do without it. If a mar 
cannot afford to spare one-tenth of his 
income while he lives, how can his 
family spare ten-tenths of it after he 
dies. A woman wants either a husband 
or some money, generally she likes to 
have both. If she is deprived of the 
former, she should certainly have some 
right to be supported by the latter. 
We, as a people, could afford to carry 
much more insurance than we do in 
this country, and to know the truth- 
fulness of this statement, all we need 
to do is to recollect that the rum bills 
of the United States are twice as large 
as the amount paid for life insurance. 
Do Not Need Insurance 
Many men say they do not need life 
insurance. Perhaps they do not, but 
their widows will. It is not a ques- 
tion of the risk a man has to take, 
it is a question of the risk his wife 
and children have to take. Now and 
then you meet a man who says he 
will not insure his life because he 
doesn’t care to provide money for his 
wife’s second husband. When a man 
talks like this he tempts me to believe 
in an old theory that I discarded long 
ago, at least to believe in it as far as 
he is concerned, that is the Darwinian 
theory that man sprung from a mon- 
key. This is the theory I do not ac- 
cept for myself. Personally, I never 
attempt to climb my ancestorial tree 
very nigh, but it is not because I will 
find some of my ancestors hanging 
by their tails, but perhaps by their 
necks. If a man really doesn’t want 
his wife to have a second husband, 
he wants to provide enough money so 
that she can live on it. A good many 
women are compelled to marry the 
second time from necessity, a thing 
which they would not have done had 
their husbands provided for them in a 
reasonable manner. 
Say It Is Too Expensive 
Some men say that life insurance is 
too costly. This is unreasonable be- 
cause we know that a dollar a week 
will mean a couple of thousand dollars 
to a man’s family. There are a few 
men that would run the risk of not 
insuring their houses or stores. Many 
of them wouldn’t sleep tonight if they 
thought their insurance had run out 
on either one of these two things. 
Chances are 1,200 to one that a man 
will die before his house will burn 
down or his store be consumed. We 
ought to be even more anxious about 
the insuring of our own lives than we 
are the safety of our buildings. 
Claim It Is Not Safe 
Some men say that life insurance is 
Not safe. We know that it much safer 
than most investments. Only one old 
line life company has failed in the last 
30 years. During that same period 
thousands of banks, railroads and cor- 
Porations have gone down. When we 


are looking for a safe investment we 
ask the banker and the banker answers 
this question by telling us that nine- 
tenths of all their number carry life 
insurance. It is foolish for a man to 
say that life insurance is not a safe 
investment and then turn around and 
put his money in a mine out west which 
has been described as a hole in the 
ground owned by a fool. 
Some Men Want to Delay 

Some men say they are not ready to 
insure their lives now, but hope to 
after they have made more money. 
Few of us have an assurance that we 
will ever live long enough to make a 
fortune. We do know that most peo- 
ple die poor. Only two out of a hun- 
dred men succeed in business. How 
do you know that you will be one of 
those two. It is too big a chance 
for any man to wait until he has made 
a fortune until he insures his life. If 
he ever reaches that position he will 
not be so much in need of life insur- 
ance as at the present time. 

There may be some excuses for a 
man not insuring his life when men 
cease to die; when their wives do not 
become widows; when their children 
have not need. We should think long 
and seriously before we say “no” to 
a matter like this, for a “no” of today 
may bring the woe of tomorrow. 

Saad Story Is Told 

One of the saddest things I ever 
heard occurred at a funeral in a ceme- 
tery. The story of which was repeated 
by a minister in the following lan- 
guage: 

“IT was called upon to preach the 
funeral sermon of a man who was a 
clerk in a great railroad office down 
town; he had a beautiful little home 
in the city, a lovely wife and children. 
He lived a life of simple, happy ease. 
In vain did insurance agents impor- 
tune him to carry just a little insur- 
ance. He lived each week to the limit 
of his smali salary, saving nothing. 
One day he was sitting at his desk 
writing and whistling, suddenly his 
whistling ceased; his writing stopped; 
his head dropped forward on his book 
and his heart, ever light and gay, had 
ceased to beat. When his accounts 
were footed up he had nothing. The 
boys in the office had to buy his coffin 
and defray his funeral expenses. They 
were just as poor as he. The saddest 
sight I think I ever witnessed in my 
life was his frail, delicate little wife 
standing beside that open grave. The 
cold winds whistled through the trees 
and she sobbed as if her heart would 
break. There was not enough money 
in her pocketbook to buy her lunch 
and pay her way back to her cheerless 
home. And after she had returned to 
it, what then? Her husband had left 
no bread in the pantry; no coal in the 
cellar; no money in the house, and al- 
ready the month’s rent was due.” 

When we think of a scene like this, 
we have little sorrow for the dead 
husband, but great sympathy for the 
poor wife and destitute home. In con- 
nection with the benefits of life insur- 
ance we can say with the poet: 

It sweetens life and takes a pang from 
sorrow; 
It opens wide a summer-land, 


Where each tomorrow 
Shall smile with peace and plenty. 





HAS SOMETHING IN RESERVE 


The idea that a good talker makes 
a good salesman must be taken with a 
grain of salt. Your good salesman 
doesn’t talk any more than he has to. 
He has wit enough to keep a few ideas 
up his sleeve, and so he is ready for 
occasion—reserve, they call it—Fidel- 
ity Mutual. 
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‘*‘A New Broom Sweeps Clean”’ 


CENTRAL STATES LIFE INSURANCE COMPANY 


sT. LOuIs, MO. 


1911 ANNUAL RESULTS 


December 31, 1910: 


1911 





acs s cunasied Adeaiin beh oae vhs $ 443,219 .00 
INCREASE 23% 

I Ack 6 4deude hee bbbos Oa6os 230,591 .00 
INCREASE 36% 

Income Exceeds Disbursements.......... 81,549 .00 
INCREASE 49% 

Paid-for Insurance in Force ............. 6,069,000 .00 


INCREASE OVER 46% 
OHIO ONLY 


THE MIDLAND MUTUAL LIFE INSURANCE COMPANY 


Home Offices COLUMBUS, OHIO 
B. F. REINMUND, Secretary 


The Great Northern Life 
Insurance Co. 


W. O. THOMPSON, President 











Clifford Building 
GRAND FORKS, N. D. 


Three hundred stockholders in North Da- 
kota to assist agents in selling life insur- 
ance. Good contracts with the right men. 


DON McDONALD, President 
C. A. HALE, Secretary 


Dakota Western Assurance Company 


WATERTOWN, SOUTH DAKOTA 
PAID UP CAPITAL $120,000.00 
WANTED—LIVE LIFE AGENTS FOR THE DAKOTAS 
BEST FIELD FOR LIFE AGENTS IN THE UNITED STATES 
GREAT OPPORTUNITY FOR MEN OF ABILITY 
WRITE DIRECT TO COMPANY 


If YOU are a salesman and 
can interest bankers in a live 
proposition where the banker 
can make money, 


Address 43-R 


Care The Western Underwriter. 


AGENT for the entire state 


of Ohio. Or will divide the state into three agencies: Cleve- 
land, Columbus, and Cincinnati. Only men with clean 
records and who can deliver the goods need apply. A REAL 
GENERAL AGENT’S CONTRACT will be given to the 
right party or parties. Address communications to 12-N, care 
The Western Underwriter 











By a Non-Participating 
Company, a GENERAL 








High class casualty stock salesmen 
desired to sell stock in Minnesota and 
the Dakotas. Only first-class salesmen 


need apply. Address 8-K, care The 

















Western Underwriter. 
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GIVE MORTALITY CAUSES 


TALK BY DR. LUTHER SEXTON 
AT NEW ORLEANS 





Shows Some of the Diseases that Play 
Havoc in Life Insurance Cases 





Dr. Luther Sexton, in a paper before 
the medical section of the American Life 
Convention, treated of four causes of 
mortality. He said in part: 

“There are a number of diseases, 
occupations, environments, heredity, 
and personal habits which enter into 
the longevity of the human race. First 
is the bibulous tendency affecting all 
classes of society. It is injurious to 
individuals and induces physical haz- 
ards as well as medical. It is the most 
fertile source of cirrhosis of the liver, 
nephritis, gout, rheumatism, gastritis, 
malignant diseases and ulcer of the 
stomach, arteric sclerosis, apoplexy 
and many other diseases figuring in Tife 
insurance mortality statistics are at- 
tributed directly or indirectly to ex- 
cessive use of alcoholic stimulants. 


Descendants of Frau Jurke 


“Frau Jurke was a chronic drunkard, 
who was born in 1740 and died in 1800. 
And 709 of her 834 descendants were 
traced with the following results: 106 
were illegitimate, 142 were beggars, 64 
were state charges, 181 female prosti- 
tutes, 69 convicted of crime. The de- 
scendants of this one woman cost 
Germany during the period of 75 years 
estimated at $1,250,000. 

“Heredity plays an important part 
in selection of insurance risks. While 
not more than two or three diseases 
are inherited from parent to child yet 
the child tends to inherit every attri- 
bute of both parents. Contrary attri- 
butes cannot be inherited from both. 
The child may inherit attributes of 
either parent solely. It may inherit 

ualities of one in some respects and 
the other in some. Heredity plays an 
important part in tuberculosis, cancer- 
ous affections, albuminuria, rheuma- 
tism, gout, apoplexy and others. 


Byphilitic Subjects 

“The actuarial expe.ience in the 
United States of insured syphilitic sub- 
jects shows this class to have pro- 
duced heavier mortality than in ar- 
rested hip joint diseases so endow- 
ment insurance might be safely granted 
to many of these cases. 

“Malaria as much as graft caused 
the abandonment of the Panama canal 
by DeLesseps, yet Dr. Gorgas has re- 
duced the mortality from that cause 
to 15 per 1,000. This to a large meas- 
ure has been duplicated in many of 
the southern states. Man and not the 
mosquito carries the disease over from 


then biting the infected person carries 
the disease. 

Overeating and Overdrinking 
“If starvation has killed its thou- 
sands, overeating and drinking kills its 
tens of thousands. An old French 
adage says, “We dig our graves with 
our teeth.” Heart and kidney diseases 
very often go hand in hand with intem- 
perance in eating and drinking. 
“There is not a disease on the board 
of health records which has not pro- 
duced in New Orleans more deaths 
than yellow fever. The same records 
show that out of 90,000 negroes that 
the ratio of deaths from tuberculosis 
is about three negroes to one white.” 


ANOTHER FORM OF SERVICE 


One of the companies suggests a 
form of service the agent can render 
that is often neglected. It tells how 
an agent can utilize rejections. Re- 
jections are not regarded by most 
agents as a form of asset. This com- 
pany suggests that the agent learn as 
much as he can as to the cause of the 
rejection. The applicant should not 
be left in the dark unless the cause is 
too embarrassing. He should be put 
in as friendly a mood as possible. A 
rejection carries with it a serious sig- 
nificance. If the applicant has some 
physical impairment, he should be 
urged to clear it up if possible. Per- 
haps later on he will be in a condition 
to pass muster. The early recognition 
of the disease and its proper treatment 
will probably prolong the applicant’s 
life. The agent should be a friendly 
adviser and take away all the sting 
possible and yet impress the applicant 
with the necessity of doing something 
to get nearer the standard. The com- 
pany says: 

“Using also this failure to secure in- 
surance as a text, the careful, thought- 
ful solicitor employs this client as a 
means to the securing of other insur- 
ance among his acquaintanceship. The 
result in this instance is reimburse- 
ment of the agent for time lost, the 
continued confidence of his client, and 
the company’s securing an additional 
policyholder rather than actual finan- 
cial loss.” 


LIST OF PROSPECTS 


Some agents get stale as to pros- 
pects. They get into a rut and think 
the supply is running out. A good 
plan to follow is to write down a hun- 
dred different occupations. Then after 
each occupation let the agent write 
down all the people in his community 
that are connected with these vocations 
that are able to take insurance. He 
will find that he thus is able to get 
together a fine lot of new material. 
City directories, telephone directories, 
and so on can be used to good ad- 
vantage to assist in refreshing the 











one season to another. The mosquito 


memory. 





Dividends of the Berkshire Life for 1911 


ORD. LIFE. 
Age. 26 35 45 55 25 
19.80 $26.60 $38.10 $59.40 $28.00 
4.18 9 8.65 13.05 ..... 





1881...... 5.99 
1882...... 4.09 5.84 8.46 12.90 ..... 
1883.....- 3.99 6.70 8.29 12.74 ..... 
1884...... 3.90 6.65 8.10 12.56 ..... 
1885...... 3.82 6.42 7.93 12.87 ..... 
1886.....- 3.74 6.30 7.74 12.16 ..... 
1887...... 3.66 6.18 17.67 11.95 ..... 
1888...... $.68 6.06 7.38 11.73 ..... 
1889.....- $.60 4.94 7.21 11.51 ..... 
1890...... $.44 4.83 7.03 11.30 ..... 
1891...... 8.38 4.72 6.86 11.07 4.14 
1892....-- $.382 4.62 6.69 10.81 4.09 
1893.. 8.27 4.61 6.53 10.62 4.03 
1894...... 8.23 4.42 6.37 10.40 3.98 
1896.....- 3.19 4.32 6.22 10.18 3.93 
mium 20.20 27.30 39.70 61.90 28.10 
1896...... 3.4 4.73 7.20 11.72 3.95 
1897...... 2.98 4.07 6.23 10.21 3.32 
1898...... 2.94 3.99 6.10 9.98 3.27 
1899...... 2.91 3.90 2.69 9.76 3.23 
1900...... 2.87 3.83 56.84 9.54 3.10 
Premium. 21.14 27.63 39.02 60.33 30.05 
O1.....- 3.52 443 6.21 9.79 3.94 
1902...... 8.46 4.32 602 9.47 3.82 
1908...... 3.39 4.22 65.82 9.17 3.70 
1904...... $8.33 4.12 6.64 8.86 3.58 
1906...... 3.27 4.02 6.46 8.55 3.47 
1906...... 3.32 3.94 6.30 8.26 3.37 
1907...... 3.14 3.85 5.14 17.97 3.27 
Premium 0.14 26.35 37.09 56.93 30.07 
1908...... 2.57 3.21 4.40 6.98 2.68 
1909...... 2.47 3.06 418 6.58 2.50 
1910...... $8 2.93 3.96 620 2.32 


20-PAY. LIFE. . 
36 45 55 25 36 45 55 
$35.10 $46.40 $65.60 $48.00 $50.30 $56.30 $71.60 





The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
A. D. BONNIFIELD, Agency Superintendent 











Desirable Territory Available to Keen, Active Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 











A GIANT IN THE SOUTH 





Reserve Deposit Law 


ITS NAME IS A SYNONYM OF STRENCTH 


tating under the Compulso: 
7” “ of the State of Kentucky 


Men of character and ability wanted to whom we can offer good 
Commissions and Territory. 


CITIZENS NATIONAL LIFE INSURANCE COMP 


CHAS. D. PEARCE, President 


LOUISVILLE, 
KENTUCKY 














GOOD MONEY FOR MEN 


Who can assist in the organization of a 


WESTERN LIFE INSURANCE COMPANY 


WE HAVE A UNIQUE PLAN, WITH STRONG PULLERS 
IN FACT THE BEST SELLING PROPOSITION ON THE MAREET 








——ONLY MEN OF ABILITY NEEDED—— 
Conservative Life Insurance Co., South Bend, Ind. 
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e© one or more 


References required. 


ILLINOIS 


I would like to get into communication with reputable producers who can 
districts in Illinois or Kentucky for THE ANCHOR 
LIFE INSURANCE COMPANY, commencing January 1, 1911. 


L. H. OBERREICH, Sec., Anchor Life Bldg., Indianapolis, Ind. 


E 








KENTUCKY 





pating. 


General Agent Wanted 


Headquarters, CHICAGO, Illinois 
OLD EASTERN LIFE INSURANCE COMPANY 


Low Rate. High Guaranties. Either participating or non-partici- 
Monthly Income Insurance and all-up-to-date policies. 


Address, 39-O, Care The Western Underwriter 








5.338 7.11 9.69 8.00 9.00 11.00 14.00 
5.26 7.10 9.96 6.09 6.61 682 9.71 
6.18 7.06 10.13 5.02 6.59 6.94 10.21 
6.10 6.99 10.20 4.94 6.56 7.01 10.54 
5.02 6.92 10.22 4.87 6.51 7.04 10.75 
35.40 47.10 67.20 48.60 61.00 67.00 71.70 
5.16 7.34 11.30 6.22 6.94 7.53 10.94 
4.34 6.26 9.82 4.13 481 6.31 9.49 
4.26 6.16 9.72 4.06 4.74 626 9.48 
4.18 6.06 10.59 3.98 4.66 6.21 9.48 
410 5.95 10.46 3.89 4.58 613 9.34 
36.62 47.09 65.81 49.98 61.88 66.70 70.02 
4.83 6.51 9.85 4.87 6.51 6.86 9.90 
4.67 6.28 9.54 4.62 5.26 6.59 9.59 
4.52 6.06 9.22 4.88 6.02 6.33 9.28 
4.37 5.84 8.91 4.15 4.78 6.06 8.97 
4.22 5.63 8.60 3.93 4.56 6.81 8.66 
4.09 6.42 8.30 3.71 434 6.56 8.84 
3.95 6.22 8.00 3.40 418 6.32 8.03 
36.17 45.69 62.66 48.03 49.75 64.15 66.33 
3.31 4.48 7.02 288 3.46 458 7.04 
3.08 4.18 6.58 2.54 3.12 4.20 668 
286 $89 616 221 278 3883 613 





HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and weal: 
of income from investments, the security behind the 


CAPITAL $250,000. 


with low administration expenses and a high 
y contracts is given increased and uousué 


STATE DEPOSIT $100,000 
STRAIGHT PROPOSITIONS TO PRESENT—NO ESTIMATES 


FIRST NATIONAL LIFE 
And Accident Insurance Company 
PIERRE, SO. DAKOTA 
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WHOLESOME TALK GIVEN 


FREAR SHOWS RIGHT SORT OF 
COMPETITION 





President of Guardian Life Addresses 
Life Underwriters Asociation 
at Madison, Wis. 





(The following is part of an address de- 
livered at a recent meeting of the Madi- 
son, Wis., Life Underwriters Association 
by James A. Frear, Wisconsin secretary 
of state and president of the Guardian 
Life of Madison.) 

For many years there was a tendency 
to build up life insurance business by de- 
tracting from the merits of competitors 
in business. As late as the 1905 investi- 
gation held in this state, the practice 
continued to a marked degree and to- 
day some ézgents and an occasional 
company indulge in such practices. 
Much depends upon the personality of 
the agent. If agents remain in their 
offices waiting for business, it is safe to 
say there will not be enough applica- 
tions received by all the members of 
your organization combined to keep up 
office rent. We all appreciate it means 
hustling, active work, and an agent to 
be permanently successful must estab- 
lish a reputation for square dealing and 
honest statements. He cannot build up 
insurance by detraction, for the only 
question in which the prospect is inter- 
ested is the general standing of the 
company and the kind of policy that 
will be most beneficial in his particu- 
lar case, 

Legitimate Soliciting Arguments 

If you have a good policy and try 
to sell it on its merits, if you can show 
that it brings better returns to the 
policyholder, than will the policy of 
some other company, then press that 
fact home. These are business methods 
that every line of trade indulges in and 
are recognized to be legitimate. Ques- 
tions of sentiment, such as favoring 
home companies, the personal interest 
of the agent, and other like arguments, 
may always. be properly urged, but 
when agents dilate on matters of com- 
parative bigness, on the stability of any 
company doing business in Wisconsin, 
where all companies are required to be 
stable, or when agents depend upon the 
misleading statement that one company 
gives profits to stockholders that ought 
to go to policyholders, the intelligence 
of the public is discredited and the 
agent lays himself open to justifiable 
criticism. 

A fair method of comparison of re- 


turns between the policies of different 
companies, will speak for itself and that 
is what concerns the prospect. One of 
the greatest complaints from the agency 
standpoint, urged at the legislative in- 
vestigation, was the tendency of some 
companies to twist policies. To per- 
suade prospects to relinquish good pol- 





icies already held by them in stable 
companies, through misrepresentations, 
is equivalent to stealing from blind 
men. Reputable agents will not coun- 
tenance such practices, which will 
sooner or later react upon the agent 
employing them. 

Satistics show that not ten people 
out of every hundred in Wisconsin who 
are insurable, are carrying legal re- 
serve policies and it is a far more profit- 
able business for agents to get part of 
the remaining 90 percent to insure or 
to persuade insurants to take additional 
protection for beneficiaries, rather 
than to detract from policies that are 
held by insurants in reputable com- 
panies. 

Room for All 

The world is large enough for <zll and 
there is a splendid field for every com- 
pany without employing improper 
methods, nor can an agent create dis- 
trust for one policy contract, without 
exciting suspicion against all other pol- 
icies, however legitimate and beneficial 
they may be. 

If I may put the proposition in the 
vernacular of the day, I would urge 
that instead of “knocking,” which is a 
comprehensive term, agents practice a 
little “boosting,” not only for their own 
companies, but for the business in gen- 
eral. Sooner or later it will be dis- 
covered to be the best policy. 

Closely allied with the twisting of 
policy contracts are agency dealings 
that seek to cripple competitors by 
persuading agents to leave one company 
in order to join another. This is more 
reprehensible than rebating and the man 
or company that does the one, will 
generally be found willing to do the 
other. 

Straightforward, Clean Cut Agent 

From this I do not wish it to be 
understood that the rights of agents 
to voluntarily change companies is in- 
volved, but the manager or general 
zgent who tries to persuade such 
change, will sooner or later come to 
grief, because such practices discredit 
the agent and his company in addition 
to the injuty inflicted upon the entire 
insurance business. 

Now, I have not sought to preach 
morals or criticise the practices of 





agents, further than to ask that so far 





New Rates of 


The table below gives the new rates of the Manhattan Life. 
endowment rates are for policies giving disability benefits. 
the term policies, are on the annual dividend basis. 


vertible but not renewable. 
10- 15- 18- 20- 


Age.Ord. Pay. Pay. Pay. Pay. End. 
21.$18.65 $46.33 $34.29 (30.35 $28.41 $101.36 
- 19.05 47.03 34.81 30.82 28.85 101.44 
23. 19.48 47.75 35.35 31.81 29.31 101.52 


° 35.92 31.80 29.78 101.60 
25. 20.39 49.27 36.50 32.32 30.27 101.68 


32.88 30.79 101.79 


Manhattan Life 


The life and 
All policies, including 
The term policies are con- 


10-Yr. a 20-Yr. 25-Yr. 6-Yr. 10-Yr. 15-Yr. 20-Yr. 


End, End. End. Term. Term. Term. Term. 
$65.42 $47.82 $37.56 $10.23 $10.51 $10.83 $11.19 
65.51 47.91 37.67 10.35 10.66 11.00 11.37 









Incorporated as a Stock Company by the State of Illinois 





EnMPAnyy 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 


WHY don’t you write the Company AT ONCE? 
Union Life Insurance Co. 


OF CHICAGO 








HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


INDIANA 


The Commercial Life Insurance Company, Indianapolis, Indiana 


$114,000 on deposit with the Insurance Department of Indiana for the protec- 
tion of Policy Holders. @ Operating in Indiana, Kentucky and Kansas, and we 
want good, reliable men in each of these states. Ready to open up Colorado, 
Oklahoma and Nebraska as soon as we can secure a good state agent. 

Address, ALBERT J. HELIKER, President, Home Office 











Pp KENTUCKY, 
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Nineteen hundred and eleven is now here. Everyone starts off 
with a clean state, full of enthusiasm and with the idea of making 1911 
the greatest year of their lives. 


It is the desire of the Philadelphia Life to increase its agency force 
during the year one hundred per cent (100%) and I would ask every 
agent who wants to comnect with this great Company to write me at as 
early a date as possible. The opportunities and advantages that an 
agent has with the Philadelphia Life are greater than those of any 
other Company. If you are the right man for the right place, write 
Perry to-day for contract. 


Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, “e hj INDIANAPOLIS, IND 


Will re-insure, buy or ab- 
sorb any Life Insurance 
Company doing business or 
in process of organization. 
Correspondence strictly 
confidential. 


Address 73-V, care 
The Western Underwriter 
























viii 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER 


May 11, 1911. 








as possible we preserve higher business 
standards. The straightforward, clean 
cut agent, who is frank and honest 
with his competitors as well as with the 
prospect, will grow and enlarge in every 
wzy. He will write more insurance 
and bring credit to others who are en- 
gaged in the same vocation, for to re- 
turn to my text, it is a good thing to 
remember that, in insurance parlance 
as in every other business, “a knock 
hurts the knocker and a boost helps 
the booster.” 
Bring Best Results 

Years ago when agents traveled 
with knives in their boots, engaged in 
a piratical effort to scuttle every other 
ship than their own, the black flag was 
hoisted, but today standards are differ- 
ent and conservative methods with ‘hon- 
est dealing are sure to bring best re- 
sults. 

In a-recent number of an insurance 
paper occurs this suggestion: “The 
mission of the agent is to preach as 
well as to sell. If in his rounds, he is 
sowing life insurance seed and getting 
the people to look with greater favor. 
on the system as a whole, he is accom- 
plishing something worth while.” 

A further word could have been zdd- 
ed, that the logical result of such labor 
is to invite interest in the subject under 
discussion and every policy written is 
an unconscious and far reaching argu- 
ment in favor of life insurance. 

Good Word for the Agent 

No words of praise need be said of 
your vocation. Whatever may have 
been your motive in becoming an agent, 
you were sure to have learned at the 
outset that you were engaged in a laud- 
able work, second to none. The writing 
of life insurance helps educzte the 
world. It encourages the habit of 
saving. Not one man in ten presum- 
ably lays by a specific amount regularly 
for the proverbial rainy day. Those 
who save, save spasmodically and for 
every one who saves, there are five 
who live only for today. Life insur- 
ance encourages thrift and provides 
protection—protection not only for 
widows and orphans, but for business 
ventures. 

It is a praiseworthy method of meet- 
ing obligations, both moral and legal, 
and it is today recognized in the busi- 
ness world as an indispensable ad- 
junct to large enterprises. 


COMPETITION 


In the insurance business the com- 
petition is most active, there seeming 
to be at times three, four or five agents 
soliciting one risk. Is this helpful, or 
otherwise? We are inclined to think 
it helpful. It is not to be expected 
that the most active or the best 
equipped agent will always secure 
what he goes after. There is, there- 
fore, a chance that, supposing all are 
equally able as agents, each may win the 
particular risk—at least they all have 
the same opportunity—and if one wins 
one time and another at another, it 
has not been at the expense of either 
one. To be sure, in the process of se- 
curing the business the man not quali- 
fied for the work is finally eliminated, 
but that is to his advantage and to 
every one else’s, since he is plainly in 
an occupation for which he is not fit- 
ted. This leaves the field to those who 
are qualified for the business, and fin- 
ally only to those who qualify them- 
selves for the work. —Penn Mutual 
Bulletin. 








ON THE UP GRADE 

Increase in the sense of social re- 
sponsibility means increase in the op- 
portunities for interesting men in life 
insurance. Increase in true sentiment 
—love and service—means increase in 
the responsiveness of men to the appeal 
of the life insurance solicitor. 

All phases of life are on the up 
grade. Everywhere men are awaken- 
ing. The movement for more educa- 
tion, for better health, for nobler eth- 
ics in government and society and com- 
merce is gathering headway. With 
these advances there must be a corre- 





sponding advance in the business of 
life insurance. In fact, during the past 
year—the greatest year in many ways 
of all the years—this very fact has 
been demonstrated. Life is good be- 
cause of its progress, and because of 
its possibilities for growth—The Peli- 
can. 





HE CRITIZES PRESENT TIMES 


An Every Day Solicitor Has Some 
Comment to Make on Life 
Insurance Conditions 


A subscriber who has written to Tue 
WesTERN UNDERWRITER after reading the 
account of the meeting of Life Insur- 
ance Presidents, dealing particularly 
with a college training and its advant- 
ages in life insurance work, says: 

“Allow me to call the life insurance 
officers and managers attention to the 
fact that under the present system of 
compensation there is no inducement 
to attract men to become solicitors for 
life insurance on a commission basis 
or to cause those who are now in the 
business to feel satisfied with the treat- 
ment of solicitors. Many a solicitor 
works hard and faithfully for days, pays 
his expenses and gets absolutely noth- 
ing for his labor. When the home office 
gets an inquiry for some insurance it 
never reaches the solicitor who is work- 
ing on commission, some general 
agent, manager or man working on a 
salary gets it and the man who is mak- 
ing his living by soliciting life insur- 
ance is forgotten zlways when the easy 
ones are passed out. 

“Every man who sells life insurance 
should in justice to himself and family 
receive a salary and in addition to that 
enough commission to encourage him 
to put forth his best efforts. Under the 
present condition it is neither honest 
nor fair for a company to <zllow its 
agents to go without compensation for 
his time and labor spent when he does 
not get the applications or if he does 
they are turned down by the medical 
department. Neither is it right to get 
men to leave other positions, where the 
pay is sure, to sell life insurance for a 
very doubtful income. If companies 
znd managers will treat solicitors more 
fairly they will find that by adequate 
compensatian and courteous treatment 
they can get men much more readily 
than under existing conditions.” 





UNION CENTRAL DIVIDENDS 

The Union Central, in common with 
most of the American companies, uses 
what is called the “Contribution Sys- 
tem.” Each dividend consists of the 
sum of three separate contributions, 
each calculated individually. On pol- 
icies issued since Jan. 1, 1907, the three- 
fold contribution is calculated as fol- 
lows: 1st—From jnterest, 144% of the 
initial reserve. 2d—From mortality, 
35% of the tabular cost of insurance. 
3d—The total loading, less an expense 
charge of $2 per $1,000 of insurance 
plus 10% of the gross premium. 

The decrease in dividends after the 
close of the premium-paying period on 
limited payment policies is accounted 
for by the elimination of the third con- 
tribution. 





Possesses a System 

One of the big problems with every 
agent is how to get live prospects that 
can be cashed into money. The suc- 
cessful agent tries a number of plans 
until he secures a few that are fruitful 
in results. He makes a study of the 
field in the endeavor to line up available 
men. He gets all the information pos- 
sible about insurable risks. 
iarizes himself as to the resources of 
each man, his family, prospects, age, 
amount of insurance carried, and in 


fact every point that bears on the case. 


He aims to see a certain number of | 
people a day and lives up to that 
standard religiously. He has a system. 


He famil- ' 


REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or moan 
Reliable Agents Wanted. Address 








n Honest Contract, seld by Honest Men, by Honest Methods 
N Permanent connection for desirable agents 
to sell life insurance 
NEAL BROWN, President 
WILLIAM A. FRICKE, Vice-President and General Manager 


GREAT 
THER 
NORTE 


INSURANCE COMPANY 
WAUSAU. WISCONSIN 














The Scranton Life Insurance Company 


Wants a good man NOW for a good job i in the Pittsburg 
District. A great chance for the right man—the best 
se elling proposition in the East. 


JEFFERSON WALLACE, Superintendent of Agencies Scranton, Pa. 
A Twenty Million Dollar Company 


A Plan that Has Stood the Test for One-Third of a Century 


Life Insurance for Egeoteetion ona MODERN RESERVE FUND SYSTEM. Attractive policies that are 
abocistely men aod wo after two yours. = liberal Deane STY BENEFITS that appeal to every wurreety. 
men women, ages amounts one to thousand. Cost, thirty, 
thopee. and Cp ony vemounte on other ages. oon ex nas - Ai 


you want relief from riced ins this Is 
and abt wale far estenaties eiaitot nad d or lodge urance, your chance, Persons of standing 


des: 
‘ATE AGENTS AND DISTRICT eT MANAGERS WANTED IN EVERY STATE IN THE 
UNION, north, east, south and w ”" 


Address HENRY PYLE, Sec’y and Mgr. 
National Life Association, Des Moines, Iowa 


“STépreddent ~~ MERIDIAN LIFE INSURANCE COMPANY 7™°™S:5.2.0°""° 


EXCEPTIONAL RECORD FOR 1910 














Attractive policy contracts and a strong financial position have made these results possible. 
Lucrative Contracts Available for Producers. 
Address Agency Department ‘ - - Meridian Life Building, Indianapolis 


JOSEPH STOUT, President CAPITAL, $100,000.00 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 


COMMENCED BUSINESS JULY 1, 1910 
NEARLY §$2,000,000.00 INSURANCE IN FORCE 


WANTED-—-STOCK SALESMAN 


CONE OF THE BEST PROPOSITIONS 
EVER OFFERED 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOL ALBERT SHORT, Secretary and Actuary 
RICHARD H. WALLA’ INEAGE Ve Pres, and Supt. of Agencies JOSEPH 8. POTTER, Treasurer 











This Company is operated on careful and conservative lines, and is meeting with exceptional succes® 
Its plans of securing the active co-operation of its policy-holders in obtaining its business is very at. 
tractive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 


DREXEL BUILDING, - - - - ~ PHILADELPHIA, PA. 





cAnother Beauty 
‘DRCREASING PREMIUM, et read Ry CS 
scale o ums ( ams $43.43 the first 


ce 


We've 
another nls. 0 PAYME — NT Live, pee 
can pay a 
j Year to $18.90 the twentieth; year) and mature it asa 
and mature it as an Endowment in 20 years. 
| will then be fully paid ice life for its face amount. 
NTEE 





| jum at will and we G 

If it to handle le this line of easy sling, liberal Boral plies, writ 
you wan easy us, in 

tunity at once—the territory you want might be 


| DES MOINES LIFE INSURANCE CO., SiS 8siwustows 








